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An Opportunity Awaiting the 


Lumber 


MONG the auto’s numerous achieve- 
ments is that of making many thou- 

sands of people ““country-minded.” Not only 
does the auto take the city man and his family 
into the country for short week-end vaca- 
tions in the open, but by the same process it 
gives them a liking for country or suburban 
life. At any big city industrial plant will be 
found parked about dozens, hundreds or 
even thousands of passenger cars owned by 
Short days, week-end holidays, 
good roads and low priced automobiles have 


workmen. 


made “gas commuters” of these workers, 


from plant superintendents to day laborers. 


T HIS is not only significant as a social 
achievement; it has or should have a 
special business significance to lumbermen. 
Here is a numerous and prosperous group in 
whose minds already have been sown the 
seeds of desire for suburban and country life. 
These people have not only the means to buy 


Industry 


homes miles removed from their daily work, 
but they have the vehicles of transport to 
make the daily journey. All who are not al- 
ready home-owners are what may be termed 
likely prospects. Not only are the workers 
themselves interested in home-ownership, but 
their employers may be expected to see their 
own interests in promoting home-ownership 
among their employees. 


UCH groups of likely purchasers of 

homes offer a rich opportunity for the 
lumber industry. Local, regional and nation- 
al organizations of lumbermen might profit- 
ably and properly go before these groups and 
with address and moving picture portray the 
advantages and opportunities for home-own- 
ing. Even if immediate and direct results of 
such effort were not large, the ultimate bene- 
fits accruing to the industry would more than 
compensate for the money outlay made. Will 
the lumber industry rise to its opportunity? 
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SPECIALISTS 


Take advantage of our excellent facilities 
the next time you are in the market for 
Cypress lumber and want to hold down 
your investment. We can quickly fill 
orders for L. C. L. or mixed cars of any 
items in Cypress lumber and planing mill 
items you may need. 


Let us quote on Philippine Hardwoods, 
Gum and Oak Trim. 


Gregertsen Brothers Co. 
332 So. Michigan Ave., CHICAGO 


Yards and Planing Mills: CAIRO, ILL. 



































Interior, Clover Field Hangar, Santa Monica, Cal. 


“LAMELLA” 


(PATENTED) 
Trussless ARCH ROOFS 


Clear Floor Space—No Columns—No Trusses 


Not an inch of waste space under a Lamella constructed roof. 
Clear arched spans up to 150 feet. Unobstructed floors, no columns, 
—no trusses. Built of short length lumber they can be quickly erected 
without the use of cranes or skilled labor. The best and most inex- 
pensive construction for auditoriums and warehouses. 


For full information write 


LAMELLA ROOF SYNDICATE, Inc. 
45 WEST 45th STREET, NEW YORK 


THE TRUSSLESS ROOF CO. 
754 E. 29th St., Los Angeles, Calif. 801 Kirby Bldg., Houston, Texas 


LAMELLA CONSTRUCTIONS, Inc. MISSOURI LAMELLA ROOF CO. 
801 Norris Bldg., Atlanta, Ga. 


LAMELLA TRUSSLESS ROOF CO. 


904 Bk. of Com. Bldg., St. Louis, Mo. 
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Reducing Fire and Accident Hazards 


EARLY EVERY fire can be traced to somebody’s negligence 
of duty or indifference to responsibility. The same may be 
said of every automobile accident. If every autoist who 

neglected the precaution “to stop, look and listen” before crossing 
a railroad were killed in the act of crossing, the practice soon 
would become obsolete, and it would be likewise with fire care- 
lessness. But “accidents” are occasional, not inevitable. By the 
laws of chance auto and train occasionally reach a crossing simul- 
taneously. By the same law, now and then, the stove explodes 
when kerosene is used to kindle the fire. 

There is no way infallibly to protect the public or the careless 
individual person from the latter’s folly, ignorance and negligence. 
Such a person always constitutes a hazard to himself and to so- 
ciety. and it is one of organized society’s chief functions to protect 
itself so far as it can do so from the consequences of carelessness 
of its members. The field in which organized society functions in 
this way, already is broad and comprehensive, and it is constantly 
widening. 

Nearly every invention that increases man’s facilities for en- 
joyment carries also potentialities for destructiveness, and it com- 
monly happens that methods of protection from new hazards lag 
behind the developments that cause them. It is difficult, for 
example, even to estimate the increase in hazards due to the wid- 
ened use of tobacco. Every additional convert to the smoking 
habit constitutes an increased fire hazard, but each new smoker is 
not a convert to the doctrine of carefulness. 

There should be, of course, no relaxing of efforts to protect 
lives and property from fire. Since, however, most fires as well as 
most other accidents are due to negligence and carelessness, these 
are the two causes that fire prevention activities should aim to 
minimize. If users of fire could be made to realize the neces- 
sity of care and could be made to exercise the utmost care in its use, 
the fire hazard would immediately drop below any point reached 
in modern times. 

Much of the fire prevention activity is concentrated upon forms 
and materials of construction, and for years the impression pre- 
vailed that buildings could be made “fireproof.” The bad psychol- 
ogy of that doctrine has been recognized and “fire resistive” has 
largely supplanted the earlier word. Carelessness seems, however, 


to be so characteristically human that few persons are habitually 


careful. Given the least latitude, they relax into carelessness. It 
is this prevalent human trait that largely nullifies efforts in behalf 
of “fire safe” construction. The average person will inevitably be 
careless where he is.assured there is no danger. The best and 
indeed the only safety from fire and other accidents is in individual 
personal carefulness. That should, therefore, be one of the main 
objectives of every fire and accident prevention program. 





Retailers’Opportunities and Responsibilities 


OWADAYS business men in every line must meet strong 
competition if they are to survive. There is the keenest 
of rivalry to secure business by catering to the needs, the 

tastes and the whims of purchasers, and the number of rivals for 
this trade is increasing rather than diminishing. Conditions to be 
met change with kaleidoscopic rapidity and with every revolution- 
ary change in style, manners or custom must come a similar change 
in stocks of merchandise or methods of merchaudising. In view 
of this situation it is not surprising that business men often won- 
der what the future has in store for them. This question is asked 
as often in the lumber industry, perhaps, as in any other, and, 
every attempt to answer it must have an interest to lumbermen. 
Each retailer is apt to think his competition is the most keen and 
the future of his business, perhaps, the most doubtful; but a little 
investigation will show him that his lot is not peculiar. 

Certainly»a retail lumberman of long and successful experience 
should be able to size up the present and prospective retail situa- 
tion with a fair degree of accuracy. Such a sizing-up has been 
done elsewhere in this issue by William C. Coles, of the C. B. Coles 
& Sons Co., of Camden, N. J. 


“The future of the city lumber yard,” says Mr. Coles, “is just 
as favorable as that of any other of the retail establishments; 


the measure of its fortune depending on the individual at the 
head of it, its location and the trend of business, which factors 
likewise affect competing lines. . . The country retailer is 
turning to substitutes and selling them because they are offer- 
ing more profits, and because of the co-operation he is receiving 
from the manufacturer. While lumber will always be sold in 
the city yard, many of the community retailers will sell less - 
quantities each year unless the lumber manufacturer exerts 
his influence to a greater extent than he is doing today. 

“Competitive lines aim their shots at what they deem lum- 
ber’s most vulnerable spots. The retailer is not equipped to an- 
swer these objections, and it remains for the American manu- 
facturer to make lumber thoroughly fire-resistant; to discover 
methods to prevent warping and cracking, and to enable lum- 
ber to withstand the years unchanged in appearance and dura- 
bility. When the manufacturer offers lumber that will meet 
these requirements the retailer will come into his own again. 
This, to my mind, is the key to the situation, and I am confi- 
dent that the time is not far distant when the lumber manufac- 
turers will perfect the experiments they are now making along 
these lines.” 


While too great emphasis can not be placed on the points men- 
tioned by Mr. Coles, a fact to be noted is that some of the sub- 
stitutes owe their popularity more to the claims of their promot- 
ers than to their intrinsic merits. Lumber has been in use so long 
that its merits have been demonstrated by experience, and while 
it has received little praise from its producers, its faults have 
been magnified by its rivals. It is doubtful if many of the substi- 
tutes that have supplanted lumber in some uses will survive the 
tests of time as lumber has survived them. Where they do so on 
their merits there can be no cause for complaint, for all that the 
lumber industry asks is that wood be used where wood is best. 





Building Lumber Markets—Granaries 


N A GENERAL way all of the measures proposed or likely to 
be proposed for farm relief are designed to promote orderly 
production and orderly marketing. As the grain-grower can 

not control the weather, there will always be some uncertainty re- 
garding the volume of his crop, whatever may be its acreage. The 
value of the crop per bushel or per pound will be determined by the 
amount, whether a scarcity or a surplus, and by the manner or rate 
at which it is moved into the market. It is hardly conceivable that 
real farm relief can be -brought about without increased storage 
of grain crops, either on the farms or in warehouses elsewhere. 
Somewhere along the road from the field to the consuming market 
the grain must be held temporarily. 

Wheat, being the most widely used of cereals, and being produced 
in many countries of the world, presents a difficult marketing prob- 
lem. This cereal, therefore, is likely to receive first consideration 
in any farm relief program that may be undertaken. It is a well 
known fact that as the harvesting and threshing of the wheat crop 
of the United States gets under way the railroad and elevator facili- 
ties of the country are taxed to the utmost. It is also known that 
the movement of this immense volume of wheat into the market 
exerts a depressing influence upon the price. The fact is that the 
mere method of marketing, without much regard to the amount of 
wheat produced in relation to the country’s needs, often determines 
the price per bushel the producer shall receive. 

There are other factors involved in the marketing of wheat that 
suggest the merits of storage. If the cereal can be held in farm or 
local storage bins, it can be dried to a lower moisture content, it 
can be cleaned and it can be more carefully graded with respect to 
quality as well as to food value. In other words, a more deliberate 
method of marketing would afford time and opportunity to eliminate 
some of the wastefulness of marketing as at present conducted. 
The cleaning of the wheat alone if it were done near the point of 
production would effect a saving in freight and perhaps in the cost 
of cleaning itself. Also, the offal removed might be worth more for 
feeding purposes on or near the farm than in a distant city or mill- 
ing center. . 

While there can be no certainty of higher prices as a result of 
storing of the individual farmer’s crop, there can be little doubt 
that all wheat producers would be benefited if all of them made a 
regular practice of storing a large part of their crops. If in addi- 
tion to increased storage by individual producers on or near their 
farms the public or general warehouse storage facilities of the 
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country were increased, real and substantial benefits might be ex- 
pected for wheat producers as a whole. There are sound reasons for 
increasing farm storage of wheat and other grains. Some of these 
reasons have been pointed out by the bureau of marketing of the 
Department of Agriculture in an article appearing elsewhere in 
this paper. Already, it is reported that in certain sections of Kansas 
where threshing has begun producers are being forced to pile 
their wheat on the ground because they can not get cars to ship or 
elevator space to store it. Certainly, if the smaller producers of 
the country would store the greater part of their wheat crop and if 
the larger producers would store more of theirs, such wasteful 
methods as now obtain would be unnecessary. It is believed that 
wherever wheat or even other grains are grown in considerable 
amounts, lumbermen will make a valuable contribution to farm 
relief by encouraging the building of good granaries, cribs and bins 
for farm storage. 


Nail-Holding Power of Woods 


VERYBODY who has used hammer and nails must have been 

( a impressed with the difference between driving a nail into a 
piece of wood and pulling it out; and nobody could have much 
experience of this sort without noticing that it is easier to pull 
nails out of some woods than to pull them out of others. The nail 
holding properties of wood, like other properties, are matters of 
importance in view of the prominence of nails in the use of wood. 
All of the most vital parts of wood structures are held together 
with nails, and it may well be that in some situations the nail- 
holding properties of a wood member will determine largely whether 





it shall be selected or rejected, or at least how well it shall be nailed. 

As lumbermen and wood users improve their methods of mer- 
chandising it becomes necessary for them to know in greater detail 
and with more definiteness the physical characteristics of the dif- 
ferent species of wood. Lumber can no longer be considered just 
lumber if it is to be intelligently merchandised and used. Some 
discrimination, based on actual knowledge, must be exercised in the 
choice and use of wood, if each species is to be put to its most 
appropriate use. The matters of strength, durability in exposure to 
weather and soil, paintability, finishing qualities and others are 
receiving more and more attention from producers, distributers and 
users of wood. In a rather crude way, attention already has been 
given to the matter of nail-holding properties. 

Experience and to some extent tradition have led to certain con- 
clusions regarding the nail-holding properties of the different species 
of wood, but there has hitherto been available little of what may be 
defined as scientific data on the matter. Now, however, the Forest 
Products Laboratory has conducted and completed numerous experi- 
ments and has made available the results of tests of nail-holding 
properties of the different woods. Elsewhere in this paper will be 
found a descriptive article, including a table and a chart showing 
with scientific accuracy how much in pounds each wood will hold 
by means of nails. A study of this article may serve to check both 
experience and tradition and the data given should serve as a guide 
in the choice of wood to some extent, and to a greater extent, possi- 
bly, in deciding the number of nails to be used. under given circum- 
stances. The information thus presented should constitute a valu- 
able contribution and addition to the science of lumber use. 








Watch for Check Forger 


The La Crosse Lumber Co., Louisiana, Mo., 
advises that “a man by the name of A. W. 
Woodward, or W. A. Woodruff, who represents 
himself to be a safe expert, visited the Mar- 
shall, Mo., branch yard, and was employed by 
the manager to change the combination on the 
company’s safe. While doing this work, which 
was during April of this year, this party took 
three blank checks from the company’s check 
book, numbered 505, 506 and 507, on the Bank 
of Saline, Marshall, Mo. During the early 
part of July, the Bank of Saline received, 
through the clearing house, check No. 507 pay- 
able to A. W. Woodward and signed by A. J. 
Stinsbon, or A. J. Stinson, Mgr., for $80. This 
check was cashed at Macomb, IIll., and the 
name as signed to the check is a forgery as 
our Marshall manager’s name is F. B. Nicholas. 
This check forger probably has checks No. 
505 and No. 506 and will undoubtedly attempt 
to pass them and it will be done over a forged 
signature. This forger is a very ordinary 
looking person, was poorly dressed and has 
the appearance of being a dope fiend.” 


West Coast Meet on Aug. 7 


[Special telegram to AMERICAN LuMBERMAN] 

WasuinctTon, D. C., July 11.—Because the 
visit of the Northwestern retailers to Long- 
view, Wash., was definitely scheduled for Aug. 
7, Col. W. B. Greeley is not able io change the 
date uf the West Coast Lumbermen’s Asso- 
ciation meeting, which, therefore, will be held 
at the Monticello Hotel, Longview, on the 
seventh, with the big dinner the same night. 

Representatives of the National Lumber 
Manufacturers’ Association are invited to be 
guests of the West Coast association at this 
dinner. A letter has been sent to members of 
the trade extension executive committee, asking 
them to time their arrival at Longview for the 
morning of Aug. 7, at which time there will 
be a brief meeting called by Chairman Ray- 
mond B. White, adjournment to follow soon 
thereafter in order that those present may at- 
tend the meeting of the West Coast associa- 
tion and participate in the inspection tours of 
lumber mills, planned for that day. 

The board of directors of the National Lun- 
ber Manufacturers’ Association will meet on 
Aug. 8 and the regularly scheduled imeeting of 


the trade extension executive committee will 
occur on Aug. 9. 

On Aug. 10, if personal attendance of re- 
gional association secretaries and technical men 
warrants, it is planned to hold a meeting icr 
the purpose of harmonizing regional and na- 
tional programs and bringing about that com- 
plete understanding which is regarded as so 
necessary to the effective handling of the work. 


Plywood Makers Meet 


The Plywood Manufacturers’ Association 
held its forty-fifth mass meeting on Wednes- 
day and Thursday at the Edgewater Beach 
Hotel in Chicago, and discussed matters of 
great importance to the industry. Commis- 
sioner M. Wulpi presided. There was a good 
attendance, with most of the production rep- 
resented. 

Discussions of the plywood rate in the pro- 
posed new tariff bill, and the report of the 
Federal Trade Commission, dealing with the 
recently formulated trade practice rules, were 
two of the important items scheduled for dis- 
cussion. It was expected that the trade prac- 
tice rules would be approved, as they had been 
drawn up as the result of a joint conference 
of the commission and representative plywood 
manufacturers. 


Need of Wheat Barns Shown 


Kansas City, Mo., July 10.—When the Na- 
tional Lumber- Manufacturers’ Association ran 
a series of advertisements in the Kansas City 
Star last spring urging farmers to provide 
storage for their wheat crop, there was some 
criticism from retailers that the advertisements 
tended to adversely affect the price of wheat. 
Now vindication has come to the National 
association, and events have proved that its 
advice was sound, for inability of the railroads 
to handle the wheat crop has left many eleva- 
tors filled to capacity and in southwest Kansas 
wheat is being piled on the ground without 
cover until it can be handled by the railroads, 
and is in danger of damage from rain. In one 
case in southwest Kansas, a farmer has 20,000 
bushels of wheat piled in the open air. 


Starts Extensive Logging 


Puiuips, Wis., July 8—The Kneeland-Mc- 
Lurg Lumber Co. of this town, which has 
holdings near Morse, Wis., has started a big 
logging boom in that vicinity. The company 
is now running five camps and expects to open 
a sixth soon. Five hundred men are now 
employed in this enterprise and more will be 
needed. The logs are hauled to Morse by 
train, three train crews being used. 





Orders Exceed Cut and Shipments 


[Special telegram to AMERICAN LUMBERMAN] 


Wasurincton, D. C., July 11.—Five hundred and sixty softwood mills of eight associations 
for the week ended July 6 reported to the National Lumber Manufacturers’ Association pro- 
duction aggregating 228,121,000 feet, shipments 251,984,000 feet, and orders 265,339,000 feet. 
The week’s figures for production, shipments ‘and orders follow: 


Softwoods— 


Southern Pine Association...... eee 
West Coast Lumbermen’s Association......... 
Western Pine Manufacturers’ Association..... 
California White & Sugar Pine Mfrs.’ Assn.... 
Northern Pine Manufacturers’ Association..... 
Northern Hemlcck & Hardwood Mfrs.’ Assn... 
North Carolina Pine Association...........+++- 
California Redwood Association.........+.++.- 


Totals, S9ftwOOdS ......cccccccreevececess 


Hardwoods— 


Hardwood Manufacturers’ Institute... ......... 
Northern Hemlock & Hardwood Mfrs.’ Assn... 


Totals, hardwoods ...... sevéweiveredevdee 








No. of 

Mills Production Shipments Orders 
so 60,242,000 52,421,000 59,076,000 
a 104,269,000 140,793,000 145,437,000 
at 38 24,601,000 23,096,000 27,594,000 
=-  -—e 17,347,000 12,852,000 15,003,000 
oe 9 8,142,000 7,234,000 4,447,000 
ne 29 3,636,000 3,595,000 2,479,000 
os 85 7,162,000 7,132,000 6,166,000 
we 13 2,722,000 4,861,000 5,137,000 
.. 560 228,121,000 251,984,000 265,339,000 
32 39,212,000 38,933,000 37,602,000 
es 29 4,893,000 4,302,000 3,231,000 
we 228 44,105,000 43,235,000 40,833,000 
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Grade-Marking and Wholesalers 


I have just run through your June 29 issue, 
which seems to be a subsidized production in 


favor of grade-marked lumber. Of course, I 
know we all have to give consideration to the 
question of what is the best policy for our 
respective interests, and as the movement is 
good in principle you can conscientiously sup- 
port it, but I do think you could give stronger 
representation than I have so far seen in the 
paper, to that 80 percent of the lumber pro- 
duction which is not yet marked, and which 
is sold in proportions probably by wholesalers 
and manufacturers in the ratio of two to one; 
that is, of 80 percent of unmarked lumber, 
wholesalers will sell two-thirds of the total 
amount and manufacturers the remaining one- 
third. If the manufacturers would ever 
definitely adopt the recognition of the whole- 
salers to the extent of allowing them the dif- 
ference between wholesale and retail prices to 
the extent of the cost of distribution, 90 per- 
cent of the present differences which exist 
would disappear. 

The other day I personally sold one of our 
customers a carload of longleaf dimension. 
He particularly wanted, in this instance, a 
ear of high grade quality. I told him all 
right, we would ship him a carload of long- 
leaf, grade-marked lumber, which, according 
to the manufacturers, was the best grade 
there was. He gave me the order without any 
price. On coming home and seeking prices 
on this commodity, we were quoted exactly 
the same price by all the longleaf mills whom 
we asked for quotations, which was their 
printed list, and for the first time in my life, 
through some strange coincidence, all these 
lists carried the same prices, practically. We 
finally persuaded one manufacturer to allow 
us 75 cents, to pay the cost of invoicing the 
car through our office. Now, this is a con- 
crete case, demonstrating very forcibly the 
truth of the statement I have heretofore made, 
namely: That reputable wholesalers can not 
buy grade-marked lumber on a practical basis 
where they can make a reasonable profit. We, 
of course, could not charge our customer more 
than the printed list of the manufacturer, and 
be just to him, but the next time our good 
customer wants a car of fine lumber he will 
certainly not get grade-marked lumber from 
us, under the present existing circumstances. 

The attitude of the manufacturers would 
seem to indicate they do not want to co- 
operate with the wholesalers on grade-marking 
—as they have heretofore refused all of our 
offers of co-operation—and now it does not 
seem as if they wanted us to stay in business, 
a suspicion which many wholesalers have en- 
; 2,335. 


[The above communication has come to the 
AMERICAN LUMBERMAN from a_ prominent 
wholesale lumberman who further says, “I 
think a paper as powerful as yours is in the 
lumber industry should at least call the atten- 
tion of the buyers to the fact that there is as 
yet during this period of transition a great 
deal of good lumber obtainable from first class 
reputable firms.” In this statement the AMERI- 
CAN LUMBERMAN fully agrees and at no time 
has this paper endeavored to convey the impres- 
sion that there was not a great deal of good 
lumber obtainable from first class reputable 
firms who do not grade-mark their product, nor 
has this paper endeavored to convey the idea 
that simply placing a grade-mark on a board 
changed in any way the quality or the grade 
of that board. The AMeErIcAN LUMBERMAN 
believes that this question of identifying lum- 
ber grades by marking the pieces is one of the 
most important questions that face the indus- 
try today, and it further believes that the full 
and free discussion of advantages and disad- 
vantages of selling marked lumber is the best 
way in which to clarify the whole question in 
the minds of manufacturers, distributers and 
users of lumber. A careful and unprejudiced 
perusal of each issue of this paper will indicate 
that its columns are open for reasonable dis- 
cussion on both sides of all important ques- 








tions and that any intimation that the AMER- 
tcAN LUMBERMAN is being subsidized in favor 
of grade-marked lumber is entirely without 
foundation.—Ebiror. } 


Charges of Main to Branch Yards 


In reference to Inquiry No. 2,323, regard- 
ing the method of making charges for mer- 
chandise transferred from our main yard to 
the branch yard, would say that all of our 
lumber comes into our main yard, as it is 
the only yard where we have trackage. 

For unloading and delivering yard stock 
to the branch yard, we charge $1.50 a thou- 
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sand. Frequently the branch yard has to 
send to the main yard for items which it 
runs out of or special items which it does 
not earry. On this class of business, we 
charge $3 a thousand. 

The branch yards do not make deliveries 
from their stock on any house bills which 
they sell. Our plan is for the branch yard 
to telephone straight load orders to the main 
yard, where these orders are set up in readi- 
ness to be rolled on to the branch yard 


in proportion to the volume; such as buying 
expense, bookkeeping, collecting etc.—In- 
QuUIRY No. 2,323-A. 


[The foregoing response is made by a Minne- 
sota lumber concern, operating a number of 
branch yards. From an Ohio concern operat- 
ing several branch yards, comes the following 
statement regarding its method of handling 
deliveries between the main and the branch 
yards: 

“Our aim is to sell the branch yard at 
cost, which is often the actual invoice price 
plus $3 to $5 a thousand feet; or actual 
cost, plus 5 percent for merchandise not 
having feetage, for the cost of handling and 
storage. 

“Branch yards are entitled to actual cost 
prices for any merchandise taken direct from 
car without a handling charge being made. 

“Often on a pool car for the main and 
branch yards we ask the main yard to de- 
liver half of the requirements for the branch 
yard and the branch haul the other half of 
its requirements, while the merchandise is 
billed at actual cost. It being an advantage 
for the branch or yard where a pool car is 
being unloaded to have the car at its own 
yard, we ask it to help absorb the disad- 
vantage of the other yard that has the long 
delivery haul and do half of the hauling 
free of charge to the other yard. 

“On merchandise delivered from main yard 
for a branch yard, a delivery charge is made 
of 5 percent, sometimes a flat hourly rate of 
$2 an hour is charged instead of a percent- 
age rate.” 





truck. On this class of business, we charge 
the branch yard $2 a thousand. 

Our auditor at the end of the year pro- 
rates certain expenses to the branch yards 


this inquiry wi 


As the question raised in the original inquiry 
is of considerable interest to many lumber con- 
cerns, it is hoped that additional responses to 


ll be received.—EbiTor. } 
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The largest raft ever seen on 
the Mississippi left La Crosse, 
Wis., on the 20th. It contained 
3,100,000 feet of lumber; 736,000 
lath and 1,208,000 shingles. The 
raft was 500 feet long and 288 
feet wide. 

** * 

The Muskegon Boom Co. has 
all the logs it can handle at the 
boom, and there is a solid jam 
of nearly 30 miles in the river. 
The mills are receiving all the 
logs necessary to keep them 
running full time. 

* 2«# @ 

The water is so low in the 
Tittabawassee that the work of 
driving has had to be suspended 
for the present. 

*“* * 

A long timber raft belonging 
to R. A. Alger & Co., and con- 
taining 3,500,000 feet, passed 
Detroit recently in tow of the 
tugs Vulcan and Gladiator. 

** * 


The Goliath turned out of 
Gamble harbor in Washington 
Territory one day last week a 
raft of 1,500,000 feet of logs, 
which after removing the boom- 
sticks were turned adrift upon 
the bosom of the Sound. They 
were logs culled from the vast 





collection kept by the mill com- 
pany at Gamble and turned out 
because of their being worm 
eaten, conky or otherwise unfit 
for making into lumber. 

** * 


Delos L. Filer died at Lud- 
ington, Mich., July 26. He was 
one of the pioneers of Michi- 
gan, going to Detroit in 1855. 

. - He removed to Luding- 
ton in 1870 where he started 
the Pere Marquette Lumber 
Co., of which he has been pres- 
ident and managing director 
ever since. . . . The business 
will be continued by his sons, 
E. G., D. W. and Frank Filer. 


* * * 


Our correspondent at Buffalo 
says the amount of lumber re- 
ceived at that port by lake from 
the opening of navigation to 
August 1 is 89,409,203 feet 
against 81,008,504 for the corre- 
sponding time last year. 

* * * 

A large timber raft from 
French River, Ont., which was 
being towed down by the tug 
Relief, for Messrs. Evans, Yo- 
kum & Co., Tonawanda, N. Y. 
was seized last week in Lake 
Huron by the customs officers 
of Port Sarnia. The officers 





had been on the lookout for this 
raft under instructions from the 
Canadian Government, the rea- 
sons for seizure being the non- 
payment of timber dues and 
infraction of the revenue laws. 
The raft was subsequently re- 
leased. 
** & 


The lumber manufacturers on 
the Mississippi River and trib- 
utaries say that the stock of 
logs which is now in sight is 
more than can be cut this sea- 
son. It is estimated that 1,- 
180,000,000 feet will reach the 
boom limits during the season. 


* * * 


About 2,000,000 feet of logs 
are turned out of the boom at 
Stillwater, Minn., per day. 
There are yet some 40,000,000 
to be rafted out, and it is hoped 
to get these out this season, al- 
though the water is falling rap- 
idly. 

* * * 


George L. Colwell of Harris- 
ville, has bought the barge 
Northern Light for $2,000, thus 
releasing his tug City of Al- 


pena for a $4,000 libel for sink- 
ing the Northern Light and 
running the barge St. Clair 
ashore on Niagara River. 
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Fir Production Curtailed; Quotations Keep Firm 

West Coast production during the holiday week was 
down to 42 percent of capacity, or a little over 60 percent 
of the average for the first 27 weeks of this year; while 
thé cut of identical mills was about one-half their average 
for the year to date. So far, output has not been heavily 
curtailed, 598 identical mill reports for the 7 weeks ended 
June 29 showing that they produced only 2 percent less 
than in the same period of last year, while their bookings 
were 8 percent less. But it is believed that there will be 
much less cutting in the first half of July. 

In the first 26 weeks of 1929, orders were 5 percent and 
shipments 3 percent in excess of the production, while on 
June 29 the unfilled orders amounted to 51 percent of the 
gross stocks. The mills are therefore in rather good shape, 
though it is clearly understood by all factors that large 
production would hurt prices. It is not improbable that 
buyers have been holding off to take advantage of any 
decline in prices, and that a firming up would soon result 
in the placement of much more business. 

Good things are looked for from the rail trade, because 
of the strengthening in wheat prices and general improve- 
ment in the farm situation. In the Atlantic coast market 
a somewhat better demand is developing from suburban 
and small-town yards. Buying there is hand to mouth, so 
large storage stocks are necessary, and the market is not 
oversupplied. Prices keep firm, and the mills are getting 
some of the benefit of lower freights. California business 
is a bit slower, with stocks larger, but fall prospects are 
rather good and prices keep fairly firm. Japanese business 
in fir is better than that in hemlock, and larger buying 
of fir is predicted. With the timberworkers’ strike settled, 
Australia is entering the market again. Other foreign mar- 
kets are taking good amounts, and total export orders 
made a fine showing in the last week. 

Demand for Northern Pine and Hemlock Improving 

Northern pine is showing a great deal of strength, and 
a new list about to be issued will include a number of 
advances on boards; in No. 1, 4-8-inch are up $2 and 10& 
12-inch, $1; in No. 2, 4-6- and 12-inch are up $2 and 8&10- 
inch, $1, and in No. 3 the 8-12-inch are up $1. A report 
just compiled for all mills in the producing territory, asso- 
ciation and non-member, shows that total production in 
the first six months of 1929 was 15,600,100 feet less and 
shipments 7,645,900 feet more than in the first half of last 
year. Shipments during the first six months amounted to 
21,413,900 feet more than the production. Unfilled orders 
held by 9 mills on June 29 were equal to 26 days’ produc- 
tion, but as the bulk of the production is made in spring 
and early summer and stocks accumulated for the year’s 
business, these orders amounted to only 17 percent of 
gross stocks. It is reported that some of the mills closed 
down during the first week in July. More stock has been 
getting into shipping condition, and orders are easier to 
fill, but there is no surplus, and in fact dimension is still 
in short supply. A large part of recent business has beén 
from industrial consumers and public utilities, but a much 
more active demand should soon be coming from country 
and small town yards in the middle West. Yard trade in 
the East has been picking up. 

Northern hemlock demand is rather slow, but has im- 
proved a little over what it was a few weeks ago. Identical 
mills cut one-third less in the 7 weeks ended June 29 than 
they did in the corresponding period of last year. Total 
bookings for the first 26 weeks of this year were 92 per- 
cent and shipments 90 percent of production. Unfilled 


Lumber Statistics Appear on Pages 56 and 57 


orders June 29 were about equal to 5 weeks’ cutting at 
present rate. Quotations remain firm at $3 off list. 


Southern Piners Curtailing; Prices Are Steadying 


Southern pine demand is disappointing, but many of the 
producers are taking steps to curtail, and therefore prices 
are steadying. Reports from 134 identical mills for the 
week ended June 29 showed that they cut 7 percent less 
than in the same period of last year, and sold only 2 per- 
cent less. Total orders reported that week were equal to 
the cut, and in the week ended July 6 the orders were only 
2 percent less than the cut, so that no surplus is being 
accumulated that would affect the market. And it must be 
kept in mind that the usual midsummer dullness is likely 
to be succeeded by a brisk demand for fall needs. Pros- 
pects for country trade are reported to be good, with wheat 
a good crop and bringing better prices. Export demand is 
said to be fair and improving, so that better prices are 
expected from overseas markets. Undoubtedly mill order 
files are too thin, largely because the weakness of prices 
has caused buyers to hesitate, but as soon as it becomes 
clear that bottom has been reached, files will quickly fill 
out, for yards will be eager to place fall business early 
because of the lowness of mill stocks. 

Carolina Pine Trade Better; Roofers Still Weak 


Average bookings of the North Carolina pine mills dur- 
ing the week ended June 29 were 106,875 feet, while the 
average for the preceding 4 weeks was 103,205 feet. The 
bookings of identical mills for the 7 weeks ended June 29 
were 29 percent less than those for the corresponding 
period of last year, but a comparison of identical mill fig- 
ures for the one week ended June 29 show these off only 
12 percent. These comparisons indicate improvement in 
trade. Demand for box grades has apparently shown the 
most gain. Retail yard items are rather slow, but stocks 
in yards have been dwindling, while sales prospects are 
better with a clearing up of the credit situation. Many 
mills are curtailing their cut, and production is likely to 
be still lower, as prices are unsatisfactory. They are prob- 
ably at their low point, for comparisons of returns for the 
last half of June with those for the first half show about 
as many advances as declines. Declines: Edge rough 
B&better 4/4, $45.60 to $45.35; edge box 4/4, $23.95 to 
$23.70; B&better, $47.75 to $47; B&better 13/16x2™%-inch 
flooring, $42.10 to $41.80. Advances: No. 1 common 1x6- 
inch, $35.05 to $35.30; No. 2 box 1x12-inch, $23.35 to $24.50; 
No. 2 kiln dried 1x6-inch roofers, $28.70 to $28.90. Georgia 
air dried roofers have continued weak, though average 
mill price of 6-inch for the two weeks ended June 30 was 
$19.10 compared with $18.75 during the preceding two 
weeks. The mills are working largely on old orders. New 
orders, available at $17.50, are unattractive, and many oper- 
ators are refusing them and closing down. 


Hardwood Sellers Foresee Improvement in Demand 


While bookings of both southern and northern hard- 
wood mills fell below production in the week ended July 
6, the outlook appears to be a little more cheerful. The 
automotive industry is again releasing shipping orders, 
for use on new models, while the furniture people report 
good interest in the current shows and are expecting to 
need more raw material soon. Many industrial users take 
inventory at this time of year, during the midsummer lull, 
and are inclined to hold down purchases, but should soon 
be entering the market for their fall needs. Prices of auto- 
mobile woods had been shaded a little, but taking the list 
as a whole the quotations are rather firmly held. 


: Market Prices and Reports on Pages 77 to 82 
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Good Crops—Good Lumber Market 


Southern Pine Manufacturers Express Confidence in the Future—Believe Outlook 
Is Encouraging for Better Trade Conditions 


That the crop outlook is encouraging 
and that there is every reason to expect 
a more satisfactory lumber market with- 
in a short time is the opinion of a num- 
ber of southern pine manufacturers 
from whom letters have been received by 
the AMERICAN LUMBERMAN during the 
last week. Not all of the manufacturers 
are filled with optimism by any means, 
but the consensus seems to be that the 
outlook for the lumber trade is encour- 
aging. Among the letters received, bear- 
ing on this subject, are the following: 


Fine Crops in Texas 


Crop conditions in Texas, outside of a few 
east Texas counties where they have had 
floods and too much rain, are exceptionally 
fine. While the lumber market for the last 
six weeks has been rather stagnant, it is my 
opinion that by Aug. 10 it will be in full 
swing again so far as the Southwest is con- 
cerned, and I look for a good fall business. 
Yellow pine stocks, with the exception of a 
few items such as 6-inch, 8-inch and 10-inch 
No. 2 boards and some items in No. 2 dimen- 
sion, are lower than they were twelve months 
ago, and certainly there are not sufficient 
stocks at the sawmills in the South to take 
care of an active demand. Therefore I be- 
lieve that when buying does get started in the 
next two or three weeks in the Southwest, 
the market will firm up and continue strong 
for the balance of this year—E. L. Kurru, 
vice president, Angelina County Lumber Co., 
Keltys, Tex. 

: Is Not Wildly Enthusiastic 

Our information indicates that crop condi- 
tions generally are excellent, but we have not 
yet discovered that the lumber market is 
showing any more strength except that during 
the last week of June there was a little more 
buying than was the case during the previous 
part of the month. We can not find many 
reasons for expressing an opinion that the 
outlook for the lumber business will be espe- 
cially encouraging during the next sixty days. 
—C. C. SHEPPARD, general manager, Louisiana 
Central Lumber Co., Clarks, La. 


Sees Good Business Ahead 


Just now we are entering into a rather dull 
period for the lumber business, but I am 
quite optimistic with reference to the future. 
I see nothing ahead of us but fairly good 
business for the entire year. Our prices are 
holding firm and our demand is better than 
we really have any reason to expect at this 
season of the year, judging by past experi- 
ence.—O. O. AxLey, manager, Southern Lum- 
ber Co., Warren, Ark. 


Market Will Show More Strength 


Crop reports are quite encouraging and I 
believe that the lumber market is going to 
show more strength in the next few weeks. 
However, I do not look for a great volume of 
business as long as money rates continue at 
such prohibitive prices. The public will pay 
high interest rates for money with which to 
buy stocks, but contractors and builders can 
not afford to pay these high rates for money 
for building purposes. I am afraid that as 
long as the contractors and builders can not 
get money at a reasonable rate of interest, 


there will not be any great volume of build- 
ing. However, | do not see how these high 
rates can continue, and I really believe that 
late this summer or in the early fall condi- 
tions will be greatly improved and we will 
have a good fall and winter trade—J. M. Bis- 
SELL, manager, Marathon Lumber Co., Laurel, 
Miss. 


Last Half a Better Half 


Since crop conditions are more or less at 
the uncertain stage, I hesitate to express a 
fixed opinion as to the market outlook, but 
do feel that with reasonable breaks we should 
enjoy somewhat better average conditions dur- 
ing the last half of the year than we have 
had in the first six months, and especially will 
this be true provided stock market speculation 
and money rates react less unfavorably on 
building construction—F. A. MULLETT, gen- 
eral manager, Quitman division, Long-Bell 
Lumber Co., Quitman, Miss. 


Mixed Cars, Quick Shipment 


We are finding orders getting a little scarce 
and every order that is received is for mixed 
cars and calls for immediate shipment, which 
indicates that the yards are buying from hand 
to mouth and keeping their inventories down 
to the limit. We naturally expect a little lull 
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at this time of the year, as July and August 
are the vacation months. We can not say 
just what the fall trade will develop as the 
credit situation has not yet cleared up and 
this has a tendency to hold up the construc- 
tion of homes, as the average man can not 
afford to pay the rate of interest that is now 
in effect. However, we are optfmistic over 
the situation on account of the general good 
business throughout the country and feel that 
the lumber interests will get their share— 
F. H. SANGUINET, sales manager, Lyon Lum- 
ber Co., Garyville, La. 


Order File Fairly Strong 


Crop conditions never were better at this 
time of the year in this territory than they are 
today. This includes all of the principal 
products and more especially cotton and corn. 
Our order file is fairly strong. Curtailment 
of production seems to be pretty general 
throughout this territory where most of the 
mills are operating on a 5-day basis. We are 
very hopeful for a favorable lumber market 
during the remainder of the season—W. B. 
Few, superintendent, Frost Lumber Industries, 
Montrose, La. 


Advance in Prices—If 


Orders have been slow and prices seem to 
have slipped some in the last thirty days, but 
as a rule June is one of the slow buying 
months and has been so for a number of 
years. With crop conditions favorable, and 
if the farmers secure reasonable prices for 


their products, we should see a little advance 
in lumber prices in July, August and Septem- 
ber. I do not hope to see business get a whole 
lot better until about the middle of July and 
possibly not until the first of September. We 
are doing some curtailing of production and 
feel that if the lumbermen handle the situ- 
ation correctly in reducing their production in 
line with market demand, the industry will 
not be in bad shape at the end of the year’s 
business.—B. H. BoLinGer, vice president, S. 
H. ‘Bolinger & Co., Shreveport, La. 


Market Showing More Strength 


We think that the lumber market is show- 
ing more strength and that present indications 
point to a considerable improvement over our 
unsatisfactory experiences during the last two 
or three months. There seems to be a wide- 
spread tendency to keep production within the 
bounds of consumption, which, of course, is 
the most essential factor in attaining satisfac- 
tory results—J. H: Eppy, manager, Kaul 
Lumber Co., Birmingham, Ala. 


Doomed to Profitless Prosperity 

Crop conditions seem to be favorable, yet 
we have a weak lumber market. Our com- 
pany is operating its plant on a 5-day week 
schedule and in addition is closing down three 
days for the July 4 holiday. Car loadings 
continue to show an increase over those of 
last year, but it seems that lumber is doomed 
to profitless prosperity—E. O. Batson, Bat- 
son-McGehee Co., Millard, Miss. 


Hoping for the Best 

Conditions throughout Texas, where we mar- 
ket a large proportion of our output, are good 
insofar as crops are concerned. We feel that 
we will have a fairly good demand during the 
balance of the year. It is a little early, how- 
ever, to make any reliable forecasts, as we 
know from past experience that Texas can go 
from good to bad almost overnight. We are 
hoping for the best and so far this year have 
done fairly well—C. C. Smitu, manager yel- 
low pine sales, Kirby Lumber Co., Houston. 


Things Will Come Out All Right 


There is no doubt about there being a little 
better feeling in the lumber market, and con- 
ditions on the whole are somewhat firmer than 
they were two or three weeks ago. The de- 
mand is slightly off as compared to March, 
April and May, but still there is quite a de- 
mand and it seems to be rather general in na- 
ture. Reports of crop conditions are encour- 
aging, which includes the cotton crop. We are 
in close touch with the Mississippi delta; in 
fact, in closer touch with this than any other 
cotton section, and there seems to be quite a 
little better feeling prevailing, which is really 
resulting in a slightly increased demand. So, 
all things considered, we find nothing in the 
immediate future over which to become 
alarmed. On the other hand, we feel that 
things are going to come out all right. No 
doubt there will be a light demand for the bal- 
ance of this month and for part of August, 
but after that time we confidently expect im- 
proved conditions—O. S. LimpauGu, sales 
oorae, Natalbany Lumber Co., Hammond, 





Harvard Economic Society’s weekly index 
of wholesale commodity prices has risen to 
97.2 for the week ended July 3, 1929, from 
97.1 for the week ended June 26, 1929, 
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Short Stories From the South 


Adds to Drying Capacity 

LiverMorE, Ky., July 8—The Green River 
Chair Co. has practically doubled the present 
drying capacity at its plant here, through the 
addition of a Standard dry kiln to its existing 
battery of three kilns of similar make. This 
addition was necessary in order to furnish 
properly dried lumber for the company’s ever 
increasing chair business. These kilns are 
equipped with heavily insulated aluminum 
doors and other Standard exclusive features. 
Another local concern, the Livermore Chair 
Co., also is erecting two Standard compart- 
ment dry kilns which are designed to dry 
various southern hardwoods used in making 
furniture. These kilns, which are equipped 
with Standard aluminum doors, will operate 
on exhaust steam from an engine during the 
day and live steam from the boiler at a reduced 
pressure at night. This efficient means of sup- 
plying steam to the dry kilns assures minimum 
drying costs. 


Days of Schooner Recalled 


3EAUMONT, TEX., July 8.—Days of long ago 
when the lumber and shingle production of 


has become so accustomed to longleaf that 
yards rarely handle anything else. One large 
yard in Beaumont owned principally by a man 
who also controls several shortleaf mills does 
not buy a stick from its own mills, but deals 
with the longleaf mills. That is also about the 
condition of the export trade, the longleaf mills 
having it practically to themselves. 

The ship above referred to, which is only 
eight years old, was built in Rockland, Me., 
and illustrates the continental search for the 
proper wood for certain uses in the construction 
of wooden sailing vessels. The planking, 5 
inches thick, is of yellow pine from Georgia. 
The frame is of Virginia oak. The decking is 
of Canadian or Maine pine. The masts and 
booms are of Oregon fir while the interior 
finish of the cabins is bird’s-eye maple. 
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Red Gum and Magnolia Finish 


Datias, TEx., July 8.—One of the hand- 
somest and most attractive homes recently 
built in Dallas is that of J. R. Shoupe, of the 
J. R. Shoupe Lumber Co., whose new home 
in Westlake Park has a number of unique 
features. Being a lover of beautiful wood, 


Stamps for Marking Lumber 


New Orteans, La., July 8—The growing 
interest in the grade-marking and trade-mark- 
ing of lumber has directed especial attention 
to the effort to develop. an economical and at 
the same time satisfactory method of placing 
the marks on the boards. When this subject 
of grade-marking and trade-marking was first 
discussed, the Southern Pine Association took 
up with the Ed Smith Stencil Works, of New 
Orleans, the question of experimenting with 
rubber stamps, with the idea of developing 
such stamps as would stand the rough work 
necessary. After more than a year of experi- 
menting this company announces that it has 
perfected a stamp amply able to stand the work 
to do the stamping legibly and last for a con- 
siderable time without replacement. 

This company also has perfected an ink that 
is sunproof and weatherproof on lumber and 
stays moist on the pad, always ready for use. 
It also has perfected a special brass stencil 
and ink for trade-marking lumber. 

A majority of the mills in the South buy 
their stamps from the Ed Smith Stencil Works, 
and this company guarantees a 24-hour service 









































Showing effective use of figured red gum in finish of (right) breakfast room and (left) living room in beautiful new home of J. R. Shoupe, 
well known lumberman of Dallas, Tex. Magnolia was artistically used in other rooms of the house 


3eaumont and Orange reached the outside 
world in windjammers only was recalled with 
the arrival of the four-masted schooner Ella 
Pierce Thurlow, which is at the municipal 
docks taking on more than 1,000,000 feet of 
yellow pine square timber for Boston. 

Until the completion of the Port Arthur ship 
channel in the ’90s regular fleets of schooners 
came over the shallow waters of Sabine Lake 
and thence up the Neches and Sabine rivers to 
the mills. Some stern wheel steamers were 
used in the trade to Galveston and other coastal 
points, but the schooners reached out to the 
West Indies, Mexico and other foreign posts 
on this side of the Atlantic. 

Before the Civil War the business started 


with hand drawn shingles, Galveston furnishing 
the best market, for that was the only city 
Then 
came the sawmills, which multiplied in keeping 
with the advancement of machinery and trans- 
Hundreds of million feet 
of longleaf yellow pine was cut into railroad 
shortleaf being considered 
practically worthless in the Beaumont-Orange 
In fact the local trade in Beaumont 


with rail connections into the interior. 


portation facilities. 
ties and lumber, 


district. 


Mr. Shoupe made lavish use of figured red 
_ gum and magnolia in the interior finish of this 
home. Figured red gum trim was used ir the 
living room, dining room and breakfast room, 
while magnolia was used throughout the re- 
mainder of the house. In the living room, ver- 
tical figured red gum boards in random widths 
were used for the panels, with pleasing effect. 
Because of its location on sloping ground, 
several unique features were included in the 
design of this lovely home. The ground slope 
on one side is being utilized to provide a large 
garage and servants’ rooms under the first floor. 
Access to the garage is from inside stairs. 
The house has two street fronts and ap- 
proaches, one over a large terrace on which 
there will be an electric fountain and fish 
pool. Considerable care and discrimination 
were exercised in selecting the figured red 
gum for the paneling and interior trim, as 
well as the magnolia, and as a result some 
entrancingly beautiful effects have been se- 
cured and Mr. Shoupe is justly proud of his 
new home, which affords a splendid demonstra- 
tion of what can be done in the way of beauti- 
ful effects with red gum and magnolia finish. 


on grade- and trade-marking stamps and 
stencils. 


To Raze Old Mill and Build New 


ANTICO, Wis., July 8—Work on razing the 
old Crocker sawmill here has een started. 
The Crocker sawmill is the oldest in Antigo. 
The original owners sold the mill about thirty- 
five years ago, stating that all the timber had 
been cut in that vicinity. Since then, accord- 
ing to the present owners, more timber has 
been cut each year, excepting the last seven 
years, than was cut in the “big timber” days 
in the vicinity of Antigo. John Horgan, asso- 
ciated with the present plant, says that there 
is enough timber in the neighborhood to keep 
the Antigo plant going for an indefinite num- 
ber of years. 

A new plant will be erected on the site of 
the present one and will cover a somewhat 
larger space. A dry kiln will be added to the 
equipment and a railroad spur built. The new 
mill will manufacture tie plugs for railroads 
and will employ twenty-five men. 
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Wood Ideal Material for Bank or Farm 


Recommended for Granaries, Indispensable in the Home, and a Source of 
Beauty in Fine Skyscraper Office Building 


URGE STORAGE ON FARMS 


Bureau Points to Advantages of Cleaning 
and Deferred Marketing of Wheat 


Wasuinocton, D. C., July 8—A nation-wide 
program in which wheat growers are being 
urged to increase their facilities for storing 
grain on farms in order to distribute marketings 
throughout the season to prevent gluts and to 
obtain premiums for high protein content is be- 
ing launched by the bureau of agricultural 
economics, Department of Agriculture. 

Recently the bureau has been conducting sur- 
veys in the hard-red-winter and hard-red- 
spring areas. These surveys have shown that 
a larger proportion of the crop each year is 
being marketed during the early months of the 
new crop. The result is that the facilities of 
the country elevators and the railroads are taxed 
to the limit, and it becomes physically impos- 
sible during this rush period to handle the wheat 
according to its protein content. 

Bureau officials declare that farm storage of 
grain will provide a system of more orderly 
marketing, reduce car shortage and embargoes, 
permit handling the crop with less hired help, 
enable grain to be cleaned on the farm and at 
country elevators, prevent the need of piling 
the newly threshed grain on the ground, make 
it possible to condition damp grain before sell- 
ing it on the market, and enable farmers to 
sell wheat on a protein basis. 

Farm storage is especially advantageous, it 
is pointed out by experts of the bureau, in years 
of large crops in which there is also a large 
carry-over of grain from previous crops in store 
in elevators, in preventing market gluts which 
may cause price declines, giving farmers an op- 
portunity to study supply and demand conditions, 
and enabling them to sell their grain on what 
they consider to be the most favorable market. 

To prevent car shortages or embargoes at ter- 
minal markets, farmers are urged to place at 
least a part of each new crop in properly con- 
structed farm storage bins. It is pointed out 
that on farms located at some distance from 
local markets, less help will be required to move 
the grain from the combine or threshing ma- 
chine to the farm bin than is required to haul 
direct_to market. Grain placed in storage on 
farms at threshing time can be hauled later to 
local markets by farmers themselves. 

Farm storage in areas in which grain contains 
high percentages of dockage or other foreign 
material permits the cleaning of grain on the 
farm; the clean grain brings a better price, and 
the dockage is used for feed. Storing part of 
each new crop on the farm lengthens the mar- 
keting period and gives the country elevator 
operator an opportunity to clean any grain that 
is received from farmers in an uncleaned condi- 
tion. This saves freight on the dockage. 

The bureau’s survey has shown that when 
the country’s elevators and the _ railroads, 
and sometimes the terminal elevators, can. not 
handle and move grain as fast as it is received 
from farms, farmers who are not equipped with 
farm storage facilities frequently are compelled 
to pile their threshed grain on the ground. This 
grain often becomes spoiled by rain .and trash 
is mixed with it, with the result that the grain 
must be sold at a lower grade and for a lower 
price on account of high moisture content or 
the excess of foreign material. 

Damp grain can usually be avoided, it is 
pointed out, by delaying to harvest with the 
combine or thresh until the grain is dry, and by 
immediately removing any damp weed seeds 
or qther foreign matter that may be present in 
the threshed grain. In some cases it is not pos- 


sible to delay “combining” or threshing until 
the grain is thoroughly dry, and if farm stor- 
age equipped with grain-elevating machinery is 
available, the damp grain can be dried to a 
considerable extent by frequently transferring 
the grain from one bin to another during dry 
weather. Grain that contains only a slight 
excess of moisture can be dried in the bins by 
the use of ventilators. 

Discussing protein premiums, economists of 
the Department of Agriculture declare that the 
payment of premiums for hard wheats of high 
protein content has become a common practice 
at many of the interior terminal markets. Pro- 
tein premiums are now also being paid direct 
to farmers at many country elevators in the 
hard-red-winter and hard-red-spring wheat 
areas. During the harvesting period in any 
grain area, however, country elevator operators 
often have difficulty handling grain on a pro- 
tein basis and usually must bin the wheat with- 
out reference to its protein content. This 
situation may be overcome by putting a part of 
the wheat into farm storage at time of thresh- 
ing, testing for protein content, and marketing 
at a later date. 

Grain storage recommended by the depart- 
ment may be portable or stationary, and of 
either temporary or permanent construction. 
Complete working drawings for the structures 
may be obtained from the bureau of public 
roads, United States Department of Agricul- 
ture, Washington, D. C. All farm grain bins, 
it is pointed out, should be ventilated unless the 
equipment is such that damp grain can be 
transferred from one bin to another to prevent 
heating in storage. A printed leaflet which dis- 
cusses fully the advantage of farm storage of 
grain will be issued soon. Copies may be ob- 
tained free by addressing the United States 
Department of Agriculture, Washington, D. C., 
and asking for Leaflet 46, “Farm Grain Stor- 
age.” 
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Canada’s Use of “Home Interiors” 


Wasuincton, D. C., July 8—The Canadian 
White Pine Bureau has distributed in Canada 
2,000 copies of “Modern Home _ Interiors,” 
showing select uses for lumber in built-in home 
furniture and furnishings. Many copies went 
direct to architects and lumber dealers in On- 
tario and Quebec. 

In a letter to the National Lumber Manufac- 
turers’ Association, T. A. Rowlatt, manager of 
the White Pine Bureau, states that he placed 
white pine covers on the 2,000 copies which 
his bureau mailed out. Many architects have 
written requesting additional copies. 

** * * 


Program for National Meeting 


Wasuincton, D. C., July 8—The executive 
committee of the National Lumber Trade Ex- 
tension Committee will meet at Longview, 
Wash., Aug. 8 and 9, the same time as the di- 
rectors of the National Lumber Manufacturers’ 
Association. 

Both meetings will be held in the Longview 
Library, across the street from the Monticello 
Hotel. 

Among the subjects scheduled for discussion 
are the survey of lumber consumption, prog- 
ress of the grade- and trade-marking cam- 
paign, advertising, engineering research, and the 
policy of the new co-ordination policy in trade 
extension activities. é 

The West Coast Lumbermen’s Association 
plans to hold a meeting in Longview on Aug. 
7, and will entertain the National directors and 
trade extension committeemen at a dinner on 
the evening of the 7th or 8th. 


WOOD IS DOMINANT 


Natural Grain Figures, Embellished Walls 
ard Furniture, Features of New Bank 


Detroit, Micu., July 8—The Detroit Trust 
Building, which Wolverine residents believe will 
mark a new level in decorative architecture, is 
one lavish expression of beauty found in nat- 
ural wood grain, Numidian marble, white Monel 
metal and harmonious color from the artist’s 
brush. Principally matched and inlaid walnut, 
with other woods, marble quarried from a spe- 
cially opened African pit, and the highly ex- 
pensive nickel alloy have formed the decorative 
motif for this 40-story skyscraping gem. 

Oak, walnut, satinwood, knotted pine and 
maple each play a part in this splendidly done 
building, but, outside of the extensive use of 
marble in the banking rooms and the alloy metal 
for the elevators, fixtures and occasional trim, 
walnut is dominant in furniture and trim, even 
to lining the interiors of the seventeen main 
floor telephone booths. 

Speaking of the tenth floor, a booklet pub- 
lished by the building company says: “This is 
the trust department, and therefore is given all 
the dignity possible while at the same time re- 
taining a friendly atmosphere.” 

It then goes on to explain that the walls are 
handsomely paneled in walnut and the lobby 
chairs done in rich coverings to match the colors 
in the wood; that the private offices of the trust 
officers contain French walnut desks and chairs 
—not their only use in the building, by the way 
—and that “the skillful use of grain in the wood 
to create a design may be observed in the panel 
over the doorway.” In several places the book- 
let speaks of the effectiveness in design creation 
of matched walnut veneers and inlaid veneers. 
Of the tenth floor it also says: “Fine cabinet 
work has made a frame for the face of the 
square clock set in the panel.” 

Considerable inlaid walnut and veneer mar- 
quetry was used on the seventh floor, in the 
library of which, incidentally, are found two 
large laurel wood tables and a teak wood panel- 
ing supporting a frieze of myrtle and koko in 
pattern. Of the executive offices on this floor 
the booklet says: “The grain of the wood is so 
skillfully manipulated in the cabinet work, how- 
ever, that the exterior of the desk presents a 
series of beautiful designs. In addition to the 
swivel chair desk in each office, there are vis- 
itors’ chairs designed in the same spirit as the 
desk and upholstered in a leather that will mel- 
low with age. Most of the console desks and 
executive offices on this floor are made of Amer- 
ican walnut.” 

Old maple is used on several floors, particu- 
larly for furnishing the public lounge on th 
thirty-second floor. Oak chairs, with natural 
grain forming the design, are used to seat sixty 
persons in the directors’ room. On the sixth 
floor, adjoining the directors’ room, is the Mich- 
igan white pine room, paneled in “moderne” 


knotty pine. 
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To Make Survey in Wisconsin 


Wasuincton, D. C., July 8.—The survey of 
retail lumber yards made by staff men of the 
National Lumber Manufacturers’ Association 
that has shown so clearly the demand on the 
part of dealers in Ohio, Illinois and New 
Jersey for grade-marked and trade-marked 
lumber is now being extended into Wisconsin. 

It is known that there is considerable interest 
among Wisconsin dealers in the new nationally 
guaranteed and identified lumber and the sur- 
vey now being started there will determine ex- 
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actly the strength of their demand for this 
marked stock. The Wisconsin survey will be 
conducted by correspondence instead of by per- 
sonal canvass, as was the case in other States. 

Don S. Montgomery, secretary of the Wis- 
consin Retail Lumbermen’s Association, has 
agreed to take the initiative in that State. 
Members of the Wisconsin association take an 
active interest in their organization work. The 
hope is that a questionnaire to be sent them 
will produce a heavy percentage of responses 
as to the dealers’ attitude toward grade-marked 
and trade-marked lumber. A letter accompany- 
ing the questionnaire will also call attention to 
the advertising mats that are freely available to 
dealers requesting them of the National Lum- 
ber Manufacturers’ Association. 

* * * * 


Moisture Detector Helpful Aid 


WasHiIncton, D. C., July 8—The Heppen- 
stall moisture detector for lumber, which has 
been in commercial distribution for the last 
few months, is proving a helpful aid to indus- 
trial lumber buyers, according to advices reach- 
ing the National Lumber Manufacturers’ As- 
sociation. A number of large remanuiacturing 
concerns are using it and one large lumber 
purchaser reports that it has already saved him 
several times its cost, according to the Taglia- 
bue Manufacturing Co., which is distributing 
the instrument. 

The Heppenstall machine is commercially 
known as the Tag-Heppenstall moisture meter 
and is being distributed from Brooklyn, N. Y. 
The Tagliabue company is preparing for a na- 
tional drive and contemplates considerable ad- 
vertising. The advertising approach, it is 
understood, will be largely through the various 
sections of the trade press, including lumber, 
packing and shipping, furniture and tool manu- 
facture, and even the metal and building ma- 


terial press. 
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Western Office Busy 


SAn Francisco, Cauir., July 6.— The San 
Francisco (western) office of the National 
Lumber Manufacturers’ Association is a busy 
place these days. In addition to making a sur- 
vey of retail lumber dealers throughout Cali- 
fornia in the interest of “Tree”-mark and 
grade-marked lumber the staff has tackled the 
following tasks during the last fortnight: 

Request for the design of a wood lift van— 
an order for fifty vans waiting upon trade ex- 
tension action. 

Request for help on design for reconstruc- 
tion of Pasadena Rose Bowl, involving 1,000,- 
000 feet of lumber; this in competition with 
concrete. 

Request for help by the Los Angeles Retail 
Lumber Dealers’ Association in a fight on the 
wood sheathing ordinance, city of Los Angeles. 

Attendance upon the meetings in Los Angeles 
and San Francisco of the purchases and stores 


division and the maintenance division, Ameri- - 


can Railway Association. 
* * * * 


Following Up Leads Developed 


Wasuincton, D. C., July 8—An “Exhibit 
A” of what happens when lumber dealers get 
hold of the “live leads to new business” being 
furnished them by the National Lumber Manu- 
facturers’ Association through the trade ex- 
tension campaign has just been received at 
headquarters from Don S. Montgomery, secre- 
tary of the Wisconsin Retail Lumbermen’s As- 
sociation. 

Mr. Montgomery’s exhibit consisted of a 
copy of the form on which the leads are sent 
out to Wisconsin dealers and a letter from one 
dealer telling of the business a particular lead 
brought him. It was loaned to the National 
association so that trade extension officers 
could see for themselves the actual benefits re- 
sulting from the present system. 

Many other retail association secretaries 
have been enthusiastic in their praise of the 
new business developed by the leads turned up 
as a result of the various TX activities of the 
National association and affiliated organizations. 


The practice is to refer all requests for pub- 
lications and other information to the retail 
associations. The association secretaries in 
turn pass them on to the nearest retail dealer. 

* * * * 


Progress in Southern California 


San Francisco, CALir., July 6.—“Generally 
speaking, retail lumber dealers of California 
want grade-marked lumber, and will go out of 
their way to get it.” 

This declaration is made by A. C. Horner, in 
charge of the western office, National Lumber 
Manufacturers’ Association. It is his convic- 
tion based on reports of trade extension men 
who commenced a survey of the retail field on 





A Lesson in Lumber 
“Salesmanship” 
A Story With a Moral 


[By W. F. Shaw, Trade Extension Man- 
ager, National Lumber Manufacturers’ 
Association. | 


Successful salesmen usually seek to find 
some way to satisfy prospective buyers. 
But not all salesmen do this. Not in the 
lumber business, anyhow. Here is a case 
in point: 

A certain man in one of the States 
bordering the Great Lakes planned to 
build for himself a beautiful residence. 
When he came to select materials for the 
new house, he asked his architect to draw 
tentative plans and specifications using a 
maximum of lumber throughout the 
building. 

This was done, and the gentleman pro- 
ceeded to inquire of local dealers about 
securing the various woods in accordance 
with his architect’s specifications. For 
instance, creosoted sills, lower floor joists 
and supporting posts were specified. No 
local dealer handled these, nor would 
any of them get them for him. They did 
say that they could “furnish the material 
that was usually used.” 

For certain parts of the building cy- 
press was specified, and he could not get 
cypress. In other places clear white pine 
with no sap was specified. He couldn’t 
get that either. He ran into the same sit- 
uation on practically all the items speci- 
fied by his architect. Where certain 
definite moisture content was specified, 
he could get no assurance that the lum- 
ber delivered would be in accordance 
with the specifications. 

He said the attitude of all the dealers 
was practically the same, namely, that he 
was an unreasonable old crank, and that 
he didn’t know what he wanted, and that 
he should be willing to take what they 
wanted to sell him and had been in the 
habit of selling others in the past. 

He resented this attitude and finally 
had his plans changed so that he used as 
little wood as possible. In this residence, . 
which will cost approximately $30,000 
the lumber, outside of the interior trim, 
will not amount to $500. He has used 
steel sills, floors, joists and supporting 
posts, metal lath, brick, stucco, some 
stone and all of the various other ma- 
terials he could find and use to take the 
place of !umber. 

But anyway we have the satisfaction of 
knowing that this man’s preference was a 
lumber-built house. 











June 18. “As for lumber bearing the ‘tree’- 
mark, they will sell it when it becomes available ; 
and the association trade-mark to accompany the 
grade-mark is considered very necessary. It 
happens that the bulk of the lumber marketed 
in California is Douglas fir, and the West Coast 
Lumbermen’s Association has adopted the policy 
of not permitting trade-mark without the grade- 
mark and vice versa.” 

Mr. Horner personally undertook the task of 
making the survey in Los Angeles, where he 
covered the larger wholesalers with line yards 
and also the majority of strictly line-yard oper- 
ators. These represent some 119 retail yards 
out of a total of approximately 450 yards to be 
covered in southern California. “Their desire,” 
says Mr. Horner, “is unanimous for grade- 
marked lumber, but they see many obstacles in 
the way. Our job is to remove as many of these 
obstacles as we can.” He thinks that the St. 
Louis plan of yard-marking for retailers, fath- 
ered by the Southern Pine Association, is 
worthy of consideration. 

Based on reports made by R. Y. Hanlon, E. 
E. Bowe and H. F. Hubbs, trade extension men 
who are assisting in the survey, Mr. Horner 
reaches this conclusion concerning Southern 
California : 

There is without any doubt a splendid op- 
portunity in this market for the manufac- 
turers furnishing marked lumiber. I am con- 
vinced that our work with the retailers will 
be reflected in subsequent orders on the mills 
for marked lumber. On rail shipments results 
will begin to show in the very near ‘future. 
On cargo shipments results will be slow un- 
less the St. Louis plan or something similar 
is put into effect. 

We are getting splendid help from the lum- 
ber dealers’ association of Los Angeles. 


* * * * 
Book Helpful to Consumer 


WaAsHINGTON, D. C., July 8—“Wood Con- 
struction,” the new manual on the use of lum- 
ber issued by the National Committee on Wood 
Utilization, promises to be an important factor 
in promoting the use of wood, according to 
J. W. Taylor, of the J. W. Taylor Lumber Co., 
Columbus, Ohio. In acknowledging the receipt 
of a copy of the book, Mr. Taylor said he 
wished he could afford to place it in the hands 
of every contractor, carpenter, construction 
engineer and architect. Mr. Taylor pointed 
out that this book will be helpful in getting 
the consumer to use the correct species and 
grades, which, as he views it, is the greatest 
part of the trade extension battle. 


Practical Book on the Steel Square 


Carpenters and others wishing to know how 
to use the common steel square in the laying 
out of rafters and in solving various other 
problems connected with building, will find 
Stoddard’s, “Steel Square Pocket-book,” a sim- 
ple and convenient help. This book is of 
pocket size, containing about one hundred and 
eighty pages, and is supplied by the AMERICAN 
LUMBERMAN at the publisher’s price of $l a 
copy. The book contains numerous illustra- 
tions showing exactly how the steel square is 
utilized in laying off rafters and different fig- 
ures. The current edition of this book is the 
fourth, and for this edition the book has been 
entirely revised, enlarged and re-set. It is of- 
fered, therefore, as a product of many years 
effort to supply a useful book for a specific 
purpose. The book is substantially bound in 
cloth. 








Loadings of Renee Freight 


Loading of revenue freight as reported by 
the car service division of the American Rail- 
way Association for the week ended June 29, 
1929, totaled 1,095,724 cars, as follows: Forest 
products, 69,457 cars, (a decline of 1,415 cars 
below the week immediately preceding); grain, 
51,946 cars; livestock, 22,967 cars; coal, 165,- 
664 cars; coke, 12,070 cars; ore, 76,657 cars; 
merchandise, 260,617 cars; and miscellaneous, 
436,346 cars. 
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The Modernization Idea Still Spreads 


Des Moines Dealers Rejuvenate a House for Educational Purposes 
—A Veteran Traces Family to Ultimate Root—T he “Mystery Man” 


Des Moines dealers have organized to 
teach the people of the Hawkeye capital 
the advantages of modernization. 

The Century Lumber Co. that is oper- 
ated by the famous Weitz family of lum- 
bermen and builders has taken the lead 
in the matter, but other Des Moines dealers 
have cooperated freely. The Des Moines 
Home Modernization Bureau has gotten un- 
der way and is remodeling a selected house 
as a demonstration. 

A committee composed of R. T. Harrison, 
C. W. Hellstrom, F. R. Geneva and H. J. 
Weitz sought for a house to be modernized; 
and from a number that were offered the 
committee chose the residence of Edward 
S. Campbell, on Grand Avenue. The plan 
is to use this house as an object lesson, 
or rather a whole series of lessons, about 
methods, costs and results of renewing resi- 
dences that are a bit old fashioned or that 
do not quite suit the owner’s needs. 


Remodeling and Publicity 


The committee has the co-operation of 
the Des Moines Sunday Register. As the 
work proceeds the Register will carry the 
story; and in this way the people of Des 
Moines will be able to follow its progress 
step by step. When the job is completed 
the house will for a time be open to in- 
spection. 

The plan as it has been worked out is 
that Mr. Campbell will finance the under- 
taking. The alterations will have his gen- 
eral approval; for naturally he has certain 
results which he desires. But when these 
things were agreed upon the bureau took 
complete charge. The house will be re 
modeled outside and in. It will be com- 
pletely redecorated. Plumbing and light- 
ing will be modernized. The bureau lets all 
the contracts on approved bids. Care will 
be taken to make the job a thorough one, 
to produce a modern house and not a patch- 
work and to accomplish this at a minimum 
cost. 

Dealers have rather come to the conclu- 
sion that Des Moines is fairly well built 
up and that the new-house market, while 
reasonably good, does not offer as large 
a volume as the yards desire. Des Moines 
is noted as a city of home owners; and 
like every other city it has a large poten- 
tial market for renewals. These renewals 
do not readily come in of themselves. A 
certain number of thrifty and careful house- 
holders are always in the market for re- 
pairs; but many people who keep their 
houses in repair are not aware of the com- 
parative ease, under competent direction, 
with which space can be rearranged or 
expanded. 

It was for the purpose of educating own- 
ers that the Century company turned to 
the remodeling idea. The idea took hold 
rather slowly, even among fellow dealers. 


Lawrence Weitz, who has been espécially 
active in working the matter up, told this 
department several weeks ago that for a 
time he thought the Century would have to 
work the matter out, by itself. The com- 
pany was prepared to do this if it were 
necessary. But it is a community affair. It 
has to have the backing of general pub- 
licity as well as of private selling efforts; 
and it is but fair that local lumber inter- 
ests should support a movement that is 
quite certain to benefit all the yards. Since 


DON Teas. 


Price of a HOME/ 





One of the characteristic ads utilized by George 
A. Jewett to emphasize the benefit of owning a 
home 


our visit to the yard the local modernizing 
bureau has been organized. 

The bureau will be of notable benefit in 
the undertaking. Modernizing, as every 
one who has tried it knows well, is a rather 
special business with its own principles and 
practices. Any competent builder can mod- 
ernize an old house into a satisfactory 
residence if he will expend enough mate- 
rials and labor on it. But it is only through 
rather skilled planning that an old house 
can be transformed into a satisfactory new 
one at reasonable cost. Occasionally the 
bureau, with its great amount of practical 
experience, must tell a too optimistic owner 
that his desires can not be realized at a 
reasonable cost. Unless the cost is reason- 
able the owner would do better to start 
even with the game and build a new house 
out of new materials. Experience is needed 
in the design of modernized houses, and 
not all professional architects have the 
necessary knowledge. 

If Des Moines has the same experience 
that other cities have had, this organized 
effort to salvage old dwellings will produce 
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a considerable volume of business and a 
group of satisfied owners. 

In connection with its lumber business 
the Century company has a big department 
of garden and playground furniture. Other 
yards in the city handle some of this mate- 
rial, and a few department stores carry a 
limited stock. But the Century devotes its 
big basement to a display of gates, fences, 
swings, vases, stone benches and scores of 
other articles. It is an amazing display, 
both in quantity and quality. The company 
issues a 40-page catalog. 


Building Display Windows 

The office did not lend itself to as much 
display window space as the company 
wanted, so it built a number of windows 
on an adjoining lot. These are literally 
just display windows, and the structures 
are but deep enough to enclose the room 
needed for the displays. In addition the 
company rents a display room on another 
street. This big room is very light and is 
easily seen from the sidewalk. Little gar- 
dens are laid out to show the maximum 
of outdoor goods in a setting suggesting their 
actual use. The layout is changed about 
once in three weeks. Edward Weitz, head 
of the company, said that sales of this stock 
are quite satisfactory. He added that the 
stock had grown both in extent and in 
quantity of items until the basement show 
room, large as it is, is getting over crowded. 

During our brief and incidental visit to 
the city we dropped in a minute to see our 
good friend George A. Jewett. Mr. Jewett 
was born in 1847 and has operated a lumber 
business in Des Moines for many years. 
He is a keen advertiser, and readers of 
these columns will remember seeing repro- 
ductions of his distinctive and unusual dis- 
play advertisements. He is still active in 
business, though he does not carry quite 
as much of the detail as he did formerly; 
but almost any working day he can be 
found in his office. Like a wise man, he 
has developed several collateral interests. 
One is. genealogy, and another is the pub- 
lication of the Christian Worker, a monthly 
devoted to the interests of the Central 
Church of Christ, of Des Moines. He has 
published the Christian Worker for 42 years, 
and in one sense it has become almost a 
personal organ. Indeed, Mr. Jeweit com- 
bines his interests in church and in family 
trees by including a genealogical depart- 
ment in the Christian Worker. 

The Jewett Family of America, as we 
have mentioned before, is a corporation, 
and this organization was effected through 
Mr. Jewett’s interest and researches in the 
matter. One of his newest undertakings, at 
least new to me, is the matter of tracing 
his family line back to Adam! That, we 
should say, is as far as such researches 
can expect to go. In fact he has traced some 





Jul 


doze 
pare 


as 1 
doe 
bac 
The 
tim 
the 
Ad 
rec 
Je 
aut 


ta 
fre 














1929 





July 18, 1929 


AMERICAN TLUMBERMAN 


43 





dozen lines of his descent from the first 
parents. 

This is not as impossible an undertaking 
as might.appear at first glance. Mr. Jewett 
does it by assembling records of his family 
back to certain Scotch and Irish kings. 
These kings, or rather the Druids of the 
time, worked the kingly descent back to 
the early Old Testament lines and so to 
Adam and Eve. If one accepts the Druidic 
records as authentic, the deed is done. Mr. 
Jewett cites distinguished scholarship as 
authority for the records. 


Page Mr. Shrdlu Etaoin 


According to one line, printed in a copy 
of the Christian Worker which lies on my 





advertised in our business don’t carry 
weight until they are used. 

That might seem so obvious as to need 
no comment; but some observations in 
various parts of the country point in a con- 
trary direction. We are pretty sure, for in- 
stance, that almost any retail convention 
would give an outsider a wrong impression 
of the general level of retailing practiced 
in that territory. He would see dealers dis- 
play and explain elaborate records for in- 
dexing accounts and bringing up those due 
on a certain day. He would hear how these 
methods had reduced lost accounts to a 
fraction of a percent. He would hear other 
men describe their methods of financing 
prospects in such a way as to yield extra 











will correct all mistakes and perfect all 
methods, and he doesn’t find this man. 
There are no magic methods. A method 
or a principle is no good until it is adapted 
by common sense to fit local needs and is 
actually set to work. The mystery man who 
must do it is the man who runs the yard. 
Sometimes the mystery is why he has such 
a high resistance to the business of doing 
as well as he knows. . 

In a certain group meeting an experienced 
man spoke of the possibilities of encourag- 
ing remodeling through deferred payments. 
He said quite as many people of sound 
moral risk could be interested in rejuve- 
nating their houses, if they could pay for 
it out of income, as could be interested in 
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last spring we renewed acquaintance with 
Charles R. Black, of Corning, Ark., a promi- 
nent line-yard operator and a distinguished 
association worker. He is president of the 
Southwestern association and has proved 
to be a popular executive and a hard 
worker. Dealers in Missouri, Kansas, Okla- 
homa and Arkansas have often heard his 
thoughtful speeches. 


The Mystery Man Is Discovered 

One of these speeches which he calls 
“The Mystery Man in the Lumber Busi- 
ness” has been delivered a number of times. 
It has created much favorable comment 
and was reported fully in this journal last 
spring. The Realm was especially interested 
in it because it hammered hard on a point 
that has been mentioned often in these col- 


yard without: effort. He is always disap- 
pointed. He looks for a mystery man who 


are dealers who are sure that anything not 
used with success in the yard a quarter of 











THERE’S A PARTICULAR PIECE OF 
GARDEN FURNITURE FOR YOUR HOME 


Our immense display should make your selection easy.. Lovely 
stone Oil Jars—Quaint Stepping Stones—Garden things as- 
sembled together in a display probably surpassing anything 
you cowd find in the Middle West. ; 


Also high grade lines of Playground Equipment 
and Unpainted Novelty Furniture 


CENTURY LUMBER CO. 
Garden Furniture Dept. 


Write for Catalogs 


715 Mulberry St. 








To tell the world about its large stock of garden furniture, the Century Lumber Co. uses an 
attractive display, and advertisements like this 


umns. It is the point that the new policies 
and methods which are being developed and 
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a century ago is no good. The new retail- 
ing science and experience are largely lost 
on both classes. The new principles and 
methods are but raw materials. A man can’t 
build a business without methods and puli- 
cies, any more than he can build a house 
without framing lumber and finish. But 
when he gets his joists and window frames 
and shingles hauled to the lot he’s a long 
way from having a house. A whole series 
of mechanics still have to do their stuff. 
Experience and common sense are the me- 
chanics which fit the new policies and meth- 
ods into the structure of local business. The 
mystery man who must employ these 
mechanics is going to be found right at 
home. 

SomMEHOW the men you would be glad to 
recommend for a job never seem to need rec- 
ommendations. 


War Camp Wreckers Open New Yard 


KeNosHA, WiIs., July 8—When the World 
War had come to a close, and there was no 
more need for long barracks to house dough- 
boys in training, the United States Department 
of War wanted to get rid of the big build- 
ings. And that desire of the Government even- 
tually landed Frank F. Gordon in the lumber 
business. 


In 1920 he secured the contract to wreck the 
“soldier boarding houses” at the army canton- 
ments at Great Lakes, Ill., Americus, Ga., and 
Memphis, Tenn. Then for several years his 
large force of men plied hammer and wrecking- 
bar to reduce company streets and mess-halls, 
regimental headquarters and quartermaster de- 
partment, into a maze of concrete roadways, 
lonely street signs and concrete foundations. 
In the meantime, Mr. Gordon and his sons 
were busily engaged in selling the second-hand 
lumber. 


After such an extensive trade in used but 
usable lumber, it was only natural that the 
Gordons should decide to go into the business 
of merchandising the new material. Leo, the 
oldest of the sons, became vice president of 
the North Shore Lumber & Supply Co., of 
North Chicago, Ill., but resigned this position 
after two years, to join with his father and 
brothers in a new venture in Kenosha. 

In this way was the Gordon Lumber & Sup- 
ply Co. established here. The elder Mr. Gordon 
became president, and Leo Gordon is vice 
president and manager. Another son, Maurice, 
is secretary and bookkeeper, and a third, Louis, 
is treasurer. They retain their legal depart- 
ment in the family, too, for Milton Gordon is 
a Chicago lawyer and Harold, the youngest 








Frank F. Gordon, of Chicago, president of the 
Gordon Lumber & Supply Co. of Kenosha 


Developing Upper Peninsula 


EscanaBa, Micu., July 8.—At the closing 
business session of the annual meeting of the 
Upper Peninsula Development Bureau, re- 
cently held at Sault Ste. Marie, an invitation 
from the Chamber of Commerce and city offi- 
cials of Escanaba for the next annual to be 
held in this city, was presented, and it is prac- 
tically certain that the directors will select 
this place for the annual meeting next year. 

All of the officers of the bureau were re- 
elected, as follows: President, George N. Har- 
der, Wells, Mich.; first vice president, G. 
Harold Earle, Hermansville, Mich.; second 
vice president, R. P. Zin, Ironwood, Mich.; 
treasurer, C. M. Anderson, Ewen, Mich. 

Both Mr. Harder and Mr. Earle are well 
known lumber manufacturers who are greatly 
interested in the development of the upper 
peninsula. Other lumbermen who were se- 
lected as members of the advisory committee 
include M. J. Fox, of Iron Mountain; J. S. 


of the five brothers, is studying law at North- 
western University. 

When Kenosha was picked as the scene of 
the lumber venture, the company, which is 
capitalized at $50,000, purchased a tract of 
land on Seventy-Fifth Street, one of the city’s 
principal boulevards, and erected the buildings 
necessary for its lumber and plumbing supply 
business. The lumber shed, built of southern 
pine and Douglas fir, is eighty feet long and 
seventy feet wide. Down the middle of this 
shed is a spur of the nearby Chicago, North 
Shore & Milwaukee railroad, an electric line. 
In this way it is possible to unload from the 
freight car direct into the proper section of 
the shed. Large doors in the north end open 
onto the street. 

At the rear boundary of the yard is a long 
building, 160x20 feet, in which millwork, roof- 
ing material, wallboard, and other similar ma- 
terial are stored. Opposite the lumber shed, on 








This little bungalow houses executive offices 


the west side of the yard, is another long build- 


ing, 110x20 feet, which is used as a plumbing , 


warehouse. The garage is near the middle of 
the quadrangle thus formed. All the buildings 
except the office are painted white. 

The office is of brick construction. A most 
pleasing effect is added by the well prepared 
lawn and flower garden in front. When a 
representative of the AMERICAN LUMBERMAN 
arrived, colored lights were still in place over 
the entrance. These had been used to herald 
the opening of the yard June 29, as mentioned 
in last week’s issue of this paper. A large 


Weidman, jr., of Trout Creek; E. A. Hamar, 
of Chassell, and John M. Bush, of Negaunee. 

The Upper Peninsula Development Bureau 
is engaged in a campaign to raise $30,000 for 
tourist advertising purposes, to meet the re- 
quirements of a bill passed by the legislature 
appropriating from the State treasury amounts 
equal to those raised and spent by citizens of 
the State. In accepting the office of president 
for another year, Mr. Harder predicted that 
the necessary $30,000 would be raised within 
the ensuing thirty days. More than $20,000 
has already been contracted for by the bureau 
for advertising during the present year. 

G. H. Earle, vice president of the bureau, 
is president of the Wisconsin Land & Lumber 
Co., which is developing a magnificent all- 
year-round resort for tourists at Blaney Park. 

John M. Bush is land agent for the Cleve- 
land-Cliffs Iron Co., which owns and operates 
a beautiful summer resort hotel at Grand Is- 
land, a favorite resort for lumbermen and 
other visitors to the upper peninsula. 





and attractive display 
window, in which were 
shown several different 
types of bathroom 
equipment, added its 
part to the attractive- 
ness of the exterior of 
the office. 








LEO GORDON, 
Kenosha, Wis.; 
Vice President and 
Manager 





As one steps inside 
the door, the first thing 
to greet the eye is the 
unusual treatment of 
the executive offices. 
These are inclosed in a 
little bungalow which, while providing the de-- 
sired privacy, also affords opportunity for dis- 
play of siding, roofing, 
doors, hardware, and 
millwork. <A pine coun- 
ter, with beautifully 
finished panels of 
Douglas fir, separates 
the business depart- 
ments from the public. 
At the right is a com- 
plete floor display of 
more bathroom equip- 
ment and other plumb- 
ing fixtures. 

At the rear of the 
office one enters the 
lumber -sphere again, 
for here are on display 
numerous doors, sam- 
ples of various types of 
molding, and a_ built- 
in ironing board with 
auxiliary sleeve-board. 
Here, too, is the large 
vault, and across from 
it two lavatories, one 
for the public and the 
other for employes. The 
latter includes also a 
shower bath, and adjoining is a room which 
will be fitted, in the near future, as a bedroom. 

A breakfast nook completes the lumber dis- 
play. It is placed so that most of the people 
who enter will see it, and will be impressed 
with its usefulness. 

When the AMERICAN LUMBERMAN represen- 
tative called, he found the Gordon company’s 
office force somewhat depleted, for the man- 
ager was out of town. His brother, Maurice 
F. Gordon, was in Cleveland, Ohio, for his 
marriage to Miss Frances Horwitz, of Butler, 
Pa., who lived in Chicago while attending 
Northwestern University. The wedding was 
solemnized Sunday night. 








1 








July 


ifat 








929 
lar, 


eau 
for 


ure 
ints 
of 
ent 
hat 
hin 
00 
au 


au, 
er 
I1- 
rk. 
ve- 
tes 
[s- 


nd 








July 13, 1929 


AMERICAN LUMBERMAN 45 





An Up-to-date Building 
~ Material Store 


FREEWATER, Ore., July 6.—A little less than a year ago the entire 
block in which the Tum-A-Lum Lumber Co’s yard at this point was 
located was reduced to ashes in a big quarter-million-dollar fire. 

Since that catastrophe, like a phoenix from the flames, there has 
arisen a beautiful modern business building—a new Tum-A-Lum home 
—which is one of the finest building material stores to be found any- 
where in this section. 

The building itself is of reinforced concrete, with a 160x150-foot 
front. It contains five stores besides the office and sales room of the 
lumber company, while atop the structure is a big Tum-A-Lum sign 
which is visible from either approach on the highway. It is attrac- 
tively painted in the distinctive Tum-A-Lum orange color. 

The front of the building is embellished with a grass plot, with a 
stepping-stone walk to the door, which is of plate glass. Large plate 
glass windows allow display of goods to the passerby. A Spanish clay 
tile roof with overhanging cornice contributes to the attractive appear- 
ance of the frontage. 

The lumber storage part of the new building has two paved alleys, 

















A glimpse at interior of office, display room and store of Tum-A-Lum 

Lumber Co., showing exterior of the model house which serves to 

demonstrate various home building materials and accessories. A part 
of the large stock of paints also is seen. 


Forty panels of roof and wall coverings are arranged at the sides 
of the entrances to the alley. Interesting new siding materials and 
shingles in various hues and styles are displayed in every suitable 
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Exterior of fine new office and warehouse building of Tum-A-Lum Lumber Co., Freewater, Ore. 


and opening upon this are large storage bins for lumber of every size 
and grade. The interior of the lumber warehouse is painted with fac- 
tory white paint, and is partitioned off into bins or receptacles for 
stocks of lumber, molding, sash, doors and other building supplies. 























A corner inside the model home showing kitchen cabinets and other 
built-in features that lighten the housewife’s task. 


space, so that the prospective home builder may at once conceive how 
his own home will look when finished. 


Perhaps the center of attraction of the whole store is the model 
house built in the store. This includes seven types of doors in differ- 
ent designs, each with different hardware and paint finishes. A fire- 
place in the center, showing both brick and tile work, is of interest to 
the home builder, while specially appealing to the heart of the house- 
wife is the display of the many built-in features which make her work 
easy. This display includes two types of ironing boards, medicine 
cabinet, folding kitchen seat, kitchen cupboard and corner cupboard. 
One ironing board has in connection a clothes dryer which folds up 
into the wall when not in use. Sink wings are a novel feature easily 
installed in any kitchen. They hold cleaning powders, soaps etc. and 
are out of sight. 

Potted geraniums in window boxes enhance the exterior attractive- 
ness of the little model house. 


In the main office room of the building are the necessary office sup- 
plies, cabinets, adding machines and other working equipment, as well 
as a large stock of paints. 


H. O. Mansfield, manager of the yard, has been with the Tum-A-Lum 
Lumber Co. twenty-five years. He managed the company’s first yard, 
located at Touchet, Wash., and was later transferred to Freewater, 
Ore., where he has remained for twenty-one years. During this time 
he has seen the company grow from one yard to its present chain of 
forty-five yards situated throughout Oregon and Washington. 
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Retailers’ Idea Exchange 

















Talks Quality in Lumber Sales 


PLrain City, Onto, July 8.—The Beach- 
Chandler Co., of this city, prominent dealer 
in lumber and builders’ supplies, is a firm 
believer in quality lumber and makes that a 
talking point in its dealings with its customers. 
Commenting on this question and the experi- 
ence of that company in buying good lumber, 
E. Beach said to a_ representative of the 
AMERICAN LUMBERMAN that in the two coun- 
try yards of the company the business is mostly 
direct with home owners and, the trade being 
with the owner, quality always has been the 
talking point and not a cheap price. Continuing, 
Mr. Beach said: 

“Our buying is 90 percent from the manu- 
facturers through their local representatives. 
When we find a mill that has what we want 
in grade, texture of wood and millwork we 
stay with this mill as long as it continues to 
furnish the quality we demand. We have 
bought lumber without inquiring the price. We 
know the man who represents the mill and also 
know the mill. No mill has taken advantage 
of our confidence. 


“If we were to stock all trade-marked lum- 
ber we would still insist on knowing the man 
who represented the mill and would judge the 
lumber and millwork on its merits and not by 
its trade-mark. 


“In regard to the grade-marked lumber that 
we have stocked, we did not find it any more 
evenly graded than our unmarked lumber. Fur- 
ther, our customers have made no comments 
either favorable or unfavorable. This fact may 
be due to our yards having always talked and 
sold quality rather than price. Any retail lum- 
berman could have always and can now buy 
good lumber not trade-marked. There has 


always been and always will be mills that 
were and are able and willing to furnish qual- 
ity and 100 percent millwork at the market 
price for good lumber. ‘Only God can make a 
tree,’ and a millman sticking a stencil on the 
end of a board will not change one iota the 
sunshine and rain of summer, the fogs off the 
Pacific, or the snow, sleet and ice of King 
Winter that God, the Maker, put into the tree. 

“All a millman can do is to take the tree 
as he finds it, working it up to the best advan- 
tage, delivering the finished product sorted into 
the proper grades. If trade-marked lumber 
costs us more and is no better than the same 
grade not marked, we will use the unmarked 
from mills we know.” 


Lumberman a Civic Leader 


CANADIAN, TEx., July 8—D. E. Sudberry, 
for nine years manager of the Lingo-Leeper 
Co. at Kingston, Tex., recently arrived in 
Canadian and assumed his duties as manager 
of the White House Lumber Co. Mr. Sud- 
berry not only was in charge of. the Lingo- 
Leeper Co.’s retail lumber yard at Kingston, 
but was prominent in the civic affairs of that 
community. He had been mayor of Kingston 
until the last election, at which time he de- 
clined to run again for the office. He had 
served as secretary for the Democratic com- 
mittee for Marshall County, and at the time 
he left Kingston was county automobile tag 
agent. The Lingo-Leeper Co. is one of the 
most prominent retail lumber and building ma- 
terial concerns in Texas, operating a line of 
yards in a number of towns and cities. In 
addition to the lumber yard at Kingston, the 
company also operates a hardware and furni- 
ture store, of which Mr. Sudberry also was 
manager. 





acceptable to the ladies. 


ladies. 


sions are 12 by 18 inches. 


will value if left blank. 





This Week’s Timely Tip 


An Inexpensive Advertising Novelty 


It may not be exactly accurate to refer to a breadboard as a 
“novelty,” inasmuch as no household accessory has been longer in 
use or is more indispensable to the housewife, but as small gifts or 
souvenirs used for creating goodwill are generally referred to as 
“advertising novelties,” probably the term is sufficiently descriptive. 
Anyway, this week’s “Tip,” which is contributed by H. M. Kofoid, 
of the H. C. Kofoid Lumber Co., Caruthers, Calif., tells of a “novelty” 
that can be distributed at small expense, and which has proved very 
He writes: 

“For an inexpensive advertisement, of a somewhat personal nature, 
we have found that a nice breadboard takes well, especially with the 
We have given away over a thousand of them. We trim 
these boards out of l-inch common white pine. The finished dimen- 

We sand them on both sides, and bore a 
t4-inch hole near one end, for hanging them up.” 

As Mr. Kofoid says nothing about imprinting the firm name on the 
boards it is assumed that he considers that they have greater good- 
In case, however, any firm should desire to 
identify the breadboards which it gives away, and thus have them 
form a permanent advertisement for the donor, probably the best 
method would be to imprint the name with a steel die on the end of 
the board, thus leaving both sides smooth and clean. 








An Automatic Computer of Profit 


If a dealer buys $5 worth of lumber and 
sells it for $10 what is his profit? 

Many dealers would figure it to be 100 per- 
cent. But that answer is not correct. Profit 
should always be based on the “selling price,” 
and NoT on the cost. 

This chart gives the correct profit without any 
figuring. Simply run a straight line through 
the cost, column “A,” and through the selling 


price, column “B.” The intersection of that 
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straight line with column “C” gives the cor- 
rect answer. Thus, the dotted line drawn 
across this chart shows that the correct answer 
to the above question is “50 percent profit.” 

The rule on which this chart is based is 
thus: Subtract the cost from the selling price 
and divide the difference by the selling price. 
The answer is the true profit, commonly called 
the “gross profit.” 


Clean Drawings Help Sell Bills 


The retail lumber yard is dressing up, by 
advertising the many services it can render in 


_ making the home beautiful and convenient, by 


emphasizing this message through attractive 
window displays, and then by welcoming pros- 
pective customers into a service room that 
helps to induce the buying mood. But all 
these merchandising methods converge on the 
plan that is presented for the new home or 
the remodeling of the old one, and only too 
often the drawings spoil some of the previous 
good impressions that the retailer was at such 
pains to create. Many yard managers fail to 
realize that in preparing such a drawing with 
an ordinary office pencil they are working with 
an unsuitable tool that prevents their giving 
their plans the sales value that they ought to 
have. The “mussy” drawing prepared with an 
ordinary pencil tends to suggest that possibly 
the workmanship on the finished project may 
have the same undesirable qualities. What is 
required is a pencil with smooth, firm lead 
of even quality that gives a clean line and 
also the right sales impression, and this is the 
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sort of pencil that is included in the “Master 
Drawing” line of the Dixon Crucible Co., of 
Jersey City, N. J., these drawing pencils being 
available in all-degrees of hardness. The com- 
pany also furnishes colored pencils that are 
often of great value in rendering a drawing. 
It offers free samples of both drawing and 
colored pencils. 


Lumber Demand Keeps Up 


JANESVILLE, Wis., July 8.—Local lumber- 
men are enjoying a brisk business this sum- 
mer. Building operations are active and keep 
wp a rapid demand for lumber. Three school 
buildings, a new hotel, a funeral home, a fac- 
tory addition and many private small jobs 
offer a present market. “Rock County (Wis- 
consin) buyers and builders use the best lum- 
ber available, No. 1 fir,” reports one local dealer 
in the Janesville Gazette. “We sell more No. 
1 fir for use in homes than any other grade 
of lumber.” 


Plans Lumber Display Room 


KENosHA, WIs., July 8.-—-The value of a dis- 
play room or rooms for a lumber company is 
being recognized more widely with the passing 
of time. The Bermingham Lumber Co. here is 
recognizing this trend of the day, and is plan- 
ning a display room, which is expected to be 
ready by late summer or fall. W. J. Berming- 
ham, former president of the Wisconsin Retail 
Lumbermen’s Association, has been manager of 
this company ever since its inception, in 1896, 
and has been president since the death of the 
late T. J. Bermingham, his father and the 
founder of the firm. 

The wedge shape of the Bermingham yard, 
made necessary by a nearby railroad, is respon- 
sible for a similar construction in the front 
part of the office, so the proposed display room 
will be farther at the rear, with a large dis- 
play window visible from busy Twenty-sixth 
Avenue. 

“Women are bossing the buying of lumber 
nowadays,” explained Charles A. Schaeffer, 
secretary-treasurer of the company, “so we’ve 
got to be prepared to sell to them. And they’re 
not sq@ interested in whether lumber is one 
grade or another. They want to see what it 
looks like when it is ready for use.” 

The Bermingham company keeps under cover 
all its hardwood stock and millwork—all, that 
is, but timbers and dimension. Other lumber 
is stored in convenient piles on its five acres 
of yard space. There is enough room to make 
it possible to use small piles. At the west side 


of the yard is a railroad spur with room for 
thirteen cars to be unloaded at once, from 
either side. Ample room for passage of trucks 
tea between the cars and the lumber 
piles. 

A large stock of millwork is maintained in 
the Bermingham sheds. For window frames, 
door trim, and similar materal, the mill is 
available. Besides caring for the company’s 
own needs, this mill does a large amount of 
ripping and dressing for Kenosha contractors. 


To Open New Retail Yard 


SHREVEPORT, La., July 8—K. M. Gaiennie, 
president Doyline Lumber Co., announces that 
his firm wili open its new retail lumber yard 
in Bossier City, a part of Greater Shreveport, 
on Aug. 1. One shed has already been built and 
a five thousand dollar office building is nearing 
completion. The downstairs part of the build- 
ing will accommodate the offices and display 
rooms of the retail yard, while the Doyline 
Lumber Company will occupy the second story. 

Officers of the Doyline company, which has 
been in the wholesale business eleven years, 











“Signs of the 
Times” 


The sign appearing below is reported by C. 
B. Sprague, of A. M. Conway & Co. (mill 
equipment), Portland, Ore., who noticed it re- 
cently on a trip over the curving roads, in 
mountainous country, leading from Portland 
to the Coast: 





Keep to the right. You 
might meet a fool. 





Readers are invited to send in copies of espe- 
cially interesting signs (including billboards 
and bulletin boards) observed in lumber yards 
or elsewhere, on their travels or at home. The 
AMERICAN LUMBERMAN will pay $1 for each one 
published. Fifty cents additional will be paid 
for a good kodak picture (suitable for repro- 
duction) showing the sign described. 























This portable hog house on display in front of 
the office of Philip Voorhees & Son, Logans- 
port, Ind., was observed recently by an AMERI- 
CAN LUMBERMAN reporter and cameraman 
passing that way. It illustrates a common 
method of effecting sales of these indispensable 
adjuncts of the modern farm by putting them 
out where the farmers can not help noticing 
them. The attractive effect secured by the 
trellises and climbing vines is also worth 
noticing 


are: K. M. Gaiennie, president; E. J. Gaiennie, 
vice president; J. R. Gaiennie, secretary and 
treasurer. 

The retail yard has been incorporated under 
the firm name of Gain-Yay Yard, with officers 
as follows: K. M. Gaiennie, president; G. W. 
James, El Dorado, Ark., vice president; J. R. 
Gaiennfe, secretary, treasurer and manager. 

Besides their interests in Shreveport and 
Bossier City the Gaiennie brothers are inter- 
ested in lumber yards in Arcadia, Ringgold and 
Jonesboro, La., and have a planing mill and 
retail yard at Atlanta, Tex., known as the 
Atlanta Lumber Co. 


“First Aid” for the Novice 


A source of considerable business obtainable 
by a lumber dealer in a small community is 
the home owner who wants to do some of the 
carpenter work around his place himself. Per- 
haps he wants to build a porch, a shed, or 
garage. In nine cases out of ten he will have 
a problem when it comes to framing the roof, 
and will have to call for help. 

“I make it a practice to assist any novice 
with his construction problems, particularly 
those dealing with the framing of a roof,” says 
George Quinby, manager Southern Colorado 
Lumber Co., Trinidad, Colo. “In most in- 
stances all he needs is a pattern, and I will go 
so far as to take a two-by-four and cut him 








An AMERICAN LUMBERMAN representative re- 

cently noticed this De Walt Wonder Worker 

saw in the yard of the James Murdock Lumber 

& Coal Co., Indianapolis, Ind. It is set up 

at the end of one of the sheds, where it is 

handy to use in working lumber for the con- 
venience of customers 





a pattern, and give it to him. It takes but a 
few minutes, and there is no doubt but what it 
makes a friend for the firm. 

“It is my belief that more small jobs of 
home remodelling and improving would be 
done, and therefore more building materials 
would be sold, if home owners who have the 
time knew how to do the work themselves. 
Perhaps they cannot afford to hire carpenters. 
But while they might be able to buy the ma- 
terials they hesitate to tackle the work them- 
selves, because of problems, such as framing 
the roof. 

“Our knowledge of carpentry and our limited 
equipment of tools is available for the assist- 
ance of any one who asks us for information 
regarding any building problem; and, as pre- 
viously stated, we are willing even to take a 
few moments and saw out the pattern. 

“In following such a policy, we are not tak- 
ing business away from carpenters and con- 
tractors, for they would not obtain the jobs 
themselves, inasmuch as the home owner can’t 
afford to hire them, therefore we have no hesi- 
tancy because of possibilities of offending car- 
penter customers.” 


A Veteran Lumber Dealer 


One of the most interesting talks at a re- 
cent meeting of retail lumber dealers in Car- 
bondale, the occasion being a gathering of the 
ninth district of the Illinois Lumber & Mate- 
rial Dealers’ Association, was made by J. B. 
Samuels, of Carterville, who said that he had 
been in business at the same location in Car- 
terville (Ill.) for 45 years. He told of some 
of his interesting early experiences as a retail 
lumber dealer in that territory. Mr. Samuels 
has been a member of the State association 
for many years, and according to J. F. Bryan, 
secretary, “is regarded very highly by all of 
his neighbors as a high-class merchant con- 
ducting his business in an ethical, straightfor- 
ward manner and serving his customers con- 
sistently and honestly.” In connection with his 
talk at the Carbondale meeting, Mr. Samuels 
asked if anybody had had q longer sustained 
business experience in one city. Pete Lan- 
gan, known and beloved by practically every 
lumber dealer in the State, was present and 
said he had been in the lumber business 40 
years. The AMERICAN LUMBERMAN will be 
glad to hear from other dealers in the State 
who have been in the retail lumber business 
in one city for 45 years or longer. 
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Historic Lumber Yard Proud of Quality 


Kenosua, Wis., July 8.—One of the rfidst 
interesting features of this thriving city, from 
a lumberman’s viewpoint, is the Kenosha Lum- 
ber Co., the genial manager of which is Dan O. 
Head. “We've served you well since 1857” is 
the company’s slogan, and the community seems 
quite generally to agree with the statement, 
judging by the esteem in which the organiza- 
tion and its pilot are held. 

When a representative of the AMERICAN 
LUMBERMAN dropped in recently to pay a 
“social call” he was greeted most cordially. 

“IT started taking your paper when it was the 
Northwestern Lumberman, about thirty-four 
yeats ago, and when it merged with The 
Timberman into the AMERICAN LUMBERMAN |] 
took that too. We couldn’t do without it. We 
take other lumber papers, too, but the AMERI- 
CAN LUMBERMAN is the old standby.” 

When conversation turned to the story of the 
company itself, lumber history extending over 
more than half a century was called to mind. 
“Come on out to the shed and I'll show you 
something,” Mr. Head promised. And he did. 
It was an ancient safe, looking much battle- 
scarred and worn, which was cached in a cor- 
ner of the shed, near the office door. The 
Kenosha man pulled from his pocket an enor- 
mous key and opened the safe door. How a 
modern safe-blower would laugh at that lock! 

“T just use it for the old papers and book: 
that Dad left,” Mr. Head explained. “I don’t 
want to throw them away, because they’re in- 
teresting, and while they have no money value, 
they’re priceless to me. In there somewhere is 
a bill dated 1857—that is how I know my 
father was in the lumber business that early. 
He might have started before that, but I have 
no way of knowing. He came here to Kenosha 
—it was called Southport then—in 1846.” 

With a happy little smile the lumberman 
delved into one of the cubbyholes and selected 
at random one of the papers. It was a note, 
dated in 1859, promising to pay “one day from 
date.” 

Traded Lumber for Oats and Hay 


“Those were the days,” he commented. “A 
lumberman didn’t know what he was going to 
have to take in payment for his wares. Come 
into the office a minute, and I'll show you a 
picture of my father, George D. Head. There, 
look at it! There’s a picture of a real old-time 
lumberman. He looks it, doesn’t he? He was 
about seventy when that picture was taken. 
Beard ’n’ everything. They wore ’em then. 

“He used to take in oats and hay in exchange 
for his lumber. I remember how I used to 
love to go out and watch the old horse walk 
‘round and ’round the: baler, compressing the 
hay tight. He used to have a boat that would 
take the baled hay and the oats up to the log- 
ging camps in Michigan—they all had horses 
so they had to have oats and hay—and bring 
lumber back. That was about fifty years ago, 
when I was just a kid.” 

But although Mr. Head is proud of the his- 
tory of his company, which is by far the oldest 
and largest lumber firm in Kenosha, he does 
not live in or for the past. After mentioning 
that the organization dropped the name of the 
George D. Head Lumber Co. and was incor- 
porated as the Kenosha Lumber Co. in 1892, he 
closed the patriarchal old safe and directed his 
thoughts and his steps elsewhere. 

Nearby, in the long driveway of the shed, 
was a Nash coupe and a little farther away 
was a Nash truck. Asked about his trucks he 
promptly replied: 

“We're all motorized—not a horse around 
the place—and all our cars are Nash. We've 
got four Nash trucks, and almost all of us 
drive Nash cars for our personal use. There’s 
the factory right across the street. We buy 
our cars right here in Kenosha, and we let 
Kenosha people know it. I think the more 
money we can throw in the way of the locai 
industries, the more work they’ll have for our 





customers to do and earn money to buy our 
lumber. When we can, we do our buying right 
here in Kenosha, and that is one of our strong 
selling points.” 

As he spoke, two of his men entered the 
shed, and climbed to the overhead runway on 
one side of the alley. Along the entire length 
of the shed were doors, about six feet high, 
hinged at the top. To the bottom of each door 
a rope was fastened. From there it was led, up 
the face of the door, to a hook near the top, 
and from the hook across underneath the roof 
of the shed, to a counterweight on the far side 
of the driveway. The men quickly chose: the 
proper door, by the samples of molding nailed 
on the outside, and, deftly slipping the rope 
from the hook, opened the door as easily as if 
it were a perfectly balanced and fitted window. 
They pulled out the required amount of mold- 
ing and stood it with one end resting on the 
concrete floor of the driveway. 

Mr. Head walked over to the molding and 
ran his hand over several pieces of it. 

“Feel of that,” he exclaimed. “No machine 
could do that. Not a rough spot in it.. Sanded. 








This massive steel safe, a relic of bygone lum- 

ber days, is kept in @ convenient corner of the 

lumber shed of the Kenosha Lumber Co. at 

Kenosha, Wis. It contains books and papers 

of the company’s founder, George D. Head, 
which date back to 1857. 


All our trim is sanded. We are proud of the 
fact that we started that practice here in 
Kenosha.” 

Then came a discussion of grade-marking 
and trade-marking. 

“T think it’s a splendid idea,” he said. “The 
customer can see what he’s getting, that it is 
the real stuff. And it’s a protection to the 
dealer, and a help to him. See there,” he 
pointed to a large pile of lumber, “people like 
to see that ‘4-Square’ mark (we’re the Weyer- 
haeuser selling agents here) on their lumber. 
They like to see the manufacturer’s mark on 
the product he makes. It’s just like buying 
Camphbell’s soups or any of the other nationally 
advertised goods.” 

Customer confidence and good will came in 
for its share, too. 

Take a look at this flooring. It’s just as it 


came in from the cars. I know a lot of lum- 
bermen check over their B&better flooring and 
pick out all the quarter-sawed boards, but we 
don’t. See there? There’s a quarter-saw, and 
there’s another, and there’s another—you look 
at those ends and you'll see a lot of it. And 
you can bet our customers appreciate this, 
too. They like it, and give us a confidence 
which is worth a lot more than the extra 
money we might get out of the quarter-saw. 
Our customers buy B&better, and get a bunch 
of this quartered stuff, and then we get more 
trade from them. 


Mr. Head wants a display room, to show to 
best advantage samples of his large stock of 
Curtis millwork, but in this respect a problem 
presents itself. The Kenosha Lumber Co.’s 
yard has an area of about 150,000 square feet, 
located across Fifty-second Street from the 
Nash Motors Co. factory. The city plans to 
widen this street to 100 feet, and has ordered 
that any new buildings be built seventeen feet 
—_ of the present building line. Mr. Head 
said: 

We want a display room, but I hate to lose 
that seventeen feet, for I don’t know how 
soon the street will be widened. And it’s a 
real problem in lumber yard planning to know 
how to arrange the office and retain our drive- 
ways. I wonder if the value of the display 
room would compensate for the -loss of that 
space on the street. 


Mr. Head is well known among Wisconsin 
lumbermen, and was elected treasurer of the 
Wisconsin Retail Lumbermen’s Association 
recently. Two sons, Dan O. Head, jr., and 
George D. Head, are in the lumber office with 
him, and a third son, Richard, is in Chicago, 
using the family airplane to study aviation. 

E. L. Grant is president of the company, but 
has retired from active participation in its op- 
erations. H.-J. Trowbridge, the vice president, 
handles all the millwork, and it was he who 
invented the counterbalanced door idea for the 
molding and trim department. George Ander- 
son is secretary, and Dan O. Head is treasurer 
and manager. 


e . J 
Will Put On a Night Shift 

Puituips, Wis., July 8.—After having un- 
dergone a complete overhauling and tuning up, 
the mill of the Kneeland-McLurg Lumber Co., 
at this place, is now in condition to operate 
at maximum capacity for another season. The 
mill will operate on full time and if condi- 
tions warrant, it is the intention of the man- 
agement to put on a night shift a little later 
in the season. This mill is one of the most 
uptodate lumber manufacturing plants in the 
North and, together with a battery of scien- 
tifically constructed dry kilns, planing mill 
and hardwood flooring factory, constitutes a 
lumber operation as complete and modern as 
will be found anywhere in the country. 

The timber in which the company now is 
doing its logging is yielding a large percent of 
choice northern hardwoods, especially birch. 
This tract is sufficiently large and heavily tim- 
bered to keep this operation supplied for sev- 
eral years. 

The Kneeland-McLurg Lumber Co.’s floor- 
ing plant is equipped with the latest models of 
Yates-American machinery, Leitelt lumber lift 
etc., the combination of which makes it possi- 
ble to turn out a product that in every sense 
of the word justifies its trade name “Korrect- 
Make.” This company is a large manufac- 
turer of maple flooring in all grades and thick- 
nesses, but pays particular attention to birch, 
as its timber holdings include a fine quality 
of birch timber that produces an exception- 
ally beautiful flooring. Many builders and 
home owners are not familiar with the fact 
that birch flooring in either the natural finish 
or finished with any of the various stains now 
so much in vogue makes a floor unsurpassed 
in beauty by any other wood, 
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Stock Records That 
Prevent Loss in Yard 


Accurate stock records are obviously a neces- 
sity to every business, but especially are they 
of value in a lumber yard where the figures 
that show the quantity of stock on hand must 
gage the amount of insurance to carry, keep 
up delivery on promised orders and watch the 
—~ aes and condition of the business gen- 
erally. 

While in a great lumber business these rec- 
ords would seem to be endless, nevertheless 
they may be made so simple that one man can 
be responsible for them and handle them at 
the lowest possible cost. The system here 
described has ‘been used with satisfactory re- 
sults in one lumber yard, and the handling of 
the routine is so skillfully taken care of that 
it offers many ideas for stockkeeping in other 
lines. The system may be used in large or 
small lumber yards. 


One Man Held Responsible 


Except with a carefully planned system, it 
would be difficult to keep such records in cases 
where a large yard is run in connection with 
a planing mill and interior finish factory, as 
in this case. But here the records are so 
handled as to prevent petty thieving and other 
losses. And where these at rare instances 
occur, account can be obtained of them so 
that the records will tell the story. The scheme 
is simple. 

One man is held re- 
sponsible for all of the 











fluctuation of the in- 
ventory figures from 
day to day — an im- 
portant matter in 


keeping stock up to REMARKS_ 
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ing the grade, size and 
kind of any particular 
stock that may have 
been received. 

The daily report also 
furnishes important 
cost information on loading and unloading, 
and will be found a valuable record for the 
executive, from month to month, in mak- 
ing cost comparisons in this branch of handling 
the business. 

An ordinary requisition sheet in duplicate, 
one copy for the files and one for the order, 
provides a means of keeping track of small 
additions to stock that must be considered in 
adequately handling the system. 

For the planing mill a more detailed form 
is used (Form II) that gives instructions to 
workmen and shows just what stock has been 
used to deplete the inventory. By the use of 
such forms, tab is kept on all incoming and 





stock. He records it 
properly as it is re- 
ceived, in the cars or 
from wagons, and he 
sees to it that the 
proper amount is de- 
posited in the yards. 
He also checks care- 
fully the stock that 
leaves the yards. If 
there is any discrep- 
ancy in checking with 
the office figures later 
the responsibility may 
be laid at the door of 
one man for explana- 
tion, and any errors quickly found. The cen- 
tralizing of responsibility minimizes the check- 
ing and handling of the stock. 

Of course, an inventory must be taken reg- 
ularly as in all businesses, but the routine of 
handling the daily records is the important 
point to be considered, in order that it may 
not be so cumbersome as to be too expensive. 
By having one man assigned to this task, this 
objection is overcome. 


How the Various Forms Are Used 


The stockkeeper is required to give a daily 
report of all stock taken in or out of the yard. 
For this purpose, Form I is used. In general, 
this report shows “Unloaded” and “Loaded” 
stock, and furnishes a basis for watching the 
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Form II. A planing mill order sheet that gives detailed instructions to workmen and keeps accu- 
rate tab on all incoming and outgoing stock—figures that are used as the basis for a perpetual 


inventory 


outgoing stock, and figures are furnished for 
keeping a perpetual inventory. The makeup 
of the forms, of course, can be changed to 
suit the particular requirements of the individ- 
ual business. 


Car Record a Source of Information 
The car record is also a source of informa- 


_ tion for handling the stock. As shown in Form 


III, it embraces in compact form the necessary 
information as to stock to be shipped or re- 
ceived. The various headings explain clearly 
its uses. It includes the information as to 
when demurrage charges begin. Of special im- 
portance, so far as the stockkeeper is con- 
cerned, is the information on the kind and 
sizes of lumber, the quantity, and so on. Should 


THE LUMBER Company PLANING MILL QRDER 
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Form I. The official stockkeeper’s daily report card. This is the basis 
for watching the fluctuation of inventory figures from day to day—- 
an important matter in keeping the supply of stock up to the demand. 


any degrade or shortage be noticeable it is 
checked quickly by this sheet and a claim can 
be entered against the railroad without any 
delay whatever. 

These simple forms are the basis of taking 
care of the lumber records easily, and will 
offer suggestions along this line for other busi- 
ness. The most attractive feature of this sys- 
tem is its simplicity and the fact that the 
entire responsibility for the keeping of the 
records and the supply of stock is up to one 
man. This makes it very easy to locate any 
errors and prevents many of the small losses 
so often encountered in keeping a record of 


lumber. 


A Beautiful 
Chicago League 


LOADED /N A Chicago with an 
AR esthetic appeal in keep- 
ing with its commer- 

u cial greatness is the 


aim of “A Beautiful 
Chicago League” re- 
cently incorporated. 
Building of beautiful 
buildings as well as 
big buildings is to be 
encouraged and _ the 
immediate objective is 
to present to the view 
of visitors to the 
“Century of Progress” exposition in 1933 a 
really beautiful city. A first step will be to 
organize a municipal art commission to pass 
on all structures erected on city lands. Stimu- 
lating construction of buildings.in harmony 
with neighborhood structures and other sur- 
roundings and to crystallize the various efforts 
to beautify the city will constitute the prin- 
cipal activities of the league, the incorporators 
of which include some of the leading business 
men, bankers, contractors, architects and pub- 
lic officials of the city. 


ADVERTISING RETAINS the human element in 
big scale business by spanning the broad gulf 
between maker and user, said Dr. Julius Klein. 
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Form III. The car record which gives in compact form all the necessary information about stock to be shipped and received. Any degrade or 


shortage is quickly checked by means of this sheet. 
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Interesting Activities of the Lum 


Points Out That Redwood Is Marked 


San Francisco, Cauir., July 6.—“The big- 
gest percentage of our California and eastern 
customers insist that nearly all the redwood 
we ship be grade- and trade-marked. We have 
for some years made a specialty of grade- 
marking for those who want it. If we have 
not already done so, we would like to start to 
set you up on this new merchandising basis.” 

The above quotation is from a recent sales 
letter sent to the trade by the Holmes-Eureka 
Lumber Co., of San Francisco. 

The letter goes on to urge dealers to adver- 
tise that-they handle trade- and grade-marked 
lumber, and thus take advantage of the national 
advertising campaign now being waged by the 
National Lumber Manwfacturers’ Association. 

Dealers are also offered, free of charge a 
supply of the H-E grade-mark booklets, 10,000 
of which have already been sent out with the 
dealers’ names on them. * 

Along with this letter is being sent an in- 
vitation signed by T. W. Hine and Walter H. 
Dalton of the Holmes-Eureka company at 
Eureka to take a trip into the redwood country 
and visit the mill and see the logging opera- 
tions this summer. Golfers particularly) will 
appreciate one portion of the invitation, which 
reads: “Bring your golf bag along. A nice, 
sporty all green course is almost a part of the 
mill.” 


Saaaeaaaaaaani 


Longview to Stage Rolleo 

Loncview, WASH., July 6.—This city’s first 
annual “Rolleo” will take place Aug. 9 
and.10, a week earlier than first scheduled, this 
change being made in order that the local 
American Legion drum corps may take part. 

At a meeting here on June 17 the general 
committee decided to incorporate the Long- 
view Rolleo Association as a $5,000 stock cor- 
poration, with 500 shares at $10 a share. The 
corporation will not declare any dividends but 
will apply any surpluses that may ac¢rue 
toward the fund for the next year’s celebration. 
Local men will be asked to take stock in 
limited amounts to finance the corporation. 

Tree topping, log rolling, swimming races, 
diving contests, girls’ log rolling, block turn- 
ing, and similar events will be staged the first 
day of the Rolleo. There will also be chop- 
ping and ax-throwing contests, amateur log- 
gers’ wrestling contest and a smoker. Dances 
and other entertainments are being considered 
for each evening. Cash prizes totaling $1,800 
will be offered in the main events. 

S. M. Morris, F. A. McDonald, A. C. Camp- 
bell, Sam Van Alstine, Jack Mullen, Ed Pa- 
vey, G. M. Hafenbrack, Harry Morgan, R. E. 
Taylor, S. A. Lewis, D. M. Simonson, E. B. 
Buckwalter, Leith Abbott, L. A. Dwinell, M. 
C. Allen and W. R. Updegraff are among the 
active workers in initiating this lumbermen’s 
and loggers’ “fun-tasy,” which promises to be 
one of the most unique things of the kind ever 
attempted in the Pacific Northwest. 


The First “Knocked Down” Home 


PorTLAND, Ore., July 6.—As far back as 
1858 they shipped houses in knocked down 
form, it was recalled the other day when work- 
men began razing the old home at Astoria of 
Capt. Alfred Crosby, early Columbia River 
pilot, for it was framed in Massachusetts, and 
shipped around Cape Horn to its destination. 

The house was erected on a site that even- 
tually became the heart of the city and its 
place is to be filled by the latest word in the 
service station line. Time has left few scars 
on the lumber, and but for the march of 


progress, the dwelling might have been good. 


for many, many more years of service. } 
The Astoria domicile of Capt. Crosby is 
reputed as the second oldest frame house in 


Oregon. Capt. Nathaniel Crosby, brother of 
Capt. Alfred Crosby, erected a frame house 
in Portland in 1847, it having the distinction 
of being the first. 

Capt. Alfred Crosby, who died in Astoria, 
in 1871, was the youngest of four brothers, 
all of whom followed the sea. He was born 
in Brewster, Mass., in 1824, and came to As- 
toria the first time in the ’40s. After running 
in the coastwise trade as master he settled in 
Astoria in 1850. That trade follows the flag 
was illustrated when he decided to bring from 
his old home the material for his home. His 
daughter, Mrs. F. I. Dunbar, who was born 
in the old house, is still a resident of Astoria. 


Lumber Mill Booms Town 


PortLAND, Ore., July 6.—Great activity is 
reported from Burns, Ore., as a result of the 
Edward Hines Western Pine Co.’s big lumber 
mill development nearby. 

“If you want to see the busiest and fastest 
growing little city in Oregon, just crank your 
flivver and amble over to Burns,” writes Ber- 
nard Mainearing, editor of the Baker Demo- 
crat-Herald, of Baker, another Oregon com- 
munity where lumber is a major industry. He 
continues : 

The first sign of the big lumber development 
appears at Seneca in southern Grant County, 
the terminus of the new railroad, where the 
company is getting ready to build scores of 
new houses for its loggers who will get out 











timber for the big mill at Burns. 


Seneca 
presents a busy appearance, with many people 
living in tents. 

Arriving in Burns, one is at once impressed 


with the building activities. New buildings 
are under construction here and there along 
the main street. The old wooden sidewalk 
has ‘been torn out and is being replaced with 
concrete. The street, now macadamized, will 
soon be paved. On the hill stands the new 
high school, a model of architectural beauty. 
Some new business buildings have just been 
opened, and others are about to be. One of 
the banks is installing new vaults. 


The new hotel is described as of the most 
modern construction, with a radio hookup in 
each room, 

Mill buildings now under way include ma- 
chine shop, the main mill building, the boiler 
room, and the engine room. The mill building 
is up and the steel framework is in place, 
though much of the equipment is not. Three 
band saws will be operated. About half a mile 
east of the mill, men are installing dry kilns 
and handling docks. Railroad tracks already 
have been extended into the mill property. The 
lumber will be moved by electrically operated 
cranes and carriers. A 240-foot smoke-stack 
will be a landmark in the Harney Valley. 

The location for the mill was chosen be- 
cause of a big depression watered from a hot 
spring. Here will be formed a lake with an 
area of about seventy-five acres to serve as the 
mill pond. Very likely this will be the only mill 
pond containing natural warm water in the 
world. Adjacent to the mill, on the side facing 
toward Burns, is the town project recently an- 
nounced by the company. The survey has been 
made and construction work will be commenced 
in a few days. 

Close to 400 men are now being employed 
and more are added daily. Logging operations 
are to be started as soon as possible. 


New Executives Take Up Duties 


San Francisco, Cauir., July 6—The new 
executives have recently taken up their duties 
in the office of the Pacific Lumber Co. here. 
They are Herbert Klass, new assistant general 
sales manager to Peter C. McNevin, and Al- 
bert J. Nolan, who has become manager of 
western sales, following the transfer of R. F. 
Hamilton to become manager of eastern sales. 

Mr. Klass was born in Wisconsin. He 
worked for ten years in the lumber business 
in that state and in Minnesota before coming 
west. He went to work in the San Francisco 
yard of the Pacific Lumber Co. in 1904. He 
went to Scotia in 1915, working his way up- 
ward until he became superintendent of pro- 
duction. 

Mr. Nolan is a “native son” of San Fran- 
cisco. He has never lived nor worked any- 
where but here, except for the time he spent 
at Scotia learning the milling end of the lum- 
ber business. He started with the Pacific Lum- 
ber Co. in 1910, and recently has been assist- 
ant to Mr. Hamilton, whose place he now fills. 


Takes Bus for Mill Inspection Trip 


San Francisco, Cauir., July 6.—Late last 
month the operating board of the lumber divi- 
sion of the Fruit Growers Supply Co. left San 
Francisco on its annual inspection tour of the 
company’s sawmills and logging operations. 
The trip this year was made in a huge sight- 
seeing motor bus, which went direct from San 
Francisco to Susanville, where the first stop 
was made. The party included the following : 
W. K. Beattie, H. B. McClure, H. A. Lynn, 
D. Arbuthnot, D. C. Crookshank, M. H. Butch- 
er, E. A. Beck, R. L. Willits, F. B. Hutchens, 
general manager, lumber division; D. S. 
Painter, assistant to the general manager, and 
George B. Cone, sales manager. 


Many Installations of Dry Kilns 


PorTLAND, OreE., July 6.—Installation of 50 
dry kilns has just been completed at the new 
Weyerhaeuser mill at Longview, Wash., by 
the General Dry Kiln Co., and they will be 
put into operation next week, according to H. 
B. Oakleaf, president and general director of 
the dry kiln company, which is of nation-wide 
scope, with headquarters here in the American 
Bank Building. 

The Weyerhaeuser mill, unit No. 1, began 
operation to limber up the machinery about 
three weeks ago, under management of Mr. 
Raught, who has been in charge of. the con- 
struction. Two additional units are in course 
of construction. The fifty dry-kilns installed 
are of the external blower type with automatic 
temperature and other controls. Plans for 
thirty additional kilns have been prepared. 
These kilns are to be installed when the addi- 
tional two units of the mill are ready for 
operation. Four shingle drying kilns also are 
being installed at the plant by Mr. Oakleaf’s 
company. 

The General Dry Kiln Co. also is installing 
thirty dry kilns at the Weyerhaeuser mill at 
Klamath Falls. These are to be ready for 
operation in November. 

Four kilns are being remodeled for the 
Crossett Lumber Co. at Crossett, Ark., Mr. 
Oakleaf stated. They are to be of the forced 
circulation type. The company is also install- 
ing thirty-six kilns for the Pickering Lumber 
Co. at Alturas, Calif. These are of the ex- 
ternal blower type. Three external type kilns 
are being installed for the Alberni-Pacific Lum- 
ber Co. at Port Alberni, B. C., on Vancouver 
Island. Two of the cross-flow internal-fan de- 
sign are being built for the Oregon-Owen Lum- 
ber company at Medford, Oregon. Two of 


similar design are also being installed for the 
Peshastin Lumber Co. at Peshastin, Wash., 
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er Industry on the West 


on the Great Northern railway line near 
Spokane. 

The great activity in dry-kiln construction 
may be taken as an illustration of the growing 
demand for more uniformly dried lumber. 


Elks Feature Redwood on Tour 


San Francisco, Cauir., July 6—The well 
known insignia “B. P. O. E.” has other mean- 
ings than Benevolent & Protective Order of 
Elks. For instance, almost any Elk will tell 
you that it also stands for “Best People on 
Earth.” Yesterday, however, San Francisco 
learned that it has still another meaning, and 
one that is of particular interest to lumbermen. 
The latest one is: “Biggest Plant on Earth,” 
and it refers to California redwoods. 

Next week the Elks will hold their national 
convention in Los Angeles. From all over the 
country Elks are flocking to southern Cali- 
fornia. But no more picturesque group has 
yet passed through San Francisco than a part 
of the delegation from Eureka, Humboldt 
County, California, which reached here yes- 
terday. 

On the back of its sedan this group has 
fastened an 8-foot section of a redwood log. 
The car belongs to Joe Wilkins, prominent 
member of the Eureka 


Ship Named After 8-Year-Old Boy 


San Francisco, Cauir., July 6.—Eight-year- 
old Peter Helms can now tell the other kids 
about “the thrill that comes once in a life time.” 
Peter experienced that thrill recently right 
here in San Francisco, and he experiences it 
again every time a certain ship pokes her big, 
black nose through the Golden Gate. For this 
little lad has a big, honest-to-goodness steamer 
named after him. She bears his name in big 
white letters on her bows and across her 
towering stern. 

Peter is the son of Charles E. Helms, treas- 
urer of the McCormick Steamship Co., and 
vice president of the Charles R. McCormick 
Lumber Co. The ship now bearing his name 
was formerly the Hutchinson. The re-christen- 
ing ceremony took place recently at Pier 40 
on the San Francisco waterfront. In the pres- 
ence of company officials and the ship’s officers 
and crew, Peter unfurled a huge American 
flag to the breeze and Miss Eleanor Olsen 
christened the ship with the boy’s name by 
breaking a bottle of water against its freshly 
painted black bow. 

In the near future another recently acquired 
steamer will be named after the young son of 





Lodge of Elks. He has 
other redwood fixings 
on the car, too. 

They were all placed 
there—in fact, the 
whole thing was de- 
signed by Joseph Ran- 
kin, manager of the 
Hammond Lumber Co. 
at Samoa, and Teddy 
Monette, pioneer Hum- 
boldt lumberman, who 
has worked for the 
Hammond company for 
fifty-four years. Mr. 
Monette and the Cali- 
fornia redwooods are 
declared by the Ham- 
mond folks to be “two 
of the oldest living 

















things.” Mr. Monette, 
however, gives the edge 
to the redwoods on this 
score. 

The car and its redwood exhibit attracted 
much attention as it rolled through the streets 
of San Francisco to the door of the Elks 
Club on Post Street. On the panels of the 
doors in the car are redwood views showing 
the big trees, though these do not show in the 
accompanying photograph. Elks colors, purple 


and white, also are used in the decoration of 


the car. 
On the top of the car is a sign, which may 
be read from the upper stories of buildings 


as the machine passes. This sign reads: 
“Humboldt County, California, Redwoods— 
Oldest Living Plants.” Over the hood on 


either side is the word “Redwood,” and in the 
center is the inscription: “Eureka, 652, B. P. 
O. E.” On the front of the machine, at the 
foot of the radiator, is another piece of Cali- 
fornia redwood, measuring about 16 inches in 
thickness and 2% feet in length. This is in- 
scribed: “A Chip Off the Old Block.” 

The entire exhibit was arranged by the 
Hammond Lumber Co. to show the Elks from 
elsewhere something about the redwoods. C. 
E. Viale, shop superintendent, and Thomas Jor- 
dan, car shop superintendent, built the log on 
the rear of the automobile—no small feat. 

And Teddy Monette, who shares antiquity 
with the redwoods, will ride with the exhibit 
through the streets in Los Angeles in the big 
Elks’ parade in that city. 


Ted Monette, A. R. Aiken and Joe Wilkins in front of San Francisco 
Elks Club, with auto featuring redwoods. 


Charles L. Wheeler, vice president of the Mc- 
Cormick Steamship Co. 

Not many youngsters these days who can 
say they have a big ship named after them. 


To Fight White Pine Case to Finish 


San Francisco, CaAuir., July 6.—Quiet con- 
fidence best describes the attitude of California 
white pine manufacturers who are awaiting 
with great interest the result of the prelimi- 
nary hearing held yesterday on the complaint 
of the Federal Trade Commission against more 
than fifty lumber manufacturers for calling 
Pinus Ponderosa “white pine.” 


Though the hearing was set for yesterday, 
it was expected by the California pine manu- 
facturers that it would be postponed. Never- 
theless they had thoroughly prepared them- 
selves, and they have been ready for some 
time to go through with the case at any time 
that suits the convenience of the Federal Trade 
Commission. 

Final preparations were made at a meet- 
ing here late last month at which twenty-five 
of the biggest pine men in the west were in at- 
tendance. They represented about 90 percent 
of the pine production of this territory. At 
their meeting they reaffirmed their unalterable 
decision to fight the case to the finish, the 
courts of final adjustment to be called upon 


Coast 


for a decision in case the Federal Trade Com- 
mission should decide against them. 

A committee headed by Willis J. Walker, of 
the Red River Lumber Co., San Francisco, was 
selected and instructed to obtain counsel for a 
general defense. Allan Mathew, of the San 
Francisco firm of McCutcheon, Olmey, Mannon 
& Greene, one of the leading attorneys of San 
Francisco, was selected to represent the lum- 
bermen at the hearing. 

Following the meeting at which counsel was 
selected, Mr. Walker said that the defense will 
be simply this: That this wood is light and 
white and has all the characteristics of white 
pine, and has been called white pine for half 
a century; that there is no intent and purpose 
to deceive, and that the three needles instead of 
five, as outlined in a statement published re- 
cently in the AMERICAN LUMBERMAN, are the 
chief difference between it and the so-called 
“true” white pines. 

Buys Scandinavian Type Gang Saw 

SEATTLE, WASH., July 6.—The Hoquiam Lum- 
ber & Shingle Co., Hoquiam, Wash., is the 
latest sawmill firm to purchase one of the Scan- 
dinavian type gang saws to cut small logs. This 
gang, which is manufactured and sold in the 
United States by Mill Engineering & Supply Co., 
Seattle, makes lumber direct from round logs 
without the necessity of canting. Several saw- 
mills in this section have bought these gangs 
because of the economy of cutting up their 
small logs in this manner, as well as for the 
smooth sawn lumber the gang produces. 

The first installation of this equipment in this 
section was at the new plant of Tumwater Lum- 
ber Mills Co., Olympia, Wash., where two of 
these gangs are producing upward of 60,000 
feet per 8-hour shift, with a total crew of 
twenty-two men. This number includes the man- 
ager and bookkeeper, as well as the yard crews; 
in fact, only that number are employed in any 
capacity at the mill. 


Comparison of Labor Costs 


WasuinctTon, D. C., July 8—When he ap- 
peared before the Senate finance committee re- 
cently during the hearings on the proposed tariff 
on lumber and shingles, which he is opposing, 
J. H. Bloedel, president of Bloedel Donovan 
Lumber Mills, Bellingham, Wash., presented 
some interesting figures showing a comparison 
of the average shingle mill wages paid in Wash- 
ington and in the Province of British Columbia. 
These figures were rather surprising to many 
who have been of the opinion that wages paid 
in the shingle mills of British Columbia were 
much smaller than those paid in the mills in 
Washington. These figures, taken from the 
books of the Bloedel Donovan Lumber Mills, 
Bellingham, Wash., and Bloedel, Stewart & 
Welch (Ltd.), of British Columbia, and pre- 
sented by Mr. Bloedel, are as follows: 


British 
Washington Columbia 
WOCOMRM .sscccss $300 month $350 month 
Sawyers (16-inch 
shingles includ- 
ing 5X, Ex. Cl. & 
Stars) .........20%c per M 28c per M 
shingles shingles 
Sawyers (18-inch 
shingles, Prefer- 
red & Eurekas) .27%c per M 30c per M 
Packing 16-inch 
shingles .......15%c perM 17c per M 
Packing 18-inch 
RO eee 16% per M 18c per M 
Cut-off sawyer....62%c per hr. 70c per hr. 
Block pilers...... 52%c per hr. 40c per hr. 
.. eee $9 per day $13.50 per day 
6 reer 42%¢c per hr. 45c per hr. 
Bolt splitters..... 55e perhr. 60c per hr. 
Clean-up man.....42%c per hr. 40c per hr. 
General unskilled 
Mer ae 4214¢c per hr. 40c per hr. 


Night rate for sawing 1c per M additional 
in Washington; 2c additional in British 
Columbia. 
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First Unit of Great Lumber Plant on West 
Coast Begins Operations 


Loncview, WASH., July 6.—Not only because 
of its magnitude and a number of unique fea- 
tures in its design, but also because of its effect 
upon lumber distribution from the Pacific 
Northwest, the announcement that the first unit 
of the Weyerhaeuser Timber Co.’s new fir, 
hemlock and cedar plant at Longview has been 
placed in operation will be of general interest 
to the lumber industry. The first part of the 
plant to be completed is mill No. 1, which saws 
long fir logs. Other units are being rushed to 
completion so that the entire establishment, 
occupying a site two miles long and half a mile 
wide, will be in operation by fall. The next 
unit to be finished will be mill No. 2, which 
will cut short fir logs and hemlock. 

Work has just recently been started on mill 
No. 3, chiefly a cedar operation, but which also 
will be arranged for sawing hemlock or small 
fir timber; and in connection will be a shingle 
plant in which 16 upright machines will be in- 
stalled. Meanwhile the secondary units were 
completed so as to begin operation with mill 
No. 1; these include the pump house and model 
power house with two turbines generating 15,000 
kilowatts, the stackers and some of the fifty 
dry kilns that will serve the mills for the next 
few years, the unstacker shed and sorting works, 
the largest single planing mill in America, the 
storage sheds, which will hold part of the 100,- 


000,000 feet of stock that is to be carried, and 
the loading facilities for railroad and water 
shipments. 

What New Operation Means to the Trade 


Commenting recently. on what this new 
operation means to the lumber trade and how 
it fits in with other Weyerhaeuser affiliations 


r 








This general view of the second floor of the un- 
stacking and sorting shed shows the Lamella 
roof and other fine lumber construction details 


in the Pacific Northwest, George S. Long, of 
Tacoma, vice president and chairman of the 
executive committee of the company, said: 


While the Longview branch of Weyer- 
haeuser Timber Co. is not the largest lumber 
mill in the country, it represents the last word 
in Douglas fir manufacture. It will have a 
total capacity, when all its three mills are 
running on double shift, of 400,000,000 feet 
a year. 

This capacity, however, will not be reached 
until the indefinite future, not only because 
all parts of the operation are not yet com- 
plete, but also because the chief object in 
building it is to improve service to dealers 
rather than to increase sales volume. 

This main objective will be accomplished 
in four ways: By relieving the Everett 
(Wash.) branch of the company of the job 
of supplying all the requirements of the three 
great Weyerhaeuser distributing plants on 
the Atlantic Coast; Everett Mill B will go 
back to its original task of sending fir by 
rail to retailers in the middle West and 
Northwest; by shipping direct by rail to lum- 
ber merchants on the Pacific coast and east 
of the Rockies, whenever that is desirable; 
by enabling dealers to order mixed-car ship- 
ments of Douglas fir and hemlock lumber, ce- 
dar siding and shingles; by supplying much 
of the lumber required by the Atlantic coast 
distributing plants and _ thereby’ enlarging 








View of new Weyerhaeuser plant at Longview, Wash., looking upstream from Coffin Rock, an eminence at downstream end of mill site. 

Here are shown the wharf with loading works at one side, the open space in which 17,000,000 feet of lumber will be carried for vessel 

shipment; then Mill No. 1, the power house and pump house, and Mill No. 2. A good idea of the arrangement of the sorting works lead- 

ing to the various mills is given and at a considerable distance inland is glimpsed the planing mill, rough dry storage sheds, unstackers, 
kilns and stackers 
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Not the army, but the generals, who built the Longview works. Here are all the foremen who were on the job in April of this year, with 
Chris Moffat, veteran construction superintendent of the Weyerhaeuser Timber Co., seated in the midst of them. Left to right, the men 
shown are: Edward McCluskey, foreman of the planer mill construction; Dan McMenomy, piping and steamfitting foreman; Hugh Went- 
worth, mill machinery foreman; H. B. Ashley, engineering department; George W. Hughes, foreman of concrete work; D. E. Moon, fore- 
man of piling and locomotive cranes; W. N. Brown, electrical work; J. W. Gischel, construction foreman; L. A. Palmer, labor boss; Rex 
Tucker, foreman of Mill No. 1; O. D. McCarty, raising foreman; H. McMillan, carpenter foreman; F. J. Kruger, concrete and general 
construction; E. A. Wilkins, foreman of teams; Carl H. Kelley, a foreman while waiting to assume his job of superintendent of dry kilns, 
planing mill and shipping; E. A. Denning, chief millwright 


the scope of thosé operations and still fur- 
ther improving service to eastern retailers. 


In further comment on this outstanding 
operation and the policies of the company, Mr. 
Long said: 

At Longview, the 160-acre mill site proper 
is only part of the total 600 acres acquired. 
It is half a mile wide and situated on the 
Columbia River, giving us two miles of unex- 
celled water front. This extent of property 
will enable us to expand in any line that 
appears desirable—the manufacture of pulp 
and paper, of sash and doors, of boxes and 
other products—without ever feeling handi- 
capped for want of space. The plant has 
splendid facilities for either rail or water 
shipment. 

This lay-out is different from other fir op- 
erations here on the Coast in that only one 
mill is arranged to saw long logs, while the 
other two are short-log mills. The logs 
come to Longview by rail and are dumped 
into an elaborate storage arrangement in 
the river, in. which there is space for 50,000,- 
000 feet. There they are sorted and sent 
down stream, each one to the mill best 
adapted to cutting it. 

Realizing the need for dry lumber in con- 
struetion and industrial usage, we are install- 
ing 50 dry kilns, with provision for others in 
future. With this battery of kilns, our Long- 
view mills will be able to supply the trade 
with all grades of lumber thoroughly kiln 
dried. The sheds also are so large that we 
can store at least 100,000,000 feet of dry 
lumber under roof. And we have installed 
facilities for rapid handling at every point. 


Timber Supply for Fifty Years 


These construction details Mr: Long de- 
scribed in order to make clear that every effort 
has been made in planning this new operation 
to anticipate the lumber buyer’s utmost demands 
for service. Then he turned to a discussion of 
the timber end of the new works: 

The timber supply consists of a tract which 
contains enough to keep the mills running 
fifty years. It includes the best grades of 
fir, cedar and hemlock. We intend to manu- 
facture all of this, so as to be able to give 
the retail merchant any variety of lumber or 
shingles he may want, and to enable him to 


order from the Weyerhaeuser Longview plant 
mixed cars containing fir and hemlock lum- 
ber, cedar siding and shingles. 

This is a service which I do not believe the 
dealer is able to obtain elsewhere. On such 
an order, or any other, the Longview plant 
will be able to rush delivery because of the 
extraordinary extent and flexibility of its 
handling equipment. 

This plant was designed by A. H. Onstad, 
plant architect and engineer for the Weyer- 
haeuser Timber Co., with the assistance of 
Henry Panning and a large corps of engineers 
in the company’s Tacoma headquarters. Chris 
Moffat is superintendent of construction, with 
sixteen or more foremen assisting. 

A. L. Raught, jr., former general manager of 
the woods division of the Clarke County Timber 
Co., is manager of the Longview branch of 
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Weyerhaeuser Timber Co., having general 
supervision of the mills and woods operations, 
with Harry E. Morgan, assistant manager in 
charge of manufacturing, and Ed Baker, woods 
superintendent. Sam Johns was taken from the 
position of district sales manager of the Sno- 
qualmie Falls Lumber Co. to serve in that 
capacity at Longview, with F. N. Siegmund, 
formerly with the Silver Falls Timber Co. at 
Silverton, Ore., as his assistant. 

Other operating officials are: Sidney B. 
Lewis, in charge of grades and orders; H. A. 
Speidel, superintendent of mills and log pond; 
Carl H. Kelly, superintendent of dry kilns, 
planing mill and shipping; F. C. Oliver, chief 
engineer; I, A. Denning, chief millwright; L. 


W. Leach, master mechanic; T. A. Peterson, 
planing mill foreman; Frank Orr, foreman of 
mil! No. 1; Charles Willet, foreman of mill 
No. 2; Arthur Ormsby, cargo dock foreman; 
M. J. O’Brien, chief of fire department; Clyde 
A. Corman, head scaler. 


June Shows Seasonal Decline 


The volume of construction contracts awarded 
in the territory east of the Rocky Mountains 
during the month of June amounted to $545,- 
891,100, according to the F. W. Dodge Cor- 
poration. This total represents a decline of 
7 percent compared with the preceding month, 
but it should be remembered that the normal 


_ seasonal decline for June amounts to 6 percent. 


When compared with the June total for 1928, 
however, the past month’s total represents a 
decline of 16 percent. 

Of eight districts the report covers, two 
showed increases over the preceding month, 
one showed a decrease from May, 1929, but an 
increase when compared with June, 1928, and 
one district showed increases over both May 
of this year and June of last year. 

In the total contracts awarded in the 37 states, 
the following classes were the most important: 
$189,808,500, or 35 percent of all construction, 
for residential buildings; $120,841,100, or 22 
percent, for public: works and utilities; $80,- 
884,200, or 15 percent, for commercial build- 
ings; $70,036,300, or 13 percent, for industrial 
buildings; and $43,417,200, or 8 percent, for 
educational buildings. 

The total volume of new building and en- 
gineering work started during the first six 
months of the year amounted to $3,031,546,800 
as compared with $3,444,867,500 for the corre- 
sponding period of last year, a decrease of 12 
percent. 

New work reported in the contemplated stage 
during June amounted to $634,073,400, repre- 
senting a decrease of 25 percent when com- 
pared with the preceding month and a decrease 
of 38 percent when compared with June of last 
year. 





54 


AMERICAN TUMBERMAN 


July 13, 1929 











Housewives lingered long at the Standard Lumber Co.’s display of 


built-in cabinets 





The Hardwood Specialties Co., of Pine Bluff, furnished the hickory 
for these fine Norwegian skis 


Exposition Depicts Home Industries 


Pine Buiurr, Arx., July 8—“Get Acquainted 
with Pine Bluff” might well have been adopted 
as a slogan for the Pine Bluff Advertising 
Club’s industrial exposition held here June 
27, 28 and 29. The purpose of the exposition 
was to acquaint the people of Pine Bluff with 
the industrial assets of their home town, to 
show them what is being manufactured in Pine 
Bluff, to give them an idea of the amount of 
money that is being expended here and the 
volume of products made in this city and 
shipped to all parts of the country, some of 
them to foreign countries. It also revealed 
the big growth and development of industrial 
plants in Pine Bluff. 

Mayor H. I. Holderness in formally open- 
ing the exposition June 27 stated in his ad- 
dress that the educational value of the exposi- 
tion was of inestimable value to the community 
and this statement was wisely made as a great 
number of the local residents as well as the 
many visitors in the city were greatly surprised 
to know that Pine Bluff had so many manu- 
facturing plants and to learn of the volume of 
business done by them. 

Few people in Pine Bluff or in the United 


States for that matter, know that all Nash 
automobiles have bodies that were made in 
Pine Bluff. The Seaman-Dunning Corpora- 
tion, of this city, established a body plant here 
several years ago and it has become one of the 
leading industrial plants of the city. It has 
an invested capital of $1,000,000 and its annual 
capacity is 30,000,000 feet of hardwoods, 
secured in this section of the State. The 
annual pay roll is about $600,000 and at pres- 
ent 700 men are employed. This is only one 
of the many industrial plants in Pine Bluff 
whose products are used throughout the en- 
tire United States. 

A number of industrial plants have been 
located in Pine Bluff because of the accessi- 
bility of raw materials, and almost their en- 
tire production is shipped out of the city, 
thereby not giving the people of the city a 
realization of their importance. This is true 
of the Hardwood Specialties Co., that sends 
its products to all parts of North America as 
well as to Norway and other European coun- 
tries. The plant was established three years 
ago and A. R. Krause is vice president and 
general manager. Its exhibit at the exposi- 








tion included two pairs of skis that were made 
in Norway of dimension stock manufactured 
by the Pine Bluff plant. Big quantities of 
this hickory dimension is shipped to Norway 
where it is made into the finest skis that are 
used by the ski jumpers of that region. 

The annual capacity of this company is 1,- 
500,000 feet of hickory and white ash lum- 
ber and the annual sales amount to $200,000. 
The annual expenditure for raw material se- 
cured in this section is $60,000 and the local 
labor expenditure amounts to $35,000. There 
are about 35 men on the pay roll. The com- 
pany makes a specialty of ski blanks, picker 
stick blanks, Pitman rod blanks, sledge ham- 
mer handle blanks, archery staves and hickory 
dimensions for all purposes. It also uses 
mountain white ash for ski blanks, baseball 
bat ‘blanks, handle blanks of all kinds, pike 
pole blanks, sucker rod blanks and other prod- 
ucts made from white ash secured from the 
Ozark mountains. The company claims the 
world as its market and 60 percent of its prod- 
ucts go to foreign countries. 

Many floors throughout the United States 
are made attractive and beautiful by the use 








Cellized flooring, dowel pins, and other products displayed by Long- 


Bell Lumber Co. 





pine BLUE 
COOPERAGE 





Despite Volstcadian repressiow in America, the Pine Bluff Cooperage 


Co. does a good business in kegs 
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of oak flooring made by the Arkansas Oak 
Flooring Co. that has a big plant in Pine Bluff 
with branches in Alexandria, La., Vicksburg, 
Miss., and Memphis, Tenn. The Pine Bluff 
plant uses 20,000,000 feet. of hardwood each 
year and has a capacity of 16,000,000 feet of 
flooring each year. The annual -pay roll is 
$125,000 and from 175 to 180 men are em- 
ployed. All of the lumber used by the com-. 
pany is secured in this territory. _ 

The Long-Bell Lumber Co:, with headquar- 
ters in Kansas City, Mo., is one of the largest 
lumber concerns in the world and it has at 
Pine Bluff one of the largest lumber mills in 
this section of the country. The local plant 
manufactures fabricated oak floor blocks, oak 
flooring, oak dowel pins, Cellized strip flooring, 
and other products. The annual pay roll of 
the company is $350,000 and its raw material 
comes from the Pine Bluff territory. 

Among the most important industrial plants 
in Pine Bluff is the Standard Lumber Co. 
that spends about $300,000 annually for raw 
materials produced in Pine Bluff territory. 
The company’s annual sales amount to $1,200,- 
000 and 80 percent of the sales are for mate- 
rial shipped outside of Pine Bluff. The annual 
pay roll is $180,000. The company manufac- 
tures all kinds of materials used in the home 
or business office. In its booth at the exposi- 
tion were two built-in china cabinets that at- 
tracted much attention because of their ex- 
cellent workmanship and designs. 

Pine Bluff was a “dry” city long before the 
Volstead Act was passed by Congress but the 
exhibit of the Pine Bluff Cooperage Co. at 
the industrial exhibition was a reminder of 


the “old days” as well as a revelation of mod- 
ern progress in cooperage products. The con- 
cern, of which Charles Duff is manager, had 
one of the most attractive booths at the big 
show. This consisted of barrels, kegs, water 
coolers, ice cream tubs, cypress tanks and 
other wooden containers in all sizes and dimen- 
sions, as well as many wooden novelties. The 
company puts out-plain. and charred kegs, and 
has a capacity of 150 kegs a day. The annual 
pay roll is $25,000. 

A concern that- uses a large amount of raw 
lumber materal secured in Pine Bluff territory 
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is the Pine Bluff Coffin Co. This firm manu- 


factures cypress “the wood eternal” caskets. 


and coffins of all grades and kinds. It also 
manufactures ladies’ dresses and men’s suits 
and burial robes. It has a capacity of 12,000 
caskets and boxes annually and pays out $100,- 
000 a year for lumber, cotton and cotton goods. 
It uses 2,000,000 feet of rough lumber each 
year and its caskets are as fine and modern as 
can be found in any part of the country. Prod- 
ucts of the company’s plant are shipped into 


Seek Adjustment of Rates 


SEATTLE, WASH., July 6.—A _ hearing of 
great interest to Northwest lumber producers, 
involving rail rates on lumber to an important 
eastern market area, will be held by the Inter- 
state Commerce Commission at the Olympic 
Hotel here beginning July 8, the West Coast 
Lumbermen’s Association has announced. The 
territory involved includes Indiana, Michigan, 
Ohio, western New York, Pennsylvania, and 
West Virginia, known in traffic parlance as 
Central Freight Association territory. 

A joint complaint will be presented at the 
hearing by the Western Pine Manufacturers’ 
Association and the West Coast Lumbermen’s 
Association. Companion complaints of the Cali- 
fornia White & Sugar Pine Manufacturers’ 
Association and the California Redwood Asso- 
ciation, will be heard at the same time. The 
Interstate Commerce Commission will be rep- 
resented by Examiner Mohundro. 

For two years the Pacific coast lumber as- 
sociations have endeavored to secure by nego- 
tiation with interested railroads reductions of 
from 8% to 10 cents per 100 pounds, or from 
2.25 to $2.50 a thousand feet, on shipments 
to the Central Freight Association territory. 
The transcontinental lines serving the Pacific 
coast have expressed willingness to grant re- 
duced rates, realizing that with the decreased 
consumption of lumber in the prairie and 
mountain States since the war period, together 
with the substantial increase in the amount of 
lumber moving in cargo trade, their earnings 
were being seriously curtailed. 


Attracts Widespread Interest 


No rate proposal in which the West Coast 
association ever has been interested has at- 
tracted such widespread interest on the part 
of other competing lumber producing regions, 
according to H. N. Proebstel, in charge of 
the association’s tariff department. The South- 
ern Pine Association has registered objections 
to granting reductions in Douglas fir rates un- 
less corresponding reductions are made in 
rates allowed the species produced by its sub- 
scribers. In consequence of the opposition set 
up by railroads and lumber producing regions 
in other parts of the country it became neces- 


sary for the western associations to file a 
complaint with the Interstate Commerce Com- 
mission, so that the merits of the disputed 
issues may be determined by that body, in a 
manner similar to that in which matters of 
law are settled in courts. 

The rates to the Central Freight Association 
territory rise abruptly from the blanket rate 
of 72 cents per 100 pounds for Douglas fir 
shipped to western and southern Wisconsin 
and all of Illinois to 8214 cents for shipments 
going to western Indiana and to the western 
part of southern Michigan. This spread 
amounts to 10% cents per 100 pounds, or 
$2.25 a thousand feet on an average. More 
moderate gradations east of the 82'%4-cent 
group are made in the rate structure into the 
90-cent area along the Atlantic seaboard and 
in New England. 


Position of Complaining Associations 


The position of the complaining associations 
is that the volume of the lumber rates into 
_central territory should not exceed that fixed 
by the commission to points in the Southwest, 
which, on the average, are about 10 cents per 
100 pounds, or $2.50 a thousand feet, lower 
than present rates to the central territory. 

About: twelve organizations of retail lum- 
ber dealers, lumber manufacturers and inter- 
ested railroad companies have intervened either 
for or against the allegations of the West 
Coast-Western Pine complaints. 

At the hearing, -testimony will be given by 
Col. W. B. Greeley, secretary-manager of the 
West Coast Lumbermen’s Association, and S. 
V. Fullaway, jr., secretary-manager of the 
Western Pine Manufacturers’ Association, on 
economic conditions in the Douglas: fir and 
western pine industries over a period of years. 
Col. Greeley also will testify as to the effect 
of substitutes for wood on the markets for 
West Coast forest products. J. D. Tennant, 
president of the association, will supplement 
Col. Greeley’s testimony and will relate the 
sales experience of the Long-Bell Lumber Co. 
in marketing fir in central territory. Addi- 
tional testimony will be given by J. G. Dick- 
son, of the Pacific States Lumber Co., who is 


ten States, including New Mexico on the west, 
Kentucky and Tennessee on the east, : Illinois 
and Missouri on the north and the Gulf States 
on the south. The company employs about 
80 men and the annual pay roll is about $90,000. 

There were a number of. othér. exhibits. of 
products made in Pine Bluff. The attendance 
was estimated at 10,000. A. R. Krause, gen- 
eral manager of the Hardwood Specialties Co., 
was chairman of the committee putting on 
this exposition and, due to his untiring efforts, 
the. exposition was a fine success. 


See eeeaeasaaaeaeaae 


Contests in Tree Planting 


Mapison, Wis., July 8—More than 700 
Wisconsin schools replied immediately to a 
communication of the Wisconsin Conservation 


Commission proposing contests in tree plant- 


ing, pupils’ exhibits at county fairs and other 
exhibitions, and essays on conservation topics. 
All of the 700 schools desired to participate 
in these competitions. 

One thing which the commission proposes to 
do to stimulate rivalry between the school chil- 
dren and interest in conservation is to furnish 
definite quantities of trees, not to exceed 1,000, 
to any of the schools or school rooms. These 
trees must be planted on public-owned land out- 
side the limits of any incorporated city, town 
or village. Instruction and advice on the care 
of the trees are also furnshed by the commis- 
sion. Results of the contests will be tabulated 
in April, 1930, to form a basis for future 
activities along the same lines. _ 


From Coast 


also chairman of the West Coast traffic com- 
mittee; H. A. Gillis, traffic manager of the 
Western Pine Manufacturers’ Association; K. 
F. Richards, sales manager of the Pacific 
States Lumber Co.; E. C. Ferguson, traffic 
manager of the Central Coal & Coke Co.: H. 
T. Kendall, sales manager of the Central Coal 
& Coke Co.; C. N. Huggins, vice president 
of Cobbs & Mitchell (Inc.); I. N. Tate, gen- 
eral manager of the Weyerhaeuser Sales Co.; 
George Gerlinger, manager of Willamette Val- 
ley Lumber Co., and A. H. Landram, sales 
manager of the St. Paul & Tacoma Lum- 
ber Co. 

The rate and transportation features will be 
presented by H. N. Proebstei, traffic manager 
of the West Coast Lumbermen’s Association. 

At the conclusion of the hearing, Examiner 
Mohundro will fix the date for a subsequent 
hearing in Chicago, probably during the latter 
part of July, at which time it is expected that 
opposing carriers will defend the present rate 
structure, and the Southern Pine Association 
will present its proof in a companion com- 
plaint filed by that organization subsequent to 
the filing of that of the Western Pine and the 
West Coast associations. It is expected that 
interested Indiana and Michigan retail dealers 
will testify in behalf of the Pacific Northwest 
associations at the Chicago hearings. 


Sees Stimulation of Industry 


MINNEAPOLIS. MINN., July 8.—Commenting 
on the application for a rate reduction on lum- 
ber on which hearing will be started today at 
Seattle, Wash., L. P. Capron, freight traffic 
manager of the Northern Pacific Railroad, 
Saturday expressed the opinion that favorable 
action would result in stimulating the lumber 
industry of the Pacific Northwest and increas- 
img the movement of lumber through the 
Northwest. 

Among those interested in the case are the 
Weyerhaeuser interests, the Shevlin-Hixon, 
Shevlin, Carpenter & Clarke, Brooks-Scanlon, 
St. Paul & Tacoma companies and several 
others. 

A further hearing will be held at Chicago, 
July 29, Mr. Capron announced, 
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National Production, Shipments and Orders 


Wasurncton, D. C., July 8—Following is the National Lumber Manufacturers’ Association’s report for the week ended June 29, 1929, and 
for seven weeks ended that date, covering mills whose statistics for both 1929 and 1928 are available, and percentage comparisons with statistics 


of identical mills for the corresponding periods of 1928: 














Pet. Pet. ° Pet. 
Change Change Change 
ONE WEEE No. of from from from 
Softwoods: Miills Production 1928 Shipments 1928 Orders 1928 
Southern Pine Association.......cccccccccese 134 63,788,000 — 7 68,129,000 —10 63,790,000 —2 
West Coast Lumbermen’s Association........ 94 112,539,000 + 6 126,349,000 —10 108,519,000 —- 
Western Pine Manufacturers’ Association..... 32 37,561,000 + 6 34,326,000 —6 37,966,000 +15 
California White & Sugar Pine Mfrs.’ Assn.... 15 21,548,000 + 7 16,320,000 —14 16,237,000 —i1 
Northern Pine Manufacturers’ Association.... 9 10,169,000 + 5 9,750,000 —l1 7,442,000 ~--43 
Northern Hemlock & Hardwood Mfrs. Assn... 26 4,487,000 — 7 4,244,000 —22 3,346,000 —12 
North Carolina Pine Association...........++-. 36 6,310,000 —15 5,262,000 - 42 5,930,000 —12 
California Redwood Association...........6. 13 7,248,000 —14 8,020,000 —26 6,510,000 — 4 
Total softwoods....... neebetereees pawene 359 263,650,000 +1 272,400,000 —1ll 249,740,000 —2 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 190 36,517,000 +9 34,110,000 — 4 35,259,000 — 2 
Northern Hemlock & Hardwood Mfrs. Assn... 26 6,634,000 +21 4,831,000 —26 4,358,000 —22 
So Per eee eee tetee 2 43,151,000 +11 38,941,000 — 7 39,617,000 — § 
Grand totals... cccccccccccccccccesccccse 549 306,801,000 +3 311,341,000 —ll 289,357,000 —32 
SEVEN WEEES 
Softwoods: 
Southern Pine Association............e0eeee: 860 398,058,000 — 6 403,640,000 —12 371,930,000 —16 
West Coast Lumbermen’s Association........ 598 689,087,000 —2 767,987,000 —10 725,948,000 —s8 
Western Pine Manufacturers’ Association.... 240 259,354,000 +7 240,546,000 —3 229,696,000 —4 
California White & Sugar Pine Mfrs.’ Assn... 170 234,627,000 +1 182,107,000 —3 178,701,000 —9 
Northern Pine Manufacturers’ Association.... 63 73,092,000 +2 67,592,000 — 5 56,966,000 —15 
Northern Hemlock & Hardwood Mfrs. Assn... 219 28,263,000 —33 29,289,000 —13 23,846,000 — 24 
North Carolina Pine Association............ 260 45,990,000 —10 43,012,000 - 14 34,174,000 —28 
California Redwood Association.......... “a 96 55,625,000 + 7 59,955,000 + 7 56,921,000 + 8 
ee a eee 2,506 1,784,096,000 —2 1,794,128,000 —9 1,678,182,000 —10 
Hardwoods: 
Hardwood Manufacturers’ Institute...........1,374 236,733,000 —3 268,140,000 +10 258,349,000 + 4 
Northern Hemlock & Hardwood Mfrs. Assn... 219 58,720,000 +20 42,913,000 —-24 39,286,000 —26 
ye |) eiaieiied 1,593 295,453,000 +1 311,053,000 + 4 27,635,000 —i1 
tt i ccvssadevaskeneredneahaaaen’ 3,880 2,079,549,000 — 2 2,105,181,000 — 7 1,975,817,000 —9 





Relation of Unfilled Orders to Stocks 


Wasuincrton, D. C., July 8.—Following is a statement for five associations of the footage of 
gross stocks on hand June 29, and the percentage relationship of the unfilled orders to stocks: 


Association— 
Southern Pine Association. .....ccccccccccces 
West Coast Lumbermen’s Association........ 
Western Pine Manufacturers’ Association.... 
Northern Pine Manufacturers’ Association.... 
Hardwood Manufacturers’ Institute 


Orders to 
No. of Gross Unfilled Stocks— 
Mills Stocks Orders Percent 

112 671,926,000 172,470,000 26 
139 1,086,906,000 550,293,000 51 
35 831,496,000 128,544,000 15 
9 335,578,000 56,688,000 17 
173 841,071,000 240,749,000 29 





Southern Pine Barometer 


New OrLEANS, July 8.—For the week ended 
June 29, Saturday, 155 mills of total capacity 
of 18534 units (a unit representing output of 
1,500,000 to 2,000,000 feet between Nov. 1, 
1925 and Oct. 31, 1928), report as follows to 
the Southern Pine Association: 

Percent Percent 
3-year Actual 


Production— Carst Feet Av. Prod. Output 


Aver. 3 yrs... .. 78,859,404 rer oe 
Actual ...... ~ee- 41,879,106 90.51 ee 
Shipments* ... 3670 76,556,200 97.08 107.24 
Orders— 
Received* ... 3436 71,674,960 90.89 100.41 
On hand end 
weekt ....10,688 222,951,680 


*Orders were 93.62 percent of shipments. 
+Basis of car 
20,860 feet. 


tOrders on hand showed a decrease of 2.14 
percent, or 4,881,240 feet, during the week. 


loadings is May average, 





North Carolina Pine 


NorroLtk, VA., July 8—The North Caro- 
lina Pine Association makes the following 
analysis of figures from eighty-eight mills for 
the week ended June 29: 

Per 


Percent Percent cent 
Aver.* Actual Ship- 


Production— Feet Output Output ments 
Average* .11,868,000 cae me owe 
Actual .... 9,565,000 81 acs 

Shipments .. 9,155,000 77 96 ey 

Orderst 9,405,000 79 98 103 
Unfilled 

Orders ..61,256,000 


tAs compared with preceding week there is 
an increase in orders of 23 percent, sixteen 
more mills reporting. 


*“Average” is of production for the last 
three years. 


Western Pine Summary 


PorTLAND, OreE., July 6.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended June 29 from 
35 member mills: Per 

Cent 
Percent Ship- 
of cut ments 


Preduction— Carst Feet 


Normal* 33,725,000 
pee ... 39,539,000 
Shipm’ts (car).1,374 35,724,000 
Local deliv. 824,000 


Total shipm’ts... 36,548,000 92.44 


Orders— 
Cancelled... 13 338,000 
Book (car).1,506 39,156,000 
Dee wisnve nm 824,000 


Total orders 
On hand end 
WOOK. cvcas 4,944 128,544,000 pice aieded 
Bookings for the week by thirty-five iden- 
tical mills were 116.94 percent of those for 
the previous week, showing an increase of 
5,792,000 feet. 


+Cdr basis is 26,000 feet. 





39,980,000 101.12 109.39 


*Normal takes into consideration mill ca- 
pacity, number of months usually operated 
and usual number of shifts—reduced to a 
weekly basis which is censtant throughout 
the year. 


During the week production was 117 per- 
cent, shipments 108 percent and orders 118 
percent of normal. Averages for the corre- 
sponding week of the preceding four years 
were as follows: Production, 100 percent; 
shipments, 89 percent, and orders 102 percent 
of normal. 


Production is so seasonable that during 
winter months actual production amounts to 
less than 50 percent of normal while during 
peak summer months the production increases 
to well over 100 percent of normal. 








California Redwood 


San Francisco, Cauir., July 8.—The follow- 
ing information is summarized from the re- 
ports of 13 mills to the California Redwood 
Association for the week ended June 29: 


Redwood. White- 
Percent of wood 











Feet production Feet 
Production ..... 7,248,000 100 1,498,000 
Shipments ...... 8,020,000 111 2,002,000 
Orders— 

Received ..... 6,510,000 89 1,463,000 
Pee 32,548,000 ptt 6,004,000 
Detailed Distritmtion of Redwood 

Shipments Orders 

Northern California* 2,879,000 2,479,000 
Southern California* . 2,586,000 1,958,000 
TT Dinaeet ae vec ees 41,000 69,000 
DP sab ekbawe ode den 1,258,000 1,558,000 
Pe wabinb Kee bad ane ee 1,256,000 446,000 
8,020,000 6,510,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


tWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Hemlock and Hardwood 


OsuxosH, Wis., July 8—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the week 
ended June 29: 

Percent 

of Ca- 

Per Unit* pacity 
210,000 100 
151,000 72 


Hardwocds— Total 


Capacity, 67 units*.14,007,000 
Actual production. .10,104,000 


Shipments f....... 7,970,000 119,000 57 
Orders receivedt .. 7,560,000 113,009 54 
Orders on hand....61,620,000 919,000 ka 


Hemlock— 


Capacity, 90 units*.18,851,000 
Actual production.. 5,305,000 


210,000 100 
59,000 = 28 


Shipmentsf........ 5,287,000 59,000 28 
Orders receivedt... 4,218,090 47,000 22 
Orders on hand....25,273,000 231,000 : 


*Daily 10-hour productive capacity of $5,000 
feet is considered one unit. ‘The production 
is based on mill log scale, and lumber cut 
overruns this by 20 percent. 


+Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 
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929 West Coast Review ° ° F | | 
[Special telegram to AMERICAN LUMBERMAN] A V lator oldier of , ortul! 1e i 
SEATTLE, WASH., July 10.—The West Coast 9 . 
’ 2 ° 9 bs . . 
and er — reports - 210 mills [In a recent issue of the AMERICAN LumBeR- Sion a machine gun sprayed lead into his 
ti —all those reporting production, shipments and f P. 1 Fl _ left leg and splintered it so badly that a metal 
- ders—during the week ended July 6 gave MAN & Sews moty Sram Tyne, Tm, shaft was used to repl b 
oh as anemia s = nounced that the Weis-Patterson Lumber Co., o wee 2 Nene 
ct. a : : is —_— = that me one — —_ md a pro- Soldier of Fortune 
ge roduction.. . , uction of mahogany lumber and probably some The youth reveled in the risk of his eagle 
Shi 5 j . . . —* . . - 
7 Shipments : -140,792,000 35.02% over produetion | Sher tropical varieties from logs originating in days. ‘The armistice was scarcely two weeks 
| Central American countries. A recent news 0d when he signed with the Peruvian gov- 
2 . os : : : ernment as aviation instructor. Aft i 
1 A group of 277 mills, whose production re- | story, originating at Iron River, Mich., and ap- eusudies Oa dade an = ‘eee ee a “y! A. 
. ports of 1929 to date are complete, reported pearing in some of the daily papers, gives a ro- gold he served in the on Beng oh - ee 
43 as follows: mantic account of the fortunes ofa young lum- Argentine Republic. Then he turned prospec- 
12 Average weekly operation capacity .279,444,000 berman who now is interested in a company tor in South America for gold, oil and silver. 
“ Average weekly cut for twenty-seven weeks— that is to supply the Weis-Patterson mills with When Panama marshaled its military forces 
1928 weeeeeeeees tee e teen eeeeee 201,379,000 | timber from Panama. ‘The accuracy of this in 1922 to settle by force the frontier dispute 
— etd peel se hos 195,964,000 Bae 
2 * Actual cut’ week ended July 6, i939:118,547,000 | news story has not been verified, but it is being with Costa Rica he hastened northward with 
: reproduced here because of its romantic and portage cess or — pee tai 
" p j - nin ear Kineton. and was commissioned a lieutenant-colonel in 
= a, ees se ae ee - a Seek MICH A 1 ldi Seleed isis seus tak tae cee 
an e week ended | Ww 3,082, eet, re- } _ a .—Aviator at 17, soldier United States marines had been dispatched to 
5 ported distribution as follows: of fortune at 20 and lumber baron at 27—that intervene and the military plans of Panama 
2 is the career of W. Kent Rideout, son of W. collapsed when its forces came face to f 
Unfilled . “ o face 
Shipments Orders Orders A. Rideout, Oshkosh, Wis., and clerk for the with the marines. 
- lO 52,041,000 57,892,000 200,830,000 sag A eo Co. at a Mich. He left Prevented by the United States Government 
: ; May or Panama to harvest the mahogany from paying the two American officers in 
: snare : pegs ee ttige + ey tight and Santa Maria lumber on a 10,000-acre tract money, the republic offered tax-free timber 
9 Local ’ 115679/000 11,679,000 ........,., | deeded to him by a grateful Panama govern- and mineral grants. Kent, coming from a fam- 
5 ment. ily of lumbermen, chose timber and received 
4 140,535,000 145,348,000 711,985,000 After vain efforts of several years to con- - a deed to 10,000 acres near the Pacific coast. 
8 } vince capitalists that his story was not a pipe He added to his holdings by taking an option 
8 A group of 112 mills, whose reports of pro- dream Rideout has been financed by the Weis- on more accessible timber land and induced 
0 duction, shipments and orders are complete for | Patterson Lumber Co., Pensacola, Fla. which an older brother to assist in exploiting it. 
1928 and 1929 to date, reported as follows: seo pg peel shipments of 1,250,000 byes . ec = “ye — pres gemrd 
Week Aver. 27 Aver. 27 : o e headd rs office he toun a 8 
: ended July weeks July weeks July Kent’s life for the last ten years has been brother had taken sole title to the new hold- 
il Pay , y iea 000 _ 8 crowded with adventure which reads like a ings. 
Production. .57,745,00 13,736,0 107,963,000 | tale by Richard Harding Davis. When he was 
: Shipments... .84/275,000 121,779,000 114/886,000 | jo .0).. 47 . : Hunt for Backing 
9 - barely 17 he enlisted and became a combat 
Orders .....83,453,000 123,232,000 115,061,000 : 9 S Kent returned to the United States to in- 
= : pilot in the A. E. F. Once he landed safely ‘ ‘ Pee 
- beyond the enemy lines after his gas mask ‘ereSt capital in his original grant, but the 
SEATTLE, WASH., July 8.—The West Coast had been shot from his face. On another occa- egg oo x gg Ane: Rh gyn ieee’ aeaaeen 
” Lumbermen’s Association furnishes the fol- , - A ao — $15,000 for a controlling in- 
aa lowing supplementary analysis of domestic terest but Kent scoffed at the overture. An 
e- pte ha for rid week eer June 29: California Pines advertisement in the AMERICAN LUMBERMAN 
od Washington British ss San FRANCISCO, CaLir., July 6.—Following at ua te 5 Pane note waa tae. 
and Oregon Columbia | is the report of the California White & Sugar The youth worked for several Wisconsin 
: Ord iain inde i 95 Mills 18 Mills | Pine Manufacturers’ Association for the week and Michigan lumber companies to earn a liv- 
¥ ae eee ended June 29, based on statistics for twenty- ing, and his father took up the hunt for 
California ........ 112,697,082 1,007,224 | six mills: capital. 
0 Atlantic Coast....116,939,491 11,659,222 Percent Several months ago the Pensacola firm in- 
0 Miscellaneous 7,999,823 8,856,463 — o* meee vestigated the claims of Kent’s father and 
a p : 
ee 237,636,396 21,522,909 vot Geenatieee US ee ine dae Ga ee 
9 Orders received— For week ended June 29: pany agreed to finance a $300,000 corporation. 
0 California ........ 23,561,998 275,000 | Production ....... 38,594,000 The Rideouts received a $150,000 interest for 
ee loon ery eye or saga reer ay hep = eg and will be permitted, as the 
| ‘ , ’ pues Ff OPGeTS ..ceeeeeees ’ ’ tee profits grow, to repay the company and regain 
0 aan ......... 59.702,803 6.033.514 | Stocks June 29...598,374,000 e+ 93.6 full control. The Weis-Patterson company is 
4 . sie os gins For 26 weeks ended June 29: entitled to all shipments of lumber for five 
; ee e098 008 Production ....... 629,220,000 kid 104.8 years at $75 a thousand feet at the Panama 
0 Atlantic Coast... : 312/000 “230.000 | Shipments ........ 700,413,000 111 105.3 dock and monthly shipments must not fall 
0 Miscellaneous ee : ay es 198,000 Orders eoecceserce 707,242,000 112 102.9 below 1,250,000 feet. 
eS 0 ene 547,336 478,000 
0 . . - . 
Shipments— 
h COMCOPRIR. 66 cccsce 32,706,471 587,778 Census Bureau Delivered Prices 
: 9 ia 
Seas <vaat tae 000 eri aes Wasuincton, D. C., July 8—The Department of Commerce has secured through the bureau 
i of the census the following prices, per thousand for lumber items and per hundred square feet 
ME. (acs exer 48,144,332 5,920,700 | for shingles, as the average paid June 1, by contractors for material delivered on the job, these be- 
- Orders on hand end of -ing selected from the complete list: 
week— Plooring, 1x4” Shingles, Extra 
COMCOPMER oc ckows 103,317,273 694,446 No.1 Dimension, Common 10 to 16’ Clear, 16”,5/2 
Atlantic Coast ....136,213,601 13,686,277 S1S1E, 2x4—16 Boards Southern Douglas 
. Miscellaneous .... 9,116,657 6,777,000 = ae apt tay - 7 we e 
pine r oO. “C” 0.8. 0.2v.g. cedar ypress 
; a 0lt ee 242.647.531 21,157,7 New Haven, NS iso gion ardince . wh ‘ 4 eee ss eae 7.50 yee 
Total ens “ cir 1728 | New Bedford, Mass......-...... 16.00 70.00 ceca $80.00 et saat 
Gudea on cael tees of poten dag Y caer oeaitan es bianaite 48.00 40.00 $80.00 80.00 7.00 $12.00 
a rm - e, . teeter eeeees — > 44.00 38.00 85.00 80.00 6.50 — 
EP Ee er eae ee 259,159,305 : D ‘ 
: enn iste ba 736.317 Syracuse, N. Y............. ve++ $38.00 42.00 = 35.00 = 85.00 = 75.00 5.50 
: Cancellations ............. 1,025,336 ce SS re 42.00 50.00 39.00 80.00 80.00 5.90 
os = Sigler brian 7 Nie 54,065,032 ee, ae ee eercceceve - 47.50 45.00 40.00 85.00 80.00 6.00 peace 
Unfilled end of week...... 269,805,254 ge wn cogs Rdg keneewes ae 37.00 43.00 42.00 79.00 80.00 6.85 8.00 
arr urg, pave OC Re ee e088 ++ 40.00 ésan 45.00 TTT wtp wer ear 
Baltimore, Md......... cecvcccee 40.00 45.00 eeu 73.00 80.50 4.50 12.00 
Tras fave ben planted in 00 acre of | Glumbun wis 0000000 oe ae a. ae. 
Wisconsin State parks during May, 1929, and | Terre Haute, Ind............... 50.00 50.00 ee 75.00 75.00 6.00 6.00 
more than 1,500,000 trees were shipped out | Milwaukee, Wis............. ee 40.00 43.00 48.00 80.00 Mi 5.00 ie 
from the State nursery to private land owners. | St. Louis, Mo..... ee ee wee 44.50 47.50 + 45.00 59.50 64.00 4.80 RRS : 
This is a part of the reforestation efforts | Kansas City, Mo........ teres See siesta 46.50 64.00 wolat 6.50 ve 
being made by the State conservation com- p egg bette = —e eeceoessrcecesece 47 00 48.00 ree eed 72.00 pe 7 36 
CH. . * a NN TUN Sa ss wceo aon oe : oie . GAR J , 
mission. The work will be carried through ain oe... act tae 39.00 38.00 68.00 6.00 Dee 
until late fall because of the studies which | gan Francisco, Calif.........--. 27.00 27.00 55.00 5.50 > 
are being made to determine what time of the | Seattle, Wash. ...........+-+++: 22.00 20.00 48.00 3.50 
year is the best for planting. en Se eee ‘ 20.00 20.00 45.00 4,50 
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Nail-Holding Power of 
Various Species of Wood 


The various species of wood have long been 
known to differ from each other in their struc- 
tural, physical, and strength properties. They 
have also been recognized to differ in their 
resistance to withdrawal of nails, or nail-hold- 
ing power. The heavier woods were usually 
associated with higher holding power than the 
lighter ones, but comparative information has 
been lacking on this property. Nail holding is 
vital to innumerable uses of wood, and in con- 
struction, such as in boxes and crates where 
the joints are frequently the weakest parts, the 
choice of a species may depend upon nail-hold- 
ing power. To provide definite information on 
the nail-holding properties of wood and to sat- 
isfy the numerous requests for such informa- 
tion, the Forest Products Laboratory has con- 
ducted definite tests on the nail-holding power 
of different species of wood, the results of 
which are presented in Table 1. 

Nails used with wood are subjected to forces 


tending to withdraw them, or to bend them * 


sidewise, or, at times, to forces that are a com- 
bination of both. The resistance to direct with- 


*Maintained by the Forest Service, United 
States Department of Agriculture at Madison, 
Wis., in cooperation with the University of 
Wisconsin. 


drawal is properly termed nail-holding power, 
whereas that to sidewise bending is usually re- 
ferred to as lateral resistance. Thus the nail- 
holding of wood can be evaluated by deter- 
mining the maximum load in tension that is 
required to pull a nail from a piece of wood. 
It is easier to determine than lateral resist- 
ance; nevertheless, its magnitude is influenced 
by many factors, among the most important 
of which are the pressure the wood exerts on 
the nail, the moisture condition of the wood, 
the area of contact between wood and nail, 
the surface condition of the nail, and the type 
of nail point. 

The holding power in pounds is given in 
Table 1 for the end surface, radial surface 
(edge grain), and tangential surface (flat 
grain) of the species tested. The value pre- 
sented is the average load required to pull 
one 7d cement-coated nail, immediately after 
the nail has been driven into the wood to a 
depth of one and one-quarter inches. All tests 
were made in a uniform manner so that the 
values given afford a means of comparing 
the relative nail-holding characteristics of the 
various species. 

The wood specimens were 2 by .2 by 6 inches 
and were nailed and tested as shown in Figure 
1. The specimens covered a considerable range 


Table 1.—Nail-holding Power of Various Species of Wood 


[7d cement-coated nails driven to a depth of one and one-quarter inches and pulled at once] 


Av. holding power 





2 “a for one nail when 
o = driven into 
& $ = © 
7 ~ 
a ° 2 ° P 4 as 
Common and botanical name of species ° a & si 3 
Place of growth § 2s £ - a» Eo 
of material 2 2° 7 “i Bc fo 
=| 2s = Ts ao cv 
tested = So - £5 S as 
7 so 25 BH ¢ H x 
Ash, white (Fraxinus americana).......... rere 5 8.9 0.64 385 
Aspen (Populus tremuloides)............+-- "ae aa 4.3 .36 93 
Aspen, largetooth (Populus grandidentata). Wisconsin ....... 5 6.5 41 157 
Basswood (Tilia glabra)... ccccccccccesses Pennsylvania 5 6.5 .41 138 
Seech (Fagus grandifolia).......cecccceces Nd taeda 5 8.4 .67 358 
Birch, yellow (Betula lutea)...........6-+. Wisconsin ....... 5 8.6 .66 331 
Cedar, western red (Thuja plicata)........Mont., Wash..... 10 7.6 34 118 
Cedar, northern white (Thuja occidentalis). Wisconsin ....... 5 9.3 32 103 
Chestnut (Castanea dentata)......--s+e+0- Md., Tenn....... 10 9.2 45 172 
Cottonwood, black (Populus trichocarpa)... Washington ..... 5 5.9 37 122 
Cottonwood, eastern (Populus deltoides).............cceceeece ‘ 6.8 3 143 
Cypress, southern (Taxodium distichum)...La., Mo....... io oe 8.3 47 144 
Douglas fir (Pseudotsuga taxifolia)........ Oreg., Wash...... 28 6.3 51 183 
Elm, American (Ulmus americana)......... Pennsylvania 5 8.2 54 236 
Fir, California red (Abies magnifica)....... California ....... 3 9.0 37 100 
Fir, silver (Abies amabilis)........ niente Washington ..... 5 4.9 40 86 
Fir, white (Abies cConcolor).....-seeeeeeeee California ..ccee- 8 8.0 41 104 
Fir, lowland white (Abies grandis)......... EGGNO <8 is csc ees 5 5.3 .36 60 
Gum, red (Liquidambar styraciflua) coce MEBOMEESD, ccvcces os 8.3 51 192 
Gum, tupelo (Nyssa aquatica)............. Se eae 6 9.3 52 23 
Hemlock, eastern (Tsuga canadensis)...... SOME, WR cccces 28 8.9 42 27 
Hemlock, western (Tsuga heterophylla).... Washington 9 6.7 46 149 
Hop-hornbeam (Ostrya virginiana)......... Wisconsin: *...<... 3 6.5 76 457 
Larch, western (Larix occidentalis)........ witha ime gaits 5 4.4 .58 180 
Locust, black (Robinia pseudoacacia)...... Tennessee ....... 3 4.1 oun 404 
Locust, honey (Gleditsia triacanthos)...... ER . od neldade-s 1 6.5 .76 431 
Magnolia, cucumber (Magnolia acuminata). Tennessee ....... 5 5.1 .52 233 
Maple, black (Acer nigrum).........-++e0. ee 1 9.8 .62 357 
Maple, silver (Acer saccharinum).......... Wisconsin ~§ ..cccss 5 6.8 51 280 
Maple, sugar (Acer saccharum).........+.+. 0 4 9.2 .65 396 
Oak, red (Quercus borealis).........eeeee+% Ark., Tenn., N. H. 22 8.4 .66 312 
Oak, white (Quercus alba)......--ceeccsees itn Siiinedesaees 10 8.6 72 320 
Pine, jack (Pinus banksiana)...........+.. Wisconsin ....... 5 7.6 46 161 228 
Pine, loblolly (Pinus taeda)..........6+e6+. LU FS 10 8.0 -59 179 271 
Pine, lodgepole (Pinus contorta).........+. Colo., Idaho..... 8 6.3 .44 141 244 
Pine, longleaf (Pinus palustris)............ Fla., La Miss... 34 ae 64 244 362 
Pine, mountain (Pinus pungens)............ rennessee . 5 7.1 55 209 318 
Pine, Norway (Pinus resinosa)............. Wisconsin ....... 5 7.4 51 165 273 
Pine, pitch (Pinus rigida).....cccccccceece Tennessee ....... 5 7.3 54 235 32 
Pine, pond (Pinus rigida serotina)......... DRO. osacweces 5 7.5 57 211 348 
Pine, shortleaf (Pinus echinata)........... eae 6 7.2 .58 235 331 
Pine, slash (Pinus caribaea)............... Tn acgeoaraqes 5 7.6 .68 290 356 
Pine, northern white (Pinus strobus).. oc WISCONGIR - oc cee. 5 7.7 .39 136 220 
Pine, western white (Pinus monticola)..... PD - acnce vee 5 8.2 45 134 255 
Pine, western yellow (Pinus ponderosa)....Calif., Oreg...... 7 6.6 44 122 224 
Poplar, yellow (Liriodendron tulipifera)....Tennessee ....... 5 7.3 42 162 212 223 
Spruce, Engelmann (Picea engelmannii)....Colorado ........ 5 9.4 .36 136 177 184 
Spruce, red (Picee rubra)... ccccccccccccecs Qo. ee 5 10.7 41 148 229 221 
Spruce, white (Picea glauca)...........e00. Wisconsin ....... 5 7.6 -43 146 209 218 
Sycamore (Platanus occidentalis).......... Tennessee ....... 5 7.0 -55 270 369 349 


Note: The nail-holding properties of wood are in general 


density of the material 
25 


closely related to the specific gravity or 


but species characteristics may, however, account for variations of as much as 
per cent in these relations. Since in any species there 


is variation in specific gravity (one-half of the 


material falling within about 8 percent of the average specific gravity) the nail-holding properties of 


individual pieces may vary 


select material of any species that 
average. 


considerably from the averages presented (one-half of the material falling 
within about 12 percent of the average nail-holding 


value for the species). Hence it is possible to 


is relatively high in nail-holding properties and is better than the 





By L. J. Markwardt, Senior Engineer, 
and J. M. Gahagan, Assistant Engi- 


neer, Forest Products Laboratory* 


in the density and rate of growth of the mate- 
rial. Six 7d cement-coated nails were pulled 
from each specimen, and for each species at 
least four specimens were tested for each tree 
indicated in Table 1. Extreme care was used 
to avoid splitting the wood when the nails were 
driven. 

The test values for nails from different speci- 
mens and from the same surface of each speci- 
men showed some variation. The values pre- 
sented, as previously stated, are averages, and 
on account of the variation in density, texture, 
and other properties among individual pieces of 
wood, additional tests may slightly change the 
values given in Table 1. As a rule, the varia- 
tion in holding power of different specimens 
of any species is closely related to existing vari- 
ations in the dry weight of the wood. If heavy 
or dense pieces of any species are selected, 
rather than the average run of material, they 
will exceed in nail-holding power the average 
values presented in Table 1. Thus selected 





Fig. 1.—Method of making nail pulling test 


pieces of any species may be obtained that 
will exceed in nail-holding the average of a 
species of normally higher density. 

Some differences in the moisture content of 
the test material may be noted in Table 1, 
but the effect of the moisture differences within 
the range indicated is relatively small, being 
much less for nail holding than for -other 
mechanical properties, such as compression. It 
is the change in moisture content of wood after 
nails are driven, rather than the actual mois- 
ture condition, that is of most importance in 
nail holding. The values, therefore, should not 
be taken as a criterion of the nail-holding 
power that may be expected after the wood 
into which the nails are driven has changed 
in moisture content. With moisture changes 
that accompany the seasoning of wood, and 
even with the effect of time alone, there is a 
reduction in the holding power of cement- 
coated nails. The fact that cement-coated 
nails, such as were used in the tests, are much 
higher in their immediate resistance to with- 
drawal than plain nails should also be kept in 
mind with use of Table 1. 

It has already been mentioned that the 
dense, heavy species of wood are higher in 
nail-holding power than the lighter ones. How- 
ever, this does not mean that the lighter ones 
are unsuited for uses requiring nail holding. 
As a rule the lower density species do not split 
readily in nailing and offer the opportunity of 
increasing the diameter, length, and number of 
nails to compensate within limits for the differ- 
ences between species. Figure 2 is a chart made 
from Table 1 by plotting the nail-holding 
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power in relation to specific gravity, which is 
a measure of the dry weight. The holding 
power used is the average of the radial and 
tangential values and may be regarded as that 
for side grain. It may be noted that the plotted 
points tend to arrange themselves in the form 
of a curve, which is represented by an equa- 
tion as follows: 

H.P. = 820G1.5 
where H.P.= holding power, in pounds, for 
each 7d cement-coated nail. 

G= specific gravity of oven-dry wood, based 
on volume when oven dry. 

Some species are above the curve, indicating 
that they are slightly better than others in nail- 
holding for their weight, whereas others are 
below the curve. The general curve, however, 
affords a means of approximating the nail- 
holding power of different species when their 
specific gravity is known. 


California’s Big Building Program 


SACRAMENTO, CALiF., July 6—A_ gigantic 
building program for California, involving the 
expenditure of approximately $10,000,000 
within the next two years, was launched of- 
ficially here yesterday with the release of funds 
set up in the 1929-1930 budget for permanent 
improvements and of funds provided in spe- 
cial appropriation bills signed by Gov. C. C. 
Young. 

With the release of the money by the de- 
partment of finance, the department of public 
works is preparing to ask for bids on several 
major contracts, plans and specifications for 
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Specific Gravity 


Fig. 2.—Relation of specific gravity (based on weight and volume of oven-dry wood) of wood 
to nail-holding power. 7d cement coated nails driven to 1% inches depth into the side grain of 
thoroughly seasoned wood and pulled at once. 


Key to Species 


1. Cedar, northern white 14, Spruce, red 27. Gum, red 40. Ash, white 
2. Cottonwood, eastern 15. Poplar, yellow 28. Maple, silver 41. Maple, sugar 
3. Cedar, western red 16. Hemlock, eastern 29. Magnolia, cucumber 42. Pine, longleaf 
4. Aspen 17. Spruce, white 30. Gum, tupelo 43. Oak, red 
5. Fir, lowland white 18. Fine, western yellow 31. Pine, pitch 44. Birch, yellow 
6. Spruce, Engelmann 19. Pine, lodgepole 32. Elm, American 45. Beech 
7. Fir, California red 20. Pine, western white 33. Pine, mountain 46. Pine, slash 
8. Cottonwood, black 2 Chestnut 34. Sycamore 47. Locust, black 
9. Pine, northern white 22. Pine, jack 35. Pine, pond 48. Oak, white 
10. Fir, silver 23. Hemlock, western 36. Larch, western 49. Locust, honey 
11. Fir, white 24. Cypress, southern 37. Pine, shortleaf 50. Hop-hornbeam 
12. Basswood 25. Pine, Norway 38. Pine, loblolly 
13. Aspen, largetooth 26. Douglas fir 39. Maple, black 

Note: The nail-holding properties of wood are in general closely related the specific gravity or 


density of the material but species characteristics may, however, account for Waiations of as much as 
25 per cent in these relations. Since in any species there is variation in specific gravity (one-half of the 
material falling within about 8 percent of the average specific gravity) the nail-holding properties of 


individual pieces may vary considerably from the 


within about 12 percent of the average nail-holding value for the species). 


averages presented (one-half of the material falling 
Hence it is possible to 


select material of any species that 1s relatively high in nail-holding properties and is better than the 


average, 


which have been in the process of construc- 
tion for the last few weeks, 

Thousands of building craftsmen and labor- 
ers will be given employment through the con- 
summation of these contracts, large quantities 
of lumber will be required for their completion 
and practically every portion of the State will 
be benefitted. 

Three entirely new institutions, authorized 
in special appropriation bills sponsored and 
signed by Gov. Young, will be created by this 
program. These are the women’s prison, for 
which $475,000 has been appropriated, the pri- 
son for youthful offenders between the ages of 
18 and 24, the initial cost of which will be 
$375,000, and a new hospital for the insane 
upon which $1,000,000 in all will be spent dur- 
ing the next two years. All of these institu- 
tions will be located in southern California. 

The total expenditures set up in the budget 
for permanent improvements, inclusive of sums 
added by Gov. Young after the budget bill had 
been introduced, amount to $8,447,925. Spe- 
cial appropriation bills signed by the executive 
add $1,470,000 to this figure. 

The major part of the budgetary appropria- 
tions is represented by that part of the so- 
called “10-year building program” to be com- 
pleted in 1929-1930. This program. devised by 
the department of finance and enthusiastically 
approved by Gov. Young, is an attempt to vis- 
ualize the needs of the various State institu- 
tions over a period of ten years, and to make 
additions and betterments in a businesslike way, 
based on scientific studies, instead of the “hit 
or miss” method. 

The entire 10-year program involves an ex- 
penditure of approximately $31,000,000. Of 
this, $6,941,595 was budgeted for the coming 
biennium, and will be spent. 

Alexander R. Heron, director of finance, an- 
nounced the following as some of the projects 
to be carried out within the next two years as 
part of the 10-year program: 

New buildings for the State Fair at Sacra- 
mento, $210,000. 

New buildings and permanent improvements 
for the Ventura, Preston and Whittier State 
schools, the State hospitals at Agnew, Men- 
docino, Napa, Patton, Norwalk and Stockton, 
Sonoma State home, Pacific Colony and the 
Industrial Home for Adult Blind, $3,162,- 
695. 

Buildings and improvements for the Vet- 
erans’ home at Yountville and for the Cali- 
fornia National Guard, $692,450. 

Improvements for San Quentin and Folsom 
prisons, $660,000. 

New buildings and improvements for the 
State .teachérs’ colleges at Chico, Fresno, San 
Diego, Humboldt, San Francisco, San Jose 
and Santa Barbara and for the California 
polytechnic and schools for the deaf and blind, 
$2,216,450. 


In addition to these there are other budget- 
ary appropriations providing $105,000 for new 
buildings at the hospital for narcotic addicts, 
$35,480 for improvements to State parks, $889,- 
000 for improvements to the San Francisco har- 
bor, $79,000 for new buildings at the Home for 
the Blind and $23,000 for additional improve- 
ments at the Hiome for the Deaf. 

Other special appropriation bills signed by 
Gov. Young, providing funds which were re- 
leased yesterday, were $80,000 for a warehouse 
for the motor vehicle department at Sacra- 
mento, $330,000 for additions and equipment 
to the State building in San Francisco, $25,000 
for a sanitary sewer system at the San Diego 
teachers’ college and. $75,000 for a National 
Guard armory at Long Beach. 





INCREASING DEMAND for cork for insulation 
has diverted so much of the world supplies to 
Continental Europe that British users have 
formed an association to safeguard their in- 
dustry. 
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Hardwoods Maintain Firm Prices 


Orders Exceed Stocks 


Warren, ArK., July 8.—Orders for hard- 
wood during the last two weeks have been 
fairly plentiful though some mills would like 
to have more business. July 1 found flooring 
stocks reduced since the first of the year. 
Some of the mills being hard pressed to fill 
orders already booked for several different 
items of oak flooring, particularly No. 1 and 
No. 2 red oak flooring in 13/16x2%-inch; also 
the same grades in 13/16x1%-inch and 3%x2- 
inch, and %x1%-inch. The last named is 
scarce in first plain white, and second white. 
The demand for short oak flooring in No. 1 & 
better continues to exceed the visible supply 
by a long margin. Fourth grade has been sold 
beyond present stocks. Orders for hardwood 
trim are reasonably plentiful resulting in plan- 
ing mills operating close to capacity. 

The small hardwood operators are still ex- 
periencing some trouble in disposing of 4/4 
common oak flooring stocks. The larger mills 
cover their requirements only to the extent of 
orders booked, the tendency being to play safe 
on the present market. Prices are holding 
firm on practically the entire list and the out- 
look is as good as could be expected at this 
time of year. 


Export Trade Has Revived 


Macon, Ga., July 8.—Production of hard- 
wood, and orders and shipments, were closer 
together this week than they have been in 
many weeks. The market is doing well. A 
good feature was the revival of export busi- 
ness which was much heavier than it has been 
in some time. Continued rains are still keeping 
the logging crews out of the swamps where 
much of the finest timber is located, but mills 
are getting a greater volume of logs than 
is being reduced to lumber. Prices are holding 
up well. Sap gum inch FAS is bringing $53; 
No. 1, $37; No. 2, $17. Red gum inch FAS, 
$88; No. 1, $40, and No. 2, $25. Magnolia 8/4 
log run is selling at $55 f. o. b. mills. Of soft 
maple for automobile body construction there 
is liberal buying. 

Chris Walker, assistant to President Harry 
C. Fowler, of the Case-Fowler Lumber Co., 
has just returned home from a three weeks’ 
tour of the East and Canada, investigating con- 
ditions. He visited Philadelphia and New York 
and then toured New England in an automo- 
bile, also the Province of Quebec, and spent 
a week in Chicago. 


News of Buffalo Trade 


Burrao, N. Y., July 8—The lumber inter- 
ests of the Tonawandas were well represented 
in the Fourth of July parade held there last 
week, the yards represented being those of the 
R. T. Jones Lumber Co., W. G. Palmer 
(Inc.), Enterprise Lumber Co., and the Geor- 
gian Bay Lumber Co. First prize in the in- 
dustrial group in the parade was won by the 
* Creo-Dipt Co. Henry Adema, secretary of the 
White Pine Association, was one of the judges. 

The Ralph C. Angell Lumber Co. has two 
boat loads of western hemlock here this week 
and two at the Tonawandas, the total being 
1,250,000 feet. Similar cargoes will be shipped 
by barge canal every two weeks this summer. 

The Batavia & New York Woodworking 
Co., Batavia, N. Y., has been awarded the 
contract for a large part of the woodwork for 
the new 2,500-room New Yorker Hotel, at 
Seventh Avenue and 34th Street, New York 
city. Besides considerable cabinet work, the 
contract includes 8,000 doors. 

J. D. McCallum, of the Hugh McLean Lum- 
ber Co., is spending a two weeks’ vacation in 
Maine. 

Mixer & Co. has established a southern of- 


fice at 716 Glenn Building, Atlanta, Ga., in 
charge of T. W. Reeves, formerly in charge 
at Montgomery. The latter office and that at 
Greensboro, N. C., are thus consolidated. 

Thomas J. McCue, sales manager Atlantic 
Lumber Co., at Boston, visited the company’s 
local office last week. Marcus A. Abbott, 
sales manager at Buffalo, has been spending 
a few days in Boston. 

Lieut. Armand Andrle, of C. W. Bodge & 
Co., is in camp at Fort Niagara for two weeks 
with the 392nd Infantry. 

Visitors to the lumber trade last week in- 
cluded: Gain Robinson, sales manager Owen- 
Oregon Lumber Co., Medford, Ore., and John 
F, Drescher, Capilano Timber Co., North 
Vancouver, B 

Charles Dennis, of the Tuna Manufacturing 
Co., Bradford, Pa., gave a birthday dinner to 
Mrs. Dennis on July 5 at the Buffalo Athletic 
Club. The company is engaged in the planing 
mill business at Bradford. 

The annual meeting of the American Auto- 
mobile Association opened at the Lafayette 
Hotel on July 1 with several hundred dele- 
gates in attendance. Of the ten delegates from 
the Buffalo club, three are lumbermen—Gan- 
son Depew, Orson E. Yeager and Harry L. 
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Abbott. A number of other lumbermen were 
among those interested in carrying out the 
convention arrangements. 

The fire brigade of the R. T. Jones Lumber 
Co., North ‘Tonawanda, has lately received high 
praise. A fire in its shaving house on June 
12 caused loss of only $4,000 because of the 
fire brigade’s energetic work. On June 28, a 
fire caused heavy loss in the storage buildings 
of the Ray H. Bennett Lumber Co., and its 
spread to the Tonawanda Island bridge was 
largely prevented by the firemen from the R. 
T. Jones yard. The following letter was re- 
ceived by the R. T. Jones Lumber Co. from 
the fire adjusters: “In all our experience of 
over thirty-five years adjusting losses on wood- 
working plants and lumber yards, we have 
never known of such excellent work being 
done by a private fire brigade.” 


Business Seasonably Quiet 


Boston, MAss., July 9.—Demand for hard- 
woods has been rather lethargic since June. 
July is a traditionally quiet month. Some 
lumber is moving all the time, and the tone of 
the hardwood market continues distinctly firm. 
Flooring is quiet and buyers and sellers seem 
well apart in their ideas of value. Current buy- 
ing is confined to early and urgent require- 
ments, as there seems to be a growing skep- 
ticism here about the ability of flooring manu- 
facturers to maintain their present firm prices. 
First grade plain white oak flooring is offered 
$89.50@91.50, but the higher figure is insisted 
upon by the association mills. The regular 
price for second grade is $83.50, and third 
grade remains in the vicinity of $70.50. Maple 
flooring is very quiet at $98.50 for first grade. 
First grade birch flooring is generally quoted 
$83.50, but some sellers will take a little less. 


Larger Movement Foreseen 


CINCINNATI, Onto, July 8.—Though busi- 
ness is slow and prices are inclined to sag, 
hardwood wholesalers have not lost their op- 
timism. Resumption of buying by the auto- 
mobile industry during August is predicted. 
Commercial building is expected to be active 
for several years. Hardwoods and softwoods 
alike are in the doldrums, and prices are things 
of little moment, for there is practically no 
inquiry. Red oak is still slipping, but maple 
and white oak, plain and quartered, and pop- 
lar are holding their own. Chestnut is very 
dull and concessions are made to get orders, 
although list quotations are unchanged. Ex- 
port trade is slow. 

One of the largest buildings ever erected in 
the middle west, to cover an entire city block 
and average 42 stories in height, is being dis- 
cussed here. Reports are that the investment 
will be close to $50,000,000. It will be financed 
by the Emery Estate. The Cincinnati Times- 
Star plans a large building, and a large insur- 
ance building and new public library are be- 
ing considered, while the $35,000,000 union 
passenger terminal is under way. 


Trade Outlook Improving 


Loutsvitte, Ky., July 9.—The hardwood 
market outlook is a trifle better than it was. 
The furniture shows this month should be 
followed by good business, and now that speci- 
fications are coming through on new automo- 
bile bodies, the stop-shipment orders are being 
removed, and movement is more active on old 
business, even though not much new business 
is being placed. Order files as a whole are 
smaller than they have been for some time, as 
June was a big shipping month with a num- 
ber of the big companies, but stocks on hand 
were also materially reduced. 

There is a little hard maple business being 
placed, and more in sight. Some soft maple, 
elm and magnolia, with perhaps a little ash, 
is going to producers of better grades of bod- 
ies. Chestnut, FAS as well as sound wormy, 
has been in fair movement, although the cas- 
ket people are not buying. Plain and quar- 
tered sap gum continue moving to the furni- 
ture trade, as well as some oak and red gum. 
Quartered red has not been very active. Quar- 
tered white oak business is largely sold for 
export. Walnut is one of the steadiest of 
items in the list. 

General items have held quite firmly in 
price. There has been some shading in auto- 
motive woods. Prices on inch stocks at Louis- 
ville read: Poplar, FAS, southern, $85; Ap- 
palachian, $95; saps and selects, $6570 No. 
1, $48@55 ; No. 2 A. $46@40; No. 2B , $26@ 
27. Walnut, FAS, $240@250: selects. $1650 
170; No. 1, $95@100; No. 2, $40. Plain sap 
gum, FAS, $58; No. 1. $42 to $43; quartered 
sap, FAS, $61; No. 1, $45, plain red gum, 
FAS, $98; No. 1, $50; quartered red, FAS, 
$100; No. 1, $52. Cottonwood, $51, $35 and 
$32. Ash, $75, $50 and $30. Southern red 
oak, $68, $52 and $42; white, $86, $54 and 
$44, Appalachian plain red oak, $85 and $55; 
plain white, $96 and $58; quartered white, $135 
and $75; quartered red, $110 and $60. 

H. J. Gates, head of the Sam Gates (Inc.), 
lumber, Louisville; and Menzies Hardwood 
Co., of Cincinnati, is due to arrive in New 
York in a few days from a trip of several 
weeks in Europe. Prior to leaving for Europe 
he sold his two planes, but is quite interested 
in aviation and also in movement of airplane 
lumber. 

H. R. Corey, —_—s in the lumber busi- 
ness at Long Beach and Pasadena, Calif., his 
last connection being with the Crown City 


For Current Market Prices on Hardwoods See Pages 78 and 79 
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Manufacturing Co., came to Louisville a few 
weeks ago to become general manager of the 


Corey Sheffel Lumber Co., of which his 
brother, A. J. Corey, is president. There are 
four of the Corey brothers, all of whom 
started in the lumber business in Michigan 
some years ago. 

Walter P. Cumnock, president Roth Lumber 
Co., Louisville, and one of the leading golfers 
of the Louisville Country Club, was second in 
the low qualifiers in the recent State golf 
tournament, and reached the semi-finals before 
being defeated. 

At Lexington, Ky., the Curran Smith Lum- 
ber Co. is quitting business, and has advised 
the trade of its plans in that connection. It is 
an old company. 

J. R. Green, with the Knoxville mills of the 
Foreign & Domestic Veneer Co., of Louisville, 
has gone with the Roddis Lumber & Veneer 
Co., of Marshfield, Wis. 

Will D. Platter, formerly assistant sales 
manager of the North Vernon Lumber Mills 
Louisville, has recently become sales manager, 
succeeding Ed A. Platter, who resigned to 
establish a new wholesale hardwood business in 
Louisville, with Weaver Haas, of Indianapolis. 
This concern is capitalized at $50,000 and is to 
operate as Haas-Platter Lumber Co., at 310 
Breslin Building. Mr. Platter, a son of a for- 
mer president of the North Vernon, bas been 
with it for nineteen years. Mr. Haas was a 
partner with Walter Heyser, in the Issaquena 
Lumber Co., of Issaquena, Miss., manager of 
the Navco Hardwood Co., of New Albany, 


tion are: J. 
president ; 
vice president; Walter Ericsson, Chicago, sec- 
retary, and Dewey A. Ericsson, Chicago, treas- 
urer. 


T. Phillips, Green Bay, Wis., 
G. Sherman, Sequatchie, Tenn., 


Build Up Flood Depleted Stocks 


BEAUMONT, TeEx., July 8—The hardwood 
market has slowed up a little, wholesalers in 
this section depending largely upon the export 
trade for business. Prices are holding firm, 
which causes mills to believe that the invoice 
and vacation period is entirely responsible for 
the tame demand at the present time. 

Practically all of the mills have recovered 
from the flood and are now running full time. 
They are trying to get stocks back to normal 
but this will take from sixty to ninety days. 


Dry Stocks Quite Scarce 


BROOKHAVEN, Miss., July 8—Orders for 
hardwoods are father scarce, but fortunately 
the mills have had very heavy files, including 
some large cutting orders for magnolia and 
poplar. Mills here are operating only five days 
a week. Dry stocks equal about one-third of a 
normal month’s production, so that material 
available for sale is even scarcer than it was 
during the shortage of last year. The export 
market has been taking oak in nice volume. 
This time of year is always slow and manu- 
facturers are not expecting very much business 
for a few weeks yet. Reports indicate that 
furniture business is going to be somewhat 





white oak stocks are extremely low and it has 
been selling fairly well. There is no surplus 
of quartered white oak available. There is no 
unsold poplar. Sycamore also has all been sold 
out. Tupelo has not been selling well, except 
in lower grades, but stocks are low. 


Baltimore Mergers Probable 


Battimore, Mp., July 8.—The unsatisfactory 
state of the lumber trade here is causing ef- 
forts to effect additional combinations in some 
of the divisions, with the yard trade receiving 
special attention. The latest attempt to effect 
at least a pooling of interests in the yard 
business is attributed to Ernst & Ernst, a 
firm of public accountants, which has recently 
sent out letters designed as feelers, wherein 
owners of various yards were asked to indi- 
cate how they regarded a proposed combi- 
nation. As far as can be learned, a number 
of the yards have not made money in the last 
year, as competition is very keen. Nor is this 
dissatisfaction confined to the retail business. 
The wholesale trade also seems to be more 
or less affected. 

The 4-masted schooner L. McKee White last 
week discharged another cargo of longleaf 
and shortleaf pine for Thomas A. Myers & 
Co., wholesalers. The shipment was taken on 
board at Georgetown, S. C., and consisted of 
about 500,000 feet. 

The managing committee of the Baltimore 
Lumber Exchange held its monthly meeting 
on July 1, but transacted only routine business, 
owing to the absence of the president, Pem- 
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Above photographs show model farm structures that were entered in the annual model building contest for manual training students of 
Deschutes County (Oregon) high schools, sponsored by the Hoo-Hoo Club of Bend. Announcement of the distribution of cash prizes of 


$130 was made in the June 29 issue of the AMERICAN LUMBERMAN. Last year’s contest was for model homes. 


In these contests 


the Bend Hoo-Hoo Club is doing a constructive piece of promotion for the lumber industry and setting a high mark for other Hoo-Hdo 
clubs to follow. No more effective work for the promotion of lumber and creating a wood-conscious nation can be done than by teaching 
young America about wood and how to use it. 





Ind., and Mobile, Ala., and more recently has 
been jobbing hardwoods in Indianapolis. 

R. R. May, of the May Hardwood Co., 
Louisville, is away on a ten days’ trip to Mon- 
treal, Toronto, Buffalo, Cleveland, Dayton and 
Columbus. 


Construct Two-Band and Resaw Mill 


BaLtimorE, Mp., July 8.—From Sequatchie, 
Tenn., comes a report that the Chicago Hard- 
wood Lumber Co., of Chicago, is constructing 
a two-band and resaw mill at the Tennessee 
town with a capacity of 120,000 feet of lum- 
ber in twenty hours. The site of the plant 
covers 65 acres, and work is already in progress 
on the foundations, spur track and blacksmith 
shop. The mill will be moved to the Tennessee 
site from Wisconsin after the machinery has 
been reconditioned by the Allis-Chalmers 
Manufacturing Co., of Milwaukee. Erection 
of the mill will not start until the mill pond 
and spurs have been completed. 

The Chicago Hardwood Lumber Co., which 
owns 155,000 acres of timber land in Tennes- 
see, has options and contracts pending for an 
additional 70,000 acres, with a combined stand 
of 600,000,000 feet, mostly hardwoods. About 
60 percent of the stand is oak, with 10 percent 
poplar, 11 percent beech, 10 percent hickory 
and the remainder pine, hemlock, walnut, ash, 
lynn and maple. The officers of the corpora- 





better during the last six months of the year. 
The automobile body people are expanding their 
plants in the South and are taking much more 
hardwood than in other years. Dry ash and 
beech stocks have been almost absorbed by 
recent sales. The inquiry has been fair, but 
- logs are so scarce that mills do not feel safe 
in quoting. Cypress has been fairly active, and 
mills now have very little dry stock available. 
Quartered black gum has been fairly active 
and stocks are rather low, with logs short. 
There is a rather light stock of plain and 
quartered red gum, but inquiry is limited. 
There continues an excessive demand for 4/4 
No. 1 and selects, plain sap gum, but the pro- 
duction is sold ahead. Price of this item ap- 
pears to be improving. Other items of plain 
sap gum are also in strong demand. The lower 
grades of gum are in excellent demand, and 
all stocks recently on hand have been sold. 
The inquiry for all grades of sap gum con- 
tinues extremely heavy. Quartered sap gum is 
in rather limited supply but inquiry is not very 
heavy. Very few soft elm and hickory logs 
have been coming into the mills. Any hickory 
produced has been promptly absorbed by the 
buyers. Plain red oak stocks have been selling 
well, there being an exceptional demand for 
4/4 sound wormy mixed oak, which advanced 
several dollars in the last few months. Plain 


broke M. Womble, and of the vice president, 
Henry D. Dreyer. 

William M. Valentine, of London, England, 
who looks after the interests of the Brown- 
Bledsoe Lumber Co., this city, and the Mans- 
field Hardwood Co., of Shreveport, La., 
stopped here on July 1 and 2 after 4a visit to 
the southern corporation’s plant. Mr. Valen- 
tine talked over matters with T. B. Bledsoe 
here. On July 3 he sailed for home. 


Distributer for Flooring Concerns 


New York, July 8—Sam E. Barr (Inc.), 
this city, has just announced negotiations by 
which the firm becomes the distributer for 
nine leading’ maple, beech and birch flooring 
manufacturers. Mr. Barr recently returned 
from the middle west, where the deals were 
consummated. 

The group of mills comprises the Kerry & 
Hanson Flooring Co., Grayling, Mich.; Cobbs 
& Mitchell (Inc.), Cadillac, Mich.; Mitchell 
Bros. Co., Cadillac, Mich.; Brown Lumber Co., 
Manistique, Mich.; William Horner, New- 
berry, Mich.; North Branch Flooring Co., Chi- 
cago; Herman H. Hettler Lumber Co., Chi- 
cago; Oval Wood Dish Corporation, Tupper 
Lake, N. Y., and the Soo Lumber Co., Glid- 
den, Wis. 
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Ways of Reducing Driving Hazards 


Accidents are a source of considerable ex- 
pense to any company which uses motor trucks 
in the conduct of its business, and the lumber 
trade is no exception to this rule. Not only 
do they increase the cost of delivery, but if 
frequent they also cause a loss of good will 
and prestige. Most lumbermen are making 
definite efforts to reduce the number of acci- 
dents, and will be interested to know of the 
methods of some who have succeeded in this 
line. A survey, conducted among lumber dis- 
tributers of the Southwest, will be of value 
in this connection. 

It was found that in order to reduce the 
number of accidents special efforts must be 
made to reduce the driving hazards, for 
“Handle with Care” signs alone will not pro- 
duce the desired results. A company must 
establish a safety code and then strictly ad- 
here to it—if there is leniency in enforcing 
the code, then the safety signs might as well 
be torn down and the space used more profit- 
ably. Another factor, the importance of which 
is often overlooked, is the mechanical condi- 
tion in which the trucks are maintained. The 
third element that enters into a campaign for 
safe operation of trucks is driver responsi- 
bility. 

Daily Inspection Saves Repair Bills 

No truck can be operated with safety, on 
congested streets and highways especially, 
unless it is kept in the best of mechanical 
condition, and because of the known fact that 
steel will get “tired” and collapse with little 
or no warning, the one way to be reasonably 
sure of a truck’s condition is to inspect it 
daily. A minor repair will require but a short 
time to make, but if allowed to go unnoticed 
it soon becomes a major repair, and the truck 
is then out of action for a day or more— 
often more. Trucks, it has been discovered, 
are no respecters of rush delivery seasons, or 
of impatient, irate customers, when it comes 
to requiring extensive repairs that “just hap- 
pen.” So from the standpoint of efficient de- 
livery, and repair expense, it is advisable to 
take care of the small repairs as the need for 
them becomes apparent. 

But even more important is the element of 
safety. Loose brake bands may mean little 
under normal driving conditions, but put them 
on a truck loaded with five tons of lumber, 
which the driver is rushing to a waiting cus- 
tomer, imagine perhaps a slight downgrade, 
let a child dart unexpectedly into the street— 
or perhaps some heedless driver of another 
ear suddenly appears from a cross street— 
and any autoist can describe the probable re- 
sult. The loose brakes, which previously 
caused only inconvenience to the driver, have 
led to a serious accident and perhaps a fatal- 
ity. Numerous other incidentals might be 
mentioned—for instance, a bent radius rod or 
even a dirty windshield—which might, in cer- 
tain emergencies, cause minor accidents or 
perhaps a disastrous crash that would em- 
blazon the lumber dealer’s name, as owner of 
the truck, across the front page of the local 
newspaper. Such publicity, as every lumber- 
man knows, reacts as negative advertising. 

A daily check of the truck’s working parts 
will require only about fifteen minutes, and 
will do much to eliminate such hazards. In 
small organizations this inspection is usually 
done by the driver of each truck, who soon 
becomes proficient in this task by reason of 
practice. Larger companies, however, often 
employ a mechanic to keep their automotive 
equipment in running order; in such organiza- 
tions this man attends to the daily inspection. 


Some Useful Safety Rules 


However, no matter how perfect the truck 
may be, the safety factor will still be negligi- 
ble if the driver fails to employ ordinary 
rules of common sense in his handling of the 
machine. Many firms post in their garages 
rules for driving, or hand a copy to each 
driver. Although they vary in contents, there 
are certain points which all seem to have in 
common. Some of these are: 

Danger lurks in the invisible. 
another car on a hill, 


Do’ not pass 
or at an intersection, 


or while rounding a curve. Stop, look and 
listen before venturing on unguarded railroad 
tracks where the view is obstructed. 

Train your feet and hands to do the proper 
thing, automatically, when emergency presents 
itself. Be able to press the clutch, brake, and 
horn button, and turn the steering wheel, all 
at the same time if necessary, without having 
to think. 

Be sure your truck is in 
tion. 

Speeding is unnecessary and dangerous. 
your car is a piece of machinery, and its parts 
may break at any time. If you are speeding, 
this breakage may mean death to you as well 
as others. 

You never know what the other driver is 
going to do. Keep your car under control at 
all times, and keep it at a safe distance from 
other vehicles. 

Never take chances with a pedestrian. You 
never know what he is going to do, and often 
he doesn’t know either. 

You and the company are responsible for 
damages to persons riding in or on the truck. 
Avoid lawsuits by never permitting anyone 
but employes to ride. 

When you stop, always pull over to the 
right side of the street, and, when on main 
highways, off the road. Step off the right side 


safe driving condi- 


other rules, are useless unless they are rigidly 
enforced. Any leniency causes the rules to 
be stretched beyond the limits of usefulness. 
In putting them into practice, all things must 
finally come to the question of the individual. 
The driver must be held responsible for his 
truck. 

To accomplish this, some firms use the 
bonus and demerit system. The driver re- 
ceives a bonus for handling his car without 
any avoidable accidents for a stated period 
of time. Every avoidable accident costs him 
a like amount in demerit. 

Most employers force the truck driver to 
pay his own fine, if he is arrested for viola- 
tion of state or city traffic codes. This acts 
as a strong deterrent to careless driving. 

Those organizations most successful in com- 
batting accidents employ such methods as 
these in bringing about that result. They 
have rules, and enforce them. They conduct 
“safety first’ instruction at regular intervals, 
and require drivers to attend. And, equally 
important, they keep their cars in good condi- 
tion. 


Courts Rule High Tax Unfair 


LOUISVILLE, Ky., July 8.—The Kentucky Court 
of Appeals recently upheld the circuit courts 
which had ruled that action of the State tax 
commission, in arbitrarily raising truck 
assessments, was illegal. Last winter the 
commission endeavored to increase license fees 
on all trucks by an amount ranging from 
about $15 on the 1%-ton size to about $150 on 
the 8-ton size. This was to be done by rais- 
ing, not the license rates, but the rated capac- 
ity of the various sizes of trucks. 

The commission maintained that the rated 

















One Result of Careful Driving 


James A. 
pany of which his father, V. W. 


Noonan, and the truck which he drives for the Noonan Lumber Co., a LaSalle, Ill., coim- 
Noonan, is owner and manager. 


The truck has had but this one 


driver, who because of personal interest has been careful in his handling of the machine. Bought 


in May, 
hauled in May, 


1927, this International four-cylinder truck “ 
1929, after 11,350 miles of travel. 
punctures are the total of tire troubles 


never had a wrench to it” until it was over- 
It still has the original Goodyear tires, and three 
The engine still runs perfectly. 





of the car, never the left. Every week one 
man is killed by a passing car—why be the 
one this week? 

Don’t be a “road hog.” 

If you want to “show-off” join the circus. 
If you are an expert driver, and know it, 
demonstrate the fact by driving with care. 

Do not pass a street car while it is stopped 
to load or unload passengers. Never pass on 
~ left side of a street car. 

f you are involved in an accident, be a 
gentleman. Get the facts on a sheet of paper, 
with names and addresses, license numbers, 
and also signatures and addresses of wit- 
nesses. Leave the arguing to the lawyers— 
they’ve spent years training to do that job. 

Check your gas, oil, tires, and battery before 
starting. If the motor goes “dead” on the 
road, try to determine the cause before sum- 
moning a service car. 

Drive WITH CARE. It means as much to 
the length of your life as it does to the other 
fellow'’s welfare. 


As previously stated, these rules, or any 


capacities as fixed by the manufacturers were 
below actual capacities, and that all trucks 
were built to carry excess loads. Complaints 
from manufacturers and truck owners, how- 
ever, established the fact that trucks generally 
are operated at loads considerably under cap- 
acity, and that when hauling light materials 
it would be impossible to load a truck to 
capacity. 

The court held that the new rule was un- 
fair, because it penalized the many who oper- 
ate trucks at normal or light loads, while 
attempting to attack the comparatively few 
who overload. 


REcorRD SALES of cars in New Zealand, the 
adoption of a uniform motor code in the Dutch 
East Indies, and growth in the motor bus busi- 
ness in most Far East countries, are among 
the new trends noted by Walton Schmidt, rep- 
resentative of the National Automobile Chamber 
of Commerce, who returned recently from a 
year’s trip to the Far East. 
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Associations Plans and Activities 


July 17—West Side Hardwood Club, Pine Bluff, 
Ark. 


July 17—Long Island Dealers’ Association, Lenox 
Hills Golf Club, Farmingdale, L. I, N. Y. 


Annual. 
July 20—Texas-Louisiana Mill Managers’ Associa- 
tion, La Salle Hotel, Beaumont, Tex. ‘ 


July 24-25—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Asheville, N. C. Sum- 
mer meeting. 


July 26—Millwork Institute of California, Hotel 
Alexandria, Los Angeles, Calif. 


Aug. 2—Northwest Lumbermen’s Golf Tourna- 
ment, Tacoma Country & Golf Club, Tacoma, 
Wash. Annual. 


Aug. 8-9—National Lumber Manufacturers’ Asso- 
ciation, Longview, Wash. Midsummer meeting 
of directors. 


Aug. 29-30—Carolina Retail Lumber Dealers’ Asso- 
ciation, Wrightsville Beach, N. Summer 


meeting. wesuaaueuuwaes 


Long Island Dealers’ Annual 


New York, July 8.—The sixteenth annual 
meeting of the Long Island Dealers’ Association 
will be held on July 17, at the Lenox Hills Golf 
Club, Farmingdale, L. I. There will be a din- 
ner at 6:00 p. m., followed by a business ses- 
sion. Subjects for discussion will include: 
Trade relations, credits and financing, and busi- 
ness trends. The new lien law, the tariff and 
changes in methods of manufacture and dis- 
tribution of lumber will receive special attention. 


Texas-Louisiana Mill Managers 


Houston, TEx., July 8.—George R. Christie, 
secretary of the Texas-Louisiana Mill Man- 
agers’ Association, this city, announces that the 
next regular meeting of the organization will 
be held on July 20 at the La Salle Hotel in 
Beaumont. “Utilization of the Entire Log” 
will be the principal subject and will be dis- 
cussed by P. A. Bloomer, P. T. Sanderson, 
W. A. Latham and W. C. Prudhomme. 


Western Lumber Distributers Elect 


Toronto, OnT., July 8—The semiannual meet- 
ing of the Western Lumber Distributers’ Asso- 
ciation was held here today at the Victoria Ho- 
tel. J. A. Rowland presided. Officers for the 
coming term were elected as follows: 

President—L. D. Barclay, Toronto. 

Vice president—S. P. W. Cooke, Toronto. 

Secretary-treasurer—L. C. Walker, Toronto, 
(re-elected). 


Hold Outdoor Meeting 


SHAWANO, Wis., July 8—‘You can’t get 
a price if you don’t ask it; you only get what 
you ask,” was the way Austin W. Pruitt, trav- 
eling contact man of the Fuller-Goodman Co., 
Oshkosh line yard operator, summed up an 
address before the Wolf River Lumbermen’s 
Club here July 2. Mr. Pruitt spoke of the 
need of courage in making prices and stick- 
ing to them. With Robert C. Lindsay, for- 
merly of Manitowoc and now head of the 
Lindsay Lumber Co., Miami, Fla., and F. A. 
Fedderer, field man for the insurance depart- 
ment of the Wisconsin Retail Lumbermen’s 
Association, Mr. Pruitt was guest of honor 
at the meeting. 

The meeting was held amid extremely pleas- 
ant surroundings on the front porch of the 
summer, home of Marshall Wallbrich, Sha- 
wano lumber dealer, and Shawano Lake was 
only a few feet away from where the club 
members sat. Tihe president of the club, Ar- 
thur C. Lindsay, Little Wolf River Lumber 
Co., Manitowoc, Wis., being away on a trip 
through the West, the meeting was called and 
presided over by Secretary Don S. Montgom- 
ery, of the State association. Previous to the 
porch meeting luncheon had been served at 
the Lake Shawano Inn. 

Robert C. Lindsay discussed the trials and 
tribulations of the lumber business in Miami 


as a result of the two hurricanes and the col- 
lapse of the real estate boom in that city. He 
was followed by F. A. Fedderer, who spoke 
of the necessity of carrying equal amounts of 
tornado and fire insurance. 

On invitation of D. J. Rohrer the next meet- 
ing of the club will feature principally a pic- 
nic which will take place at his summer home 
at a lake near Clintonville. 


New Brunswick Association Annual 


St. Joun, N. B., July 8.—At the annual con- 
vention of the New Brunswick Forest Pro- 
ducts’ Association held recently at Bathurst, 
Angus McLean, president of the Bathurst Co. 
(Ltd.), stated that conditions in the lumber- 
ing industry in New Brunswick, as well as the 
rest of Canada, are more promising than for 
several years. He spoke at the annual ban- 
quet of the association. Mr. McLean, who 
had just returned from an extensive tour 
abroad, discussed lumber conditions in Canada 
and in Europe. 

Officers of the Association were elected as 
follows : : 

President—C. L. Fenderson, Jacquet River. 

Vice President—A. E. McLean, Bathurst. 

Secretary—W. E. Anderson, St. John. 


The following were also elected officers of 
the New Brunswick Forest Products’ Safety 
A\ssociation : 

President—George E. Schryer, Bathurst. 

Vice President—J. Christie, St. John. 

Secretary—W. E. Anderson, St. John. 


Angus McLean was made a life member. 
In addition to provincial lumbermen in attend- 
ance, there were also present J. Lindgreen of 
New York, and B. W. McKay, of Quebec. 
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New Hampshire Summer Meeting 


MancuHeEster, N. H., July 9.—President 
Harry K. Rogers, of the New Hampshire Lum- 
bermen’s Association, announces that the sum- 
mer meeting of that organization will be held 
at the Hotel Carpenter in Manchester on Fri- 
day, July 19, beginning at 10:30 a. m. “Prac- 
tical Application of Chemistry to Forest Prod- 
ucts” will be discussed by Col. George A. 
Ritchter, of the Brown Co., Berlin, N. H., 
who from his personal experiences will give 
a clear cut picture of what has been and is 
being done with spruce and fir. John H. Fos- 
ter, of the New Hampshire State forestry de- 
partment, will discuss questions of common 
interest to the lumbermen. 

Manufacturers are asked to mail promptly 
to the secretary stock reports as of July 1. 
These reports will determine the question of 
whether or not there is a surplus of box lum- 
ber on hand. 

The suggestion has been made that as this 
promises to be the best meeting of the year, all 
members should shut down their mills for the 
last two days of the week and bring their 
mill operators to the meeting, together with 
friends who are eligible for membership. 


Ontario Retailers in Annual Outing 


Toronto, Ont., July 8—The annual midsum- 
mer outing of the Ontario Retail Lumber Deal- 
ers’ Association June 25 to 28 was very success- 
ful. The party, which numbered nearly sev- 
enty, including ladies and some wholesalers, 
departed from Point Edward, near Sarnia, Ont., 
on the steamer Hamonic, on June 25. A night’s 
sail brought the party to Sault Ste. Marie, Ont., 
where, after lunch, special cars on the Canadian 
Pacific Railway carried the delegates to Blind 
River, Ont. At the latter place they were wel- 
comed by Leonard G. Carpenter, general man- 
ager, and W. C. Morley, assistant manager of 
the Carpenter-Hixon Co. (Ltd.). Motor cars 


conveyed the visitors to the company’s plant 
and the afternoon was spent in a tour of inspec- 
tion of the yard, dry kilns, sorting sheds, planing 
mill and shipping docks. The visitors were 
guests in the evening at an elaborate dinner given 
by the Blind River Chamber of Commerce and 
the Carpenter-Hixon Co. (Ltd.). A few ad- 
dresses of welcome and thanks were delivered 
and the party returned by train to the Soo. In 
the morning the return journey was started on 
the palatial steamer Noronic. Point Edward was 
reached the next morning and the members of 
the party there departed, mostly by motor cars, 
for their homes. 





Shippers Predict Increased Activity 


Fr. Wayne, Inp., July 11.—A probable in- 
crease of 11 percent in the level of agricultural 
and industrial activity in mid-west territory in 
the third quarter of 1929, as compared with the 
corresponding months a year ago, was predicted 
here today at the nineteenth regular meeting of 
the Mid-West Shippers’ Advisory Board. This 
forecast covered Illinois, Iowa and Wisconsin, 
western Indiana and northern Michigan. As 
contrasted with the increase of approximately 
11 percent anticipated in mid-west territory, con- 
solidated reports of the shippers’ advisory boards 
throughout the country indicate a probable in- 
crease in business of 7 percent for the United 
States as a whole in the third quarter of this 
year, as compared with the corresponding months 
of 1928. 

Comparing July, August and September this 
year wih the same months a year ago, the 
following increases in activity were forecast: 

There will be a probable increase of 40 per- 
cent in the movement of iron and steel, the 
actual carloadings of these commodities amount- 
ing to 61,900 cars in the third quarter of 1928, 
while the estimated loading for the third quar- 
ter this year is 86,500 cars. Likewise, there was 
predicted an increase in coal movement of ap- 
proximately 32 percent, from 380,000 cars in the 
third quarter last year to 500,000 cars in the 
next three months. 

An increase of 25 percent was forecast for 
the movement of hay, straw and alfalfa, while 
increases of 20 percent and 15 percent, respec- 
tively, were predicted in the movement of grain 
and of flour, meal and other mill products. 

Petroleum and petroleum products will show 
an increase of 10 percent, while approximately 
a similar increase is anticipated in the move- 
ment of potatoes. An increase of 8 percent was 
forecast in the movement of machinery and 
boilers, while increases ranging from 5 to 2 
percent were forecast for the movement of fresh 
fruits and fresh vegetables other than potatoes, 
livestock, ore and concentrates, lumber and for- 
est products, cement, lime and plaster, agricul- 
tural implements and vehicles, and paper, paper- 
board and prepared roofing. 

A level of activity in the coming three months 
approximately equal to that of the third quar- 
ter of 1928 was reported for salt, brick and clay 
products, fertilizers, and chemicals and ex- 
plosives. 

Decreases were reported in four lines, amount- 
ing to,5 percent for poultry and dairy prod- 
ucts, 7 percent for canned goods, 10 percent for 
sugar, syrup and molasses, and 15 percent for 
sand, gravel and stone. 

Consolidation of the reports of the various 
commodity committees comprising the Mid-West 
Shippers’ Advisory Board indicates that the 
twenty-six principal commodity classes included 
in the forecast will produce a freight traffic of 
1,515,231 cars in the third quarter of 1929. This 
is an increase of 148,561 cars, or of approxi- 
mately 11 percent above the total of 1,366,670 
cars loaded with these same commodities in 
mid-west territory in the third quarter last year. 
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Just Off 
the Press— 





Handbook of 


Wood 


Construction 


Principles—Practice— Details 
by DUDLEY F. HOLTMAN 


Construction Engineer, 
Nat’! Committee on Wood Utilization. 


Tuts book was prepared under 
the direction of the control com- 
mittee of the National Committee 
of Wood Utilization and is rec- 
ommended and fully endorsed by 
this body which was appointed 
by President Herbert Hoover. 


Ir is the first comprehensive and 
authoritative, yet simple and easy 
to understand, guide to good 
wood-using practice ever pub- 
lished. It is an honest-to-good- 
ness manual of design and speci- 
fication in wood construction. 
Plentiful illustrations reinforce 
and clarify text. 


Ir is a reference work that 
should be on the desk of every 
lumberman to decide all ques- 
tions affecting the use of wood 
in construction, to aid in the effi- 
cient selection and application of 
lumber and promote efficient and 
economical forms of design. 


700 Pages 
11 Complete Chapters 
500 Illustrations 
6x9" —2" thick 


$ per 
copy 


Postpaid 


American fiunberman 


431 South Dearborn St., 
CHICAGO 


Est. 1873 























Reports on European Lumber Trade 


Wasuincton, D. C., July 10.—In his semi- 
annual report on the European lumber trade, 
which will be published in the July 15 issue of 
Commerce Reports, E. A. Selfridge, lumber 
trade commissioner, says that consumption of 
lumber in the United Kingdom is still gener- 


ally restricted. Stocks in general have not 
accumulated above the level at the beginning 
of the year, although imports of softwoods 
gained up to June 1 as compared with those 
during the first five months of 1928. Hard- 
wood imports decreased during the five months 
in comparison with the same period of the 
previous year. Further reporting on various 
matters connected with the lumber trade in the 
United Kingdom, Commissioner Selfridge says: 


Russian Situation 


Under British syndicate operations the 
Soviet Government has contracted to’ deliver 
during 1929 from 891,000,000 feet to 1,089,000,- 
000 feet, that is, with a selling option of 
10 percent, more or less from 990,000,000. It 
was hoped that the results would tend to 
Stabilize the market but as the opening prices 
were lower than those of the Scandinavian 
exporters the effect desired has not thus far 
been felt. The methods of distribution fol- 
lowed by the syndicate have very definitely 
interfered with the usual channels of trade 
and the effect is expected to be more pro- 
nounced by the end of the year when the 
later deliveries will have to be disposed of 
by the syndicate and importers. 


Stocks 


Stocks of hard- and softwoods in general 
are lower than at the beginning of the year 
with the exception of Douglas fir which have 
increased, but not to any excess, as the de- 
mand is steadily growing. Extreme compet- 
ition on the part of American and Canadian 
fir exporters and their respective agents in 
the United Kingdom continues to make the 
business unattractive from the standpoint of 
profits. 

Pitch pine stocks are heavy with little de- 
mand owing to the lower prices prevailing 
for Douglas fir, which is steadily replacing 
it. The situation is further aggravated by 
the arrival of consignment parcels. 

American hardwood stocks are still heavy 
with small demand; there is a growing ten- 
dency to use Empire hardwoods particularly 
by the British Government and the public 
utilities. 

In the European softwoods, spruce is scarce 
but there is a heavy supply of North Euro- 
pean pine, particularly in the joinery and 
building sizes, for which there is little de- 
mand. 

Consumption and Trend 

Consumption is still affected by the depres- 
sion in the basic industries and there is little 
expectation of a radical improvement for the 
balance of the year although the trade is 
looking forward to better business when the 
various public projects now under considera- 
tion by the new Government are finally set- 
tled. 

Building and Construction 


While housing in general is still affected 
by the decrease in the housing subsidy there 
are isolated instances where there is some 
activity—the situation is decidedly better in 
the Manchester district and the northeast 
section of England. The town council of Sun- 
derland is considering the erection of 326 
houses and the Irish Free State has housing 
schemes amounting to £700,000 to be com- 
pleted in 1930. In London and some of the 
other large cities there is a large amount of 
rebuilding under way, but the heavy indus- 
trial type of construction is negligible. 

Doors 

The door situation is still unsatisfactory and 
is worse than last year. Swedish doors are 
being imported in increasing quantities and 
sold at very low prices in an attempt to re- 
cover the market, still dominated by Douglas 
fir doors, but the business is still very unat- 
tractive from any standpoint. 


Imports of builders woodwork (window 


frames, doors, etc.), were valued at $2,617,987 
in 1929 compared with $2,164,278 in 1928 and 
$3,432,469 in 1927 up to June 1 in each year. 


Plooring 
Office and other buildings under construc- 
tion, particularly in London, furnish a good 
demand for hardwood flooring and floor blocks, 
in the latter of which there is a noticeable 
increase of Douglas fir. 


Railroads 


Rolling stock: While a few agents have 
reported an increased demand for wagon oak 
planks the general opinion is very pessimistic. 

Permanent way: With the exception of the 
replacement of ties in which Douglas fir is 
being largely used, there is a complete stand- 
still in construction and no improvement is 
looked for for sothe time. 


Furniture 
There is a general complaint about poor 
business in furniture except in cheaper grades, 


the demand for which is increasing on ac- 
count of the housing schemes. 
Shipbuilding 

The demand for lumber has been steady 
and the prospects for the remainder of the 
year are good. Decking planks are scarce 
and Douglas fir is replacing pitch pine and 
Canadian white pine wherever suitable on ac- 
count of its lower price. 


Plywood 
Imports for the first five months of 1929 
were 162,069,364 square feet as compared with 
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132,536,130 square feet last year. Consump- 
tion during the last six months advanced be- 
yond all expectations. The general demand 
frequently exceeded the supplies available 
and some hindrance has thus been experienced. 
Development is due to extension of known 


uses rather than to the opening up of fresh © 


avenues of approach. The prospects for the 
remainder of the year suggest a continuance 
of this position and a continued satisfactory 
demand. No further extension is anticipated 
but steadiness is likely to rule until the end 
of the year. 
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Foreign Conditions, Here and There 


WASHINGTON, D. C., July 9.—Sales of Fin- 
nish lumber abroad are estimated to have 
totaled 1,584,000,000 feet at the beginning of 
July. Last year’s total at the same time was 
1,485,000,000 feet. The total sales this year 
will probably exceed the estimate of 1,980,- 
000,000. Prices are firm and market prices 
fair. A decline is seen in the trade next win- 
ter. In transmitting this cablegram, Fred- 
erick Lyon, commercial attaché at Helsing- 
fors, stated that exports of lumber during 
May were 138,600,000 feet and of plywood 
10,500 tons. The plywood trade of Finland 
continues to ‘be satisfactory. 

A cable from Charles F. Kunkel, trade com- 
missioner, Wellington, states that the lum- 
ber trade in New Zealand is quiet with slight 
improvement in building activity. American 
box lumber shows little improvement, al- 
though deliveries are due principally in July 
and August. Stocks are maintained for quick 
turnover. 

Experiments in the Indian Forest Research 
Institute at Dehra Dun indicate that bamboo 
is a good potential source for paper. In re- 
porting on these experiments Vice Consul W. 
H. Minor, Calcutta, states that they are said 
to have proved that white paper of excellent 
quality can be made from bamboo, and that 
the pulp can be manufactured at a cost that 
compares favorably with other materials used. 
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The Challenge 


They’ve written books about these guys 
Who ride the rollin’ plains 
Upon some mustang undersize 
But blessed with extra brains. 
They git up shows with men like those 
That people pay to see, 
3ut if you want a ridin’ fool, 
Then take a look at me. 


Now, no one yet paid fifty cents 
To see me do my act, 

But I have done some ridin’ though 
That’s rough, and that’s a fact. 

Yes, just as rough and just as tough 
This animile of mine, 

Although a mustang colt i is theirs 
And mine is just a pine. 


I'd like to put some native son 
Afloat upon a crick, 
I’d like to see how well he done 
And see how long he’d stick. 
A mustang colt can shake your holt, 
A hoss can act real rough, 
But that ain’t nothin’ when you’ve seen 
A sawlawg do its stuff. 


Come on, you cowboys, git your spurs, 
Put on your fuzzy pants, 

And we'll just see just what occurs, 
For now you git your chance. 

A mustang may be mean some way, 
Some special way of his; 

You'll find a crooked hemlock mean 
In all the ways there is. 


Put on your spurs, you’ll need ’em, bos, 
Put on your broad-brim hats, 

Put on your belts and han’kerchiefs, 
Strap on a pair of gats. 

You’ve rode your mules, you ridin’ fools, 
Your colts, perhaps a dawg. 

Now say farewell to this vain world— 
You’re goin’ to ride a lawg. 


We See b’ the Papers 


It’s funny, but the more wheat comes up the 
more wheat goes down. 


A plane landing has the right of way. It 
has as far as we are concerned. 

In America a successful man of letters means 
one who has won about three at college. 

Chicago’s population has increased over a 
million in ten years, in spite of everything. 

There is a business called cheese assembling. 
We supposed it was all made right in the plant. 

Ford will soon be turning out 10,000 cars a 
day, but the Fords don’t turn out anything like 
that. 


We congratulate Miss Emma Worn, . of 
Topeka, dry agent, that the folks didn’t name 
her Ima. 

John D. Rockefeller just spent his ninetieth 
birthday. The heat of the cake must have been 
terrific. 

Illinois’ new speed limit will be 45 miles an 
hour. A lot of fellows will think that means 
minimum. 

Goiter is unknown in Japan, due to the large 
consumption of fish. Still, as between a steady 
diet of fish—. 

We wonder what cheese accessories are, any- 
way. All we would be able to furnish is the 
air for the holes. 

The United States is building 30,000 miles 
of road a year, but, alas, that much longer, 
not that much wider. 

Croquet is the vogue in England. Still, we 
are not in position to laugh, seeing how excited 
some of us get over bridge. 


Personally we think bridge is the world’s 
punkest card game, and about as exciting as 
old maid or a tiddledy-winks contest. 


Head of the soviet republics at the age of 
36 is the achievement of Sergel Ivanovitch 
Sertzoff, if you consider that an achievement. 

Illinois pays more income taxes than any 
other State in the Union except Pennsylvania, 
but just now it is bragging about it, not 
kicking. 

A catfish 2 feet long and weighing 10 pounds 
was found in a hollow log at Ladysmith, Wis. 
The sidelines in the lumber business are con- 
stantly increasing. 

Just when we began making these nice ban- 
cuet speeches about the growth of conscience 


‘in business the tobacco people began advertising 


cigarettes to women. 


A British expedition to Malaya to witness 
an eclipse took along ten tons of instruments, 
just about what a dentist lays out in front of 
you when he is going to tackle a sore tooth. 


Between Trains 


CarRROLL, lowa.—There is so much peace-on- 
earth-goodwill-toward-men in this town that its 
first name ought to be Christmas. As is the 
custom in many Iowa towns, the Commercial 
Club not only performs all of the functions 
of a commercial organization but also is a 
club in fact, with a dining-room, a pool-room, 
and everything. Carroll is an agricultural com- 
munity, the trading center for a fine farm 
area, and, although some people think that 
the Commercial Club ought to go out and land 
a couple of million dollar factories every year 
(some of these same people not even belong- 
ing to the Commercial Club), the development 
of the town is proceeding along logical lines. 
There is a new airplane factory, but its founder 
is a Carroll boy, so this would seem the proper 
place for it. 

The desire of a town’s citizens for factories, 
however, is not entirely a mercenary one. 
While some men may think in terms of appre- 
ciated real estate, increased retail trade, and 


other benefits, the whole question is bound up| 


with the age-old questions why girls leave 
home and where is my wandering boy tonight. 
It is a question of increasing the town’s op- 
portunity for youth as well as increasing prof- 
its for the old man. After Mary graduates 
from high school she generally wants to find 
employment, and John also, and if they can 
not find it near home they are likely to seek 
an opportunity elsewhere, often mistaking what 
opportunity is. It is providing this variety of 
— that many towns have mostly in 
mind. 

For that reason, the movement of industry 
to the smaller communities is perhaps a good 
thing. It would be unfortunate, of course, if 
half the factories in Chicago or some other 
center were suddenly to pack up and move to 
the smaller towns because of the better labor 
and living conditions they have to offer, un- 
fortunate for Chicago, which already has its 
best investment made in homes, stores, streets 
and all that go to make a city. A town would 
not want to profit if it knew it were going 
proportionately to injure some other town. 

But most of our metropolitan centers are 
plenty big enough for their own good and for 
the good of the country. If they now become 
but factory factories themselves, turning out 
factories for those towns which have not yet 
attained sufficient growth to afford the young 
that opportunity we have referred to, then the 
ex-urban movement of industry will be a good 
thing. No town would want to be another 
Chicago. On the other hand, no town wants 
to be dependent on a single industry, agricul- 
tural or otherwise. Diversification is as impor- 
portant to a town as it is to an individual. 





93,000,000 FEET 


National Forest Timber 


FOR SALE 


LOCATION AND AMOUNT. All the 
merchantable dead timber standing or 
down and all the live timber marked 
or designated for cutting on an area em- 
bracing about 5,800 acres in Town- 
ships 24 N., R. 9 EB. 25 N., R. 8 E., 
25 N., R. 9 E., M. D. M., Butterfly and 
Blackhawk Creek watersheds, Plumas 
National Forest, California, estimated 
to be 93,000,000 feet B.M., more or less, 
of western yellow pine, sugar pine, 
Douglas fir, white fir and incense cedar 
timber, approximately 62% western 
yellow pine and sugar pine. 


STUMPAGE PRICES. Lowest rates con- 
sidered, $5 per M for sugar pine, $4 
per M for western yellow pine, $1 per 
M for Douglas fir, 50c per M for white 
fir, incense cedar and for materials un- 
merchantable under the terms of the 
contract to be removed at the option 
of the purchaser. Rates to be read- 
justed every three years. 


DEPOSIT. $4,000 must be deposited with 
each bid to be applied on the purchase 
price, refunded, or retained in part as 
liquidated damages, according to the 
conditions of sale. 


FINAL DATE FOR BIDS. Sealed bids 
will be received by the District For- 
ester, San Francisco, Calif., up to and 
including August 1, 1929. 


The right to reject any and all bids is 
reserved. 


Before bids are submitted, full infor- 
mation concerning the character of the 
timber, conditions of sale, deposits, and 
the submission of bids should be ob- 
tained from the District Forester, San 
Francisco, Calif., or the Forest Super- 
visor, Quincy, Calif. 











A REAL WINDOW 
FRAME MACHINE 





Every mill owner wants a window frame 
machine that will be on the job day after 
day turning out maximum production. 


The IMPROVED Phillips Window Frame 
Machine has no equal in construction or 
ability to produce. Install an IMPROVED 
Phillips and be free from petty delays and 
costly repair bills). Ask any user of our 
machine and he will tell you it is built to 
last a life-time and ‘stands up under the 
most exacting tests. 


The IMPROVED Phillips is nationally rec- 
ognized to be the most modern window 
frame machine. It will put your frame 
department on a more profitable basis. 
Write us for full information, 


Atlas Manufacturing Co., 
Dept. A-16, Orlando, Fla. 


Kindly furnish full information on the IM- 
PROVED Phillips Window Frame Machine. 
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WEEDS need not 


cause fires....destroy 
them this easy way!!! 


Simply dilute 1 gallon of Wilson's Weed Killer to 40 
gallons of water and just sprinkle around your lumber 
piles and buildings. . . at the mills or in your yards. One 
good application a year is sufficient. This is cheap fire 
insurance! Send in a trial order today! 1 Gallon $2.00; 
5 Gallons $8 00; 10 Gallons $15.00; 25 Gallons $30.00; 
50 gallons $50.00; freight allowed on 5 gallons or over, 
East of the Mississippi River. 


Booklet mailed on reauest. 


Department R 
SPRINGFIELD, 


NEW JERSEY 





What School for 
the Lumberman’s Son e 


University of Michigan offers comprehensive 
course combining business administration and 
forestry—ideal basic training for future leaders of 
lumber industry. Excellent staff and facilities. 

duates widely distributed and successful. 
Address Samuel T. Dana, Dean, School of Fores- 
try and Conservation, Ann Arbor, Michigan, for 
i full information. 














CHEMICAL TREATMENT 
OF 100% PENETRATION 
with stains of any color on 
Oak, Maple, Beech, Birch, Gum 
or any species of Hardwood 
For interesting information—Write 


Herman C. Nielsen °° 


Chemist 
1349 Goodbar Place Memphis, Tenn. 























~ Tote-Road 
and Trail 


Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 
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Incorporations 
LOUISIANA. 
(Inc.), by A. E. 
Lumber Co. plant at Breaux Bridge. 


Lafayette — Building Materials 
Gauthier, and acquired Old Teche 


_ Tallulah—The Delta Hardwood Co. (Inc.),; 
$14,000, by W. B. Hoffa, Rayville. 
MASSACHUSETTS. Waltham—tThe Waltham 


Sash & Door Co.; $50,000. 


MICHIGAN. Lincoln Park—West Fort Builders 
Supply Co.; $15,000. 

NEW JERSEY. Belleville—Belleville Sash & 
Door Corporation, 1,000 no par shares. 

Newark—Essex Lumber & Millwork Co.; $50,000. 

Newark—Intercity Lumber & Supply Corpora- 
tion; 1,250 no par shares. 

NEW YORK. Manhattan—Yorktown Lumber 
Co.; $25,000. Syd Fischer, 12 West 72nd Street, 
is one of the incorporators. 

New York City—United Parquet Flooring Co.; 
$40,000. 

OHIO. West Toledo—Davis Coal & Supply Co., 
by Harry Friberg and others; 250 no par shares. 

OREGON. Grants Pass—Rogue River Box Co.; 
$20,000. 

Klamath Falls—Bly Logging Co.: 

Lakeview—Lakeview 
mill; $35,000. 

Marshfield—W. J. Conrad (Ine.), 
manufacturing; $50,000. 

Myrtle Point—McNair-Robertson Co.; $5,000. 

Portland—L. H. Lumber Co.; $10,000. 

Portland—McLean Lumber Co.; $10,000. 

Portland—Mary’s River Lumber Co., by V. J. 
Phillips and others for $5,000. 

Portland—The Nicolai Corporation, 
pulp mills; $1,000,000. 

Portland—The Pacific Northwest Paper Mills 
(Inc.), increased capital to $250,000. 

Portland—The Williams Avenue Fuel Co., fuel 
and lumber; $15,000. 

PENNSYLVANIA. Butler—Butler 
Supply Co., an old concern; $5,000. 

Philadelphia—Frank X. Connolly Co., for $15,000, 
by F. X. Connolly, 234 Lindley Ave. 


$100,000. 


Manufacturing Co., saw- 


Lumber Co. 


sawmills, 


Lumber & 





’ Philadelphia Lapidus (Inec.); $5,000, by A. 
Kraskow, 6600 N. Uber St. 
TEXAS. Orange—The Texas Creosoting Co. in- 


creased capital from $150,000 to $750,000. 

WASHINGTON. Olympia—The Washington Ve- 
neer Co. is increasing stock from $500,000 to 
$1,530,000. 

Okanagan—Okanagan Lumber Co., for $12,000, 
by F. M. Baum and others. 

Seattle—Blake, Moffitt & Towne, paper manu- 
facturers, have decreased capital to $308,900. 

Seattle—-The Columbia Valley Lumber Co., saw- 
mill, decreased capital to $325,000. 

Tacoma—The Seymour Land & Timber Co. de- 
creased capital to $378,000. 

BRITISH NORTH AMERICA 

QUEBEC. 

ber Co.; 





Montreal—The Boyce-Alexander Lum- 
$30,000; wholesale and retail. 


Business Changes 


ARKANSAS. New Edinburgh—Garner’ Bros. 
Lumber Co., which has been operating near Rison, 
has purchased a body of timber near new Edin- 
burgh and will move its mill there. 

CALIFORNIA. Santa Monica—Alley Bros. Lum- 
ber Co. has succeeded Rex Teele (Inc.). 

Sunland—Sunland Lumber Yard has been sold 
by E. C. Strube to the Johnson-Anawalt Lumber 
Co., headquartered at Montrose, which will move 
the stock to its Tujunga plant. 

Torrance—The Mullin-Hayes 
succeeded the Hayes Lumber Co. Arthur D.’ Hayes 
will be manager. Wayne Mullin, the other partner, 
is connected with the Mullin Lumber Co. of Los 
Angeles. 

GEORGIA. Atlanta—Mixer & Co. have estab- 
lished a southern office at 716 Glenn Building, 
consolidating with it that at Greensboro, N. C. 

IOWA, LaPorte City—The Spahn & Rose Lum- 
ber Co., of Dubuque, has bought from W. W. 
Milne the yard formerly owned by the Farmers’ 
Cooperative Co., and will move the stock to the 
Spahn & Rose yard. 

KENTUCKY. Lexington — The Curran Smith 
Lumber Co., an old concern, has advised the trade 
that it is quitting business. 


LOUISIANA. Glenmore—Louisiana Saw Mill Co. 
sold to Hillyer-Deutsch-Edwards Inc., Oakdale. 

Pineville—Dauterive Lumber Co. reported to have 
filed application for dissolution. 

NEBRASKA. Maywood—tThe Citizens Lumber Co. 
has bought out J. S. Hatcher & Co. yard here. 
The Citizens company has headquarters at Camp- 
bell, and the Hatcher company, at McCook. 

NEW JERSEY. Manasquan—A. A. Brant Lum- 
ber Co., retailer, was succeeded by Fred Stone 
Lumber Co. 

NEW. YORK. Altamont—Edward G. Crannell, 
retailer with headquarters at Elsmere, has sold 
Altamont yard to Ward G. Ackerman, already in 
retail business at Altamont. 

OHIO. Bellefontaine—Stock of C. L. and Ernest 
Knowlton in the Bellefontaine Lumber Co. has 
been bought by Ned Albaugh and C. L. Reese. 

Cincinnati—The Tunis Lumber Co. has been dis- 
solved. 

Geneva—The newly formed $1,000,000 Lake Erie 
Milling Co..a new merger, has included the Geneva 





Lumber Co. has 





Milling Co., and the Laird Lumber Co., of Ashta- 
bula has become the property of the Geneva Mill- 
ing Co. The Geneva Lumber Co. has been formed, 
as the lumber department of the Geneva Milling 
Co. The Laird Lumber Co. is operating both the 
Geneva Lumber Co. and its own Geneva branch. 

Hudson—C, F. Turner & Co. has been succeeded 
by Turner Lumber & Supply Co. 

OKLAHOMA. Shawnee—Gibson-Bland Lumber 
Co. has been purchased by the J. A. Butts Lumber 
Co., of Muskogee. 

OREGON. Medford—The Tomlin Box Co., box 
manufacturing, changed its name to Timber Prod- 
ucts Co. 

Shelburn—McConklin & Co. 
sawmill of H. Senz. 

Pendleton—Harrison & Parks have purchased 
the Hendrickson sawmill near this place. 

VIRGINIA. Danville—The Boatwright Furniture 
Co. has been bought by a syndicate headed by H. 
Lee Boatwright. 

WASHINGTON. Chehalis—A. R. Huet has pur- 
chased the sawmill and shingle mill of the Snow 
Lumber & Shingle Co. in this county. 

Olympia—The Washington Veneer Co. has pur- 
chased the wooden products business of Westman 
Manufacturing Co. 

WEST VIRGINIA. Williamstown—Robert Briggs 
Lumber Co., retailer, succeeded by Largo Lumber 
Co. 

WISCONSIN. Marshfieid — Roddis Lumber & 
Veneer Co. has leased part of the plant of Upham 
Mfg. Co., Marshfield, to increase storage facilities. 

Milwaukee—C, A. Bentley Lumber Co. will move 
to 782 Greenbush Street, where new buildings will 
be completed July 15. 

Kaukauna — Union 
A. K. Graef. 


BRITISH NORTH AMERICA 

ONTARIO. Little Current—The sawmill of Man- 
ley Chew Estate near here, at McGregor Bay, has 
been taken over by J. T. Payette, of Penetang, 
Ont. 

Toronto—Phillips T. Coolidge, of Bangor, Me., 
consulting forester and engineer, has opened an 
office at 1261 Bay Street. 

Toronto—James D. Lacey & Co. (Canada) (Ltd.) 
have opened an office at 703 Royal Bank Building. 


New Ventures 


ARKANSAS. Rogers—The Robinson Lumber Co., 
retailer here, has been sold to the Mansfield Lum- 
ber Co., of Ft. Smith, a line concern with yards in 
Arkansas, Oklahoma and Missouri. 


CALIFORNIA. Alhambra—Newton & Barcume 
have engaged in the cabinet manufacturing busi- 
ness at 717 S. Fremont Street. 

Los Angeles—The Mobley Cabinet & Mfg.- Co. 
has engaged in business at 4445 E. 5th St. 

Los Angeles—The Western Pacific Lumber Co. 
has been formed by Wm. M. Soari and Thos. G. 


have purchased the 


Lumber Co. has succeeded 





Ross, with headquarters in room 450, 1031 S. 
Broadway. 
ILLINOIS. Brussels—H. J. Eberlin Lumber Co., 


headquarters Hardin, recently began retail yard. 

MAINE. Camden—J. H. Hobbs Co. recently be- 
gan retail yard and planing mill. 

NEW JERSEY. Jersey City—Heilman & Kohl- 
hund recently began in wholesale lumber business. 

NEW YORK, New York City—The Whitman- 
Huson Lumber Co. has started business in the 
Chanin Building, 122 East 42nd Street, and will 
specialize in Pondosa pine from the Kinzua Pine 
Mills, of Kinzua, Ore. 

OREGON. Junction City—The Twin Oak Lum- 
ber Co., of Eugene, Ore., will open a branch yard 
here. 

Holley—Rice River Lumber Co. recently began 
sawmill. 

Springfield—Warren Bros. recently began saw- 
mill. 


WEST VIRGINIA. New Martinsville—The Ohio 
Valley Builders Supply Co. is to be sold under 
court order, and business men of the town are 
moving to reorganize the company and continue it. 


New Mills and Equipment 


ALABAMA. yreenville—J. W. and Wilbur Stan- 
field will establish a sawmill plant on the Brandon 
Highway. 

COLORADO. Center—J. H. Melville Lumber Co., 
headquarters Broken Bow, Neb., is erecting 40x80- 
foot hardware store here. 

FLORIDA. Inverness—Wilkes & Rawls recently 
began; sawmill. 

IOWA. Sibley—The Sibley Lumber Co. is com- 
pleting a modern warehouse and office at a cost of 
$10,000. 

LOUISIANA. Shreveport—Allen Manufacturing 
Co. has taken out permit for building $2,500 shed 
at 6500 St. Vincent Street. 

NEBRASKA, Laurel—The Holmquist Grain & 
Lumber Co. is building five new coal sheds and 
repairing its elevator and bins. 

NORTH CAROLINA. High Point—The Carolina 
Casket Co. is asking bids on a new plant to replace 
the one destroyed by fire recently. 

Wilmington — Thomason Lumber Co., B. H. 
Thomason, manager, is erecting a lumber plant to 
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include sawmill, resaw and planer, consisting of 
three buildings, 30x130, 75x150 and 95x300 ft. 


OHIO. Cleveland—The Bender Body Co. let con- 
tract for erection of 135x175 ft. factory building 
addition. 


OKLAHOMA. Frederick—Wm. Cameron Lum- 
ber Co. is building a new warehouse on West Grand 
Avenue. 

OREGON. LaGrande—Hanford F. Reed _ will 
establish a sawmill near Elgin at an early date. 

Milton—The Williams & Olinger Lumber Co. will 
remodel and enlarge its office building. 


TEXAS. Happy—Stephenson Bros., retailers, will 
erect $8,000 1-story office building. 

Johnson City—The Stein Lumber Co. has com- 
pleted erection of lumber sheds, warehouse and 
office buildings. 

San Antonio—The San Antonio Building Co. will 
construct a concentration yard and wholesale divi- 
sion on a 1l6-acre site. Will erect sheds and 
40x90 warehouse, 2-story, with basement. 

WASHINGTON. Kelso—Francis Majors recently 
began a sawmill. 

Sumner—The John Dower Lumber Co. is to 
double the capacity of its yard and build storage 
shed, display room etc. 

WISCONSIN. Milwaukee—Milwaukee Casket Co. 
will build 2-story re-enforced concrete building. 

BRITISH NORTH AMERICA 


QUEBEC. Quebec—Price Bros. & Co. (Ltd.), 
lumber and pulp manufacturers, will start at once 
erecting a 14-story office building. 

ONTARIO. Mileage 148, Algoma Central Rail- 
way—P. Vasseur has completed a mill here and 
will start operating at once. 


Casualties 


CALIFORNIA. Los Angeles—The factory of the 
Royal Cabinet Co. has recently been damaged by 
fire. 

Pomona—Plant of the Valley Box Co. damaged 
by fire about $80,000, and stock damaged $50,000, 
in recent fire. 

GEORGIA, Herndon—J. V. Higdon had a $3,000 
fire loss. 

NEW JERSEY. Far Hills—WL. V. Ludlow & Co., 
retailers, had a fire loss of about $20,000. 

NORTH DAKOTA.  Litchville—The Carpenter 
Lumber Co. was burned out in a fire which de- 
stroyed twelve buildings, with loss of $50,000. 

OHIO. Martins Ferry—The Scott Lumber Co.’s 
yard here was almost totally destroyed by fire 
June 30, and damage done to a city block, with 
a total loss of about $500,000. The company’s loss 
was $210,000, with insurance for $190,000. The 
company’s headquarters are at Bridgeport. 

WASHINGTON. Aloha—The sawmill of the 
Aloha Lumber Co. has been damaged by fire about 
$20,000. Loss covered by insurance. 

WISCONSIN. Appleton—Appleton Manufactur- 
ing & Lumber Co. had a $5,000 fire loss. 

BRITISH NORTH AMERICA 

NEW BRUNSWICK. McAdam—Charles Ander- 
son's sawmill here was recently destroyed by fire, 
with loss estimated at $10,000, covered by insur- 
ance, 

QUEBEC. Milnikek—The Matapedia Lumber 
Co.’s mills have been destroyed by fire with a loss 
of $100,000; they will be rebuilt immediately. 








WILLIAM HENRY RHINEBERGER, of 
Beardstown, Ill., died at the home of his 
daughter, Mrs. F. R. Corkill, in that city on 
July 7, aged 85. He was one of the first lum- 
ber dealers in Cass County, having a yard at 
Sixth and Munroe streets, Beardstown, until 
20 years ago, and as a contractor he built 
some of the finest homes in that city. Mr. 
Rhineberger was born in Marietta, Ohio, June 
10, 1844. At 15 he walked to Springfield to 
join the Union Army, but, sent back because 
of his age, he enlisted three years later in the 
Cass County Volunteers, and was wounded at 
Bull Run. He became a friend of Lincoln. He 
was a member of the Springfield Post of the 
American Legion, of the Beardstown Masonic 
chapter and council, and of the Knights Tem- 
plar of Rushville, and was a Congregational- 
ist. Interment was at Oak Grove cemetery. 
He is survived by four daughters, Mrs. Lil 
Corkill, Beardstown; Mrs. Maude Roadatrum, 
Wheaton; Mrs. Jessie Nixon, Shenandoah, 
Iowa, and Mrs. Mable Robbins, of Harrisburg, 
Pa.. and by two brothers, Charles M,, of 
California, and Joseph, of Lincoln, Ill. 


WILLIAM J. McKEE, veteran lumber dealer 
and former member of the Ontario legisla- 
ture, died recently at his home in Sandwich, 
Ont. His wife, Mary, died last Friday night, 
but her husband did not know of her passing, 
as he had been unconscious for a week pre- 
ceding his death. William McKee was 89 
years old. He founded the McKee Lumber 
Co., at Windsor, Ont., 50 years ago and re- 
mained at its head until his death. He had 
many other business interests. He represented 
North Essex in the Ontario legislature from 
1894 until 1902. For 22 years he held civic 
appointments at Windsor. For 50 years he 
had been grand treasurer of the Catholic 
Mutual Benefit Association. 

The will of Mr. McKee distributes an estate 
valued at more than $2,000,000. The McKee 
Lumber Co. was left to three nephews of 
Mrs. McKee—Eugene J., Raymond H. and 
Charles Edwin Baby, all of Sandwich. Hotel 
Dieu, Metropolitan Hospital and the Essex 
County Health Association each will receive 
$500,000. A number of special legacies are 
provided for religious and other institutions. 


JOHN E. PARROTT, of Dayton, Ohio, died 
June 26, at the Miami Valley Hospital in 
that city, age 55. He was the son of a pioneer 
Daytonian, Col. H. E. Parrott, who survives 
him. John E. Parrott was engaged in the in- 
dustrial lumber brokerage business, and was 
vice president of the Dayton Table Co. He 
belonged to the Dayton Country Club. Inter- 
ment was at Woodland cemetery, June 28, 
under the auspices of the Grace Methodist 
Episcopal Church. He is survived by his father, 
his widow, Adele Reynolds Parrott, one son, 
John E. jr., one brother, Col. Roger Parrott, 
of Washington, D. C., and three sisters, Mrs. 
Samuel Ellis, of Buffalo, Mrs. N. S. Clunet 
and Miss Frances Parrott, of Dayton. 


TOD DeFORD THURMAN, aged 47, who had 
been associated with the Acme Lumber Co., of 
Detroit,, for the last eleven years, died July 
8 at the home of his sister, Mrs. Fred N. 
Sinks, of Columbus, Ohio, following an ill- 
ness of seven months. Death was due to com- 
plications. The deceased came on a visit to 


Columbus, his birthplace, three months ago, 
and became bedridden. He was the son of 
Allen W. Thurman, and grandson of Allen 
G. Thurman, who long served in the United 
States Senate. He leaves his widow, his 
mother, two brothers and two sisters. Funeral 
services were held July 10, with interment in 
Green Lawn Cemetery. 


EUSEBIUS COLLIER, of Glen Ridge, N. J., 
better known to the lumber trade as “Pop” 
Collier, died at his home in that city on July 
6, following an illness of eleven months, in 
his seventy-eighth year. He was born in 
Quantico, Md., on Miarch 5, 1852, and had been 
connected with the lumber business for over 
fifty years, first in the retail business with 
E. E. Jackson & Co., of Washington, D. C.. 
while for the last thirty-two years he had 
acted as sales representative in New Jersey 
and metropolitan New York territory for the 
Jackson Bros. Co., of Salisbury, Md. He is 
survived by three daughters and a son, E. 
D. Collier, who is in the commission lumber 
business at Bloomfield, N. J. Funeral ser- 
vices were held at the deceased’s home on 
July 8. 


PZRA B. STILES, Albert, N. B., passed 
away recently in his 84th year, after an at- 
tack of pneumonia. The late Mr. Stiles was 
a veteran lumber manufacturer in New Bruns- 
wick, and lived all his life at Albert. He 
was the son of Soloman Stiles, who was also 
connected with the lumber industry. LEzra 
Stiles operated a retail lumber business at 
Albert, N. B., for more than forty years, and 
also conducted an extensive woodworking 
plant. Mr. Stiles is survived by his widow, 
three sons, two daughters, and one brother. 


JAMES THOMPSON MURPHY, of Conway, 
Ark., died at his home there, aged 73, after a 
short illness. He was a native of Virginia, 
and spent some years at New Haven, Mo., be- 
fore coming to Conway, where he has resided 
the last 40 years. Surviving him are two 
daughters, Mrs. W. O. Wilson and Mrs. W. G. 
Dennison, both of Conway, and a son, George 
P. Murphy, of Oklahoma City. 


RICHARD L. WAGNON, for many years 
engaged in the lumber business in Dallas, 
Tex., as an employe of the Buell Lumber & 
Manufacturing Co., died July 3, at the age of 
52. He was born Sept. 18, 1876, at Macon, Ga., 
and his body was returned there for burial 
by his widow, Mrs. Lou Wagnon. He was a 
member of the Dallas Hoo-Hoo Club. 


FRED B. LOTT, who came to Albuquerque 
two years ago from Indianapolis, Ind., and 
was engaged for several months with the 
Southwestern Lumber Sales Corporation and 
later with the Southwestern Sash & Door 
Co., died June 27. The body was taken to In- 
dianapolis for interment. 


S. P. ROACH, scaler for the Breece Lum- 
ber Co., at Cloudcroft, N. Mex., died June 26 
of pneumonia. He had been a government 
sealer in Arizona, and the body was taken 
to Tempe, Ariz., for interment. 


WILLIAM F. WARREN, owner of a num- 
ber of lumber-carrying vessels on the Great 


(Concluded on page 76) 








Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 











CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 




















Maple, Birch, Beech 


FLOORING 


Made from. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
Reciever for WILLIAM HORNER 


Perkins Building, 


Plant: 
Newberry, Mich, Grand Rapids, Mich. 





























Hardwoods 


O Plain and Quartered 
Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 





MADE RIGHT 


OAK FLOORING 


The 


Mowbray &Robinson 


Lumber Company 
CINCINNATI, OHIO 























HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“kenay= Hardwoods 


Kentucky ané 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 528 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bidg. 
Seattle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 

















Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yeliow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 


gy ON We Solicit 


Glenwood, Ark. 
ee A Your Patronage 











FIGURE 
Any House 


in s Minutes 


With the wonder book, “ Automatic 
Building Costs,” you can figure the 
cost of any house, frame, brick, or tile, 
any price,in 5 minutes. Simple to use, 
absolutely reliable. Sounds unbeltey-| 
able, but it’s true. 


We will send this book for 10 days 
FREE examination to any * accredited 
lumber dealer. If you don’t think it 
will save you 10 times its cost the 
first year, return it and the trans- 





action is closed. 


SEND NO MONEY 
Just Mail This Coupon 


we - 


| 
| 
l 
| 
| 
| 


American Lumberman 
43% South Dearborn St. | 
Chicago, Illinois. 

Send “Automatic Building Costs.” After 10 days 1 | 
wil either return the book by parcel post insured or 
remit $15 in full payment. | 


. Subject to approval of the management. 
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~News Notes from Americ 


San Francisco, Calif. 


July 6.—Harry Stronach, inventor of the 
Stronach non-splitting nail, who represents 
the Stronach Nail Co., of Pittsburgh, Pa., on 
the Pacific coast, has announced the appoint- 
ment of the Charles R. McCormick Lumber 
Co., of San Francisco, as California distrib- 
uter. This company is carrying a stock of 
these nails, both here and in Los Angeles. 

That California lumbermen are not only fast 
workers but fast travelers, also, is being 
demonstrated almost every day, now that air 
travel has become so popular. M. E. Olmstead, 
general manager Southern Redwood Corpora- 
tion, of San Francisco, flew from here to Los 
Angeles on a trip to New Orleans recently, 
and on his return hopped from El Paso to 
Los Angeles by air. 

W. E. Hunt has been transferred from the 
Susanville office of the Fruit Growers’ Supply 
Co. to the San Francisco office, where he is 
assistant to George B. Cone, sales manager. 

His period of apprenticeship over, Fred 
Aisthorpe, of the Griswold Lumber Co., Chico, 
is now in its office with his father, William 
L. Aisthorpe, and his brother, Harry. When 
he joined the company, Fred went right out 
into the yards to learn the business from the 
ground up. 

Henry Faull, sales manager Hammond Lum- 
ber Co., with headquarters in San Francisco, 
left this week for a fishing trip through the 
Trinity national forest. He wus accompanied 
by Mrs. Faull. 

William Morrison, sales manager S. E. Slade 
Lumber Co., of San Francisco, is now enjoying 
a month’s automobile tour through the Pacific 
Northwest. 


Tacoma, Wash. 


July 6.—Most of the larger Tacoma mills 
shut down for the entire holiday week, and 
will not resume operations until July 8, al- 
though a few of the plants resumed cutting 
this morning. The usual holiday shutdown 
prevailed in the logging camps also. 

Warm, dry weather which has prevailed for 
the last ten days, has materially increased 
the fire hazard in the forests of western 
Washington, and logging camps which are 
operating are observing extra precautions 
against fire. So far, no fires have been re- 
ported in the Tacoma district. 

The annual meeting of the Association of 
Pacific & Far Eastern Ports will open at Ta- 
coma next Wednesday for a three days’ ses- 
sion. Ernest Dolge, Tacoma lumberman, will 
be the principal speaker at the opening ses- 
sion, his subject being “The Lumber Industry 
as Related to Pacific Coast Shipping.” 

Wharfage rates on all wood products ex- 
cept lumber and shingles will be advanced 
July 15 by the Pierce County port commission, 
and the same action will be taken by the pri- 
vate dock operators. The rates are restored 
to the figures in force last winter, when a 50 
percent reduction was made. 

Discussion at the regular meeting yester- 
day of the Tacoma Lumbermen’s Club was 
confined to the matter brought up last week, 
regarding the use of wood for the new Pierce 
County airport. 8S. S. Waterman reported, for 
the committee now in charge of the matter, 
that the county commissioners have passed 
the question on to the architects. Discussion 
as to the best method of procedure was at 
times heated, but it was finally decided to 
leave the matter in the hands of the commit- 
tee, of which Ernest Dolge is chairman. No 
other business was brought up. 

The largest single cargo of doors shipped 
from Tacoma for two or three years went 
out this week on the Furness liner Pacific 
Shipper, which loaded 50,000 for the United 
Kingdom. The doors were furnished by the 
local mills and loaded at the Portacoma piers. 

The largest crowd on record attended the 
annual picnic of the Loyal Legion of Loggers 
& Lumbermen held yesterday at Lake Steila- 
coom. Mayor James G. Newbegin, Maj. Gen. 
Robert Alexander and H. E. Veness, field of- 
ficer for the Four L, were the speakers. Wil- 


liam Dillon and Charles Pratt won the cross 
cut saw contest, and Dillon also took first 
honors in the tree falling event. Dillon also 
won the fat man’s race, and was hailed as a 
modern Paul Bunyan. The Four L band fur- 
nished the music. 

After litigation extending over a period of 
more than two years, the Sauk River Lumber 
Co. was given a judgment this week against 
the Northern Pacific railway on overcharges 
for logs hauled from Darrington to Everett. 
The decision was handed down at Olympia by 
the State department of public works, which 
ordered the railroad to rebate the company 
$179,501. 

The Washington Veneer Co., of Olympia, 
has filed amended articles of incorporation in- 
creasing its capital stock from $500,000 to 
$1,530,000. 


Spokane, Wash. 


July 6—A _ survey of forty-three retail 
grocers in Spokane by R. Phipps Edgerjfon, 
contact man for the wood box campaign com- 
mittee formed by local lumbermen, shows 
that 62 percent attach cards to orders, read- 
ing: ‘‘Please arrange to supply our orders for 
these products in wooden boxes.” 

Damage to standing timber in Stevens 
County by smelter fumes, will be a thing of 
the past when the new $5,000,000 plant is 
completed by the smelter company at Trail, 
B. C. The smelting company has already sent 
its engineers to Europe to study methods used 
there to avoid forest damage by fumes. 

Three-minute talks by members on ‘forest 
fire prevention featured Friday’s luncheon 
meeting of the Hoo-Hoo Club at the Daven- 
port. Ed Wert said that the forests are the 
major asset of this State. A. W. Morris 
brought a message in behalf of the “Friends 
of the Forests.” Robert Jones made an ap- 
peal to smokers and campers to help in the 
protection movement. Dave E. Brown stated 
that the present dryness made imperative 
widespread co-operation in fire prevention. 

Axel H. Oxholm, director of the National 
Committee on Wood Utilization, in an address 
before the local Chamber of Commerce Tues- 
day cautioned local lumbermen about mainten- 
ance of the timber supply, and discussed in 
detail matters of waste. 

Paul G. Oettel, manager Federal Match Co., 
says it is running at capacity and shipping 
two carloads of blocks a day to its eastern 


factories. 
Portland, Ore. 


July 6—The great majority of logging 
camps and sawmills in Oregon are now 
closed. Some will resume operations next 
week, others will remain down for another 


six days, and some for a fortnight. ‘ The shut- 
down in several instances will depend upon 
weather. If it is dry and very warm, logging 
operations may be confined to the minimum 
because of the forest fire hazard. It is cooler 
today than earlier in the week, when the ther- 
mometer went to 90 in some localities. There 
is less danger than ordinarily, for on account 
of the backward spring the undergrowth 
is still fresh and green. Most of the pine 
mills in the Inland Empire district are down 
for a week or two. 

A. H. Gattie, of the firm of McDonald & 
Gattie & Co. (Inc.), exporters of lumber, 
chiefly clears to Europe, says that although 
business with Continental Europe has been 
quiet this year as a result of cold weather 
there, the movement is steadily increasing. 
The United Kingdom has been buying a lot 
of lumber in the Pacific Northwest, he said, 
and business is as active now as could be 
expected, for this is the time of year when 
buying from over there usually falls off. Mr. 
Gattie says that it is no longer a problem to 
make prompt deliveries, for some 25 cargo 
earriers touch at Portland every month, 


bound for the United Kingdom and Continent. 

The Lakeview Manufacturing Co.’s box fac- 
tory at Lakeview, Ore., George Gerbino, man- 
ager, shipped its first carloads of box shook 
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last week, and will put on a double shift in a 
few days. 

The new sawmill and plant of the Sitka 
Spruce Pulp & Paper Co. is nearing comple- 
tion at Empire, the Coos County seaport that 
is now being rejuvenated through several im- 
portant developments. A combination of local 
and outside capital is behind this project, with 
Cc. MeC. Johnson, a lumberman of many years’ 
experience, at the head. He formerly operated 
a mill at Reedsport. 

The Swede Basin Lumber Co., at Grants 
Pass, Ore., is now cutting pine at its new 
sawmill, which has a daily capacity of 60,000 
feet, and is equipped with drying and plan- 
ing facilities. G. H. Kesterson is owner. 

c. C. Patrick, head of the Patrick Lumber 
Co., wholesaling fir and pine, was operated 
upon Tuesday of this week and is making good 
recovery. Mr. Patrick returned home from 
the East only a few days ago. 


Longview, Wash. 


July 6.—The Longview-Ranier bridge across 
the Columbia River at this place will be com- 
pleted some time in December. A _ specially 
interesting feature is that the approaches are 
built of wood, more than 3,000,000 feet of 
Douglas fir timbers and lumber being required. 
The bridge deck is of laminated wood con- 
struction. 

The Employees’ Wood Promotion Committee, 
of Longview, will operate a wood product 
booth at the Southwest Washington Fair at 
Chehalis which opens August 20. Preliminary 
plans call for a forest scene setting, a 
“erainart” sand-etched panel backing, and a 
complete assortment of lumber and wood prod- 
ucts. Literature relating to West Coast woods 
and how they can be best utilized will be dis- 
tributed. 


Vancouver, B. C. 


July 6.—Prospects in the export market 
have shown improvement during the last ten 
days. The timberworkers’ strike has been 
settled in Australia, and considerable inquiry 
is being received for shipment to this market 
for the last quarter of this year. Japan is 
buying a good amount of lumber for late July- 
Avgust shipment. China has also been in the 
market, and the mills have booked consider- 
able Chinese business during the last week. 
The demand for clears for shipment to the 
United Kingdom and Continent still continues 
very strong, and the mills are fully booked up 
with this class of business. Freight rates to 
all countries are at the lowest point they have 
been for years. 

The fir log market is strong, and siocks 
have not accumulated to any extent. Of cedar 
logs there remains a surplus in the water, and 
very little buying is being done by the milis. 
Curtailment of shingle production is being 
continued and until the mills open up again, 
cedar logs will be weak. The market for hem- 
lock logs is steady. 


Duluth, Minn. 


July 8.—Production having made only a 
slight gain on orders in the last week, mills 
in the region of the Head of the Lakes are 
continuing efforts to build up stocks necessary 
to prevent a shortage later in the year. Mill 
operators are quite generally of the opinion 
that there will be increased business in the 
near future, despite the fact that inquiries 
have of late been normal to light. 

Stocks remain somewhat below normal. A 
number of the mills are making little effort 
to obtain additional orders, those on the books 
being sufficient to keep shipping departments 
busy for a few days to nearly a month. Pro- 
duction was further limited during the first 
week in July because of the closing of some 
mills. New orders show but little change 
since last week, for while some mills experi- 
enced a slump, others made favorable in- 
creases. 

Until the last part of the week, weather 
was favorable to drying, so more of the new 
cut is being moved to the markets. Rains 


during the closing days of the week further 
reduced the forest fire hazard in northern 
Minnesota and Wisconsin. 

Dimension lumber continues generally 
scarce, as do shop materials and certain se- 
lects. Stocks which at present show a sur- 
plus include 1x4-inch mixed pine and spruce, 
1x6-inch of the same item, 4-inch No. 3 Nor- 
way and 1x3-inch No. 3 boards. 


Kansas City, Mo. 


July 8.—Last week in this market was about 
the dullest in several months, what with the 
Fourth of July and the harvest breaking into 
it. The holiday brought many of the sales- 
men into town over the week end and they 
are showing considerable optimism over the 
outlook in the country, predicting a heavy de- 
mand for lumber as soon as the farmers finish 
their work. The wheat crop is proving to be 
better than was expected, and prices do not 
look so low now, so that there will be plenty 
of money for improvement work. 

A note from Harry Woods, manager of the 
Woods yard at Parsons, Kan., to his brother 
E. E. Woods, secretary-manager of the South- 
western Lumbermen’s Association, announces 
the arrival of an eight-pound boy at the Harry 
Woods home last week. 


St. Louis, Mo. 


July 8.—Retailers in St. Louis are said to 
have been buying considerably more lumber 
within the last two weeks, now that all of 
the strikes in the building trades have been 
settled. But the building industry is not very 
active, because of a tight money market. 

Buying of lumber in the oil fields is said 
to tbe better than in most other sections. 
Building construction is light, and there also 
is a slowing down of demand for lumber for 
crating purposes. 

Buying of northern hardwoods such as birch 
and hard maple has been light, and yards 
which supply the planing mill trade report 
that trade is slow for this season. Mills are 
holding firm in their quotations, which yards 
say are too high. 

The shingle market is steady, present quo- 
tations being $4.16 for extra clears. Buying 
here is light. 


Minneapolis, Minn. 


July 8.—Augmented by an active demand 
for materials necessary for immediate con- 
struction, northern pine sales are holding up 
well, although they are below recent high 
records. While the greater proportion of city 
orders continues to be for rush shipment, the 
season of building on farms and in the 
smaller towns is creating a good demand from 
country dealers. Factory consumers, railroads, 
crating interests and highway work are tak- 
ing the major share of shipments, road con- 
struction creating an extremely good demand 
for form lumber. Prices are fluctuating little. 

Lath are selling principally to Chicago, with 
a seasonably light movement in the Minne- 
apolis territory. The market on the whole 
is dull, with some price fluctuation noticeable. 
Prices remain fairly strong, and stocks are 
sufficient to meet all demands, 

With prices about steady, the northern 
white cedar business is quiet, but satisfac- 
tory considering the season. For poles there 
is a continued demand for both repair work 
and new construction, as the weather has 
been almost ideal. The movement of posts is 
beginning to increase slightly as fencing oper- 
ations on farms get under way. A good 
volume of posts is being sold for constructing 
highway guard rails. 

Millwork in both Minneapolis and St. Paul 
is more active than for some time, with prices 
showing their usual steadiness. While it is 
still a bit early for predictions as to the 
probable effect of Northwest crops on the mill- 
work trade there is a feeling of optimism. 
Continued good weather, favorable to both 
new construction and repair work, is bringing 
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Multi-Radii Upper Chord Trusses for 
Centering of Concrete Arches 


McKeown Brothers Company 
Established 1894 


HAS BEEN DESIGNING AND BUILDING ROOF 
TRUSSES OF WOOD SINCE 1894. 


5239 So. Keeler Ave. 


CHICAGO 


21 East 40th St, 


NEW YORK 
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GOLDSBORO 
N. C. PINE 


Our “Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 
Let us prove it on your next order, 


JOHNSON & WIMSATT 
WASHINGTON, D. C. 4 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


‘CENTURY, FLORIDA 

















North Carolina Pine and 
West Virginia Hardwood 














a - CASING, 
gy Paes yy BASE AND 
Capacity, 250,000 MOULDINGS 
aaa Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 














Manufacturers 


’ Short Leaf Pine and Hardwoods 
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HANS BERG, Guatemala, C. A. | 


Cable Address: Hansberg. 


Mahogany, Cedar, Lignum Vitae 
and other tropical woods 


in logs and lumber. 
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FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 


MERICAN 


PLYWOOD 
CORPORATION 






























PLYWOOD OF 
RECOGNIZED QUALITY 
NEW LONDON . WISCONSIN 
” Latest Price List 





Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
and discount drafts. 


C.B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers | pee oo 
Special department handling export lumber shipments 


Co PACIFIC COAST Co 








CAR CARGO 





Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: RAYMOND, WASH. 
General Sales Office: RPORTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


Old 
Growth 








Here’s the Place to Buy— 





Flooring Finish 
Soft Yellow Siding Moulding 
Ceiling Thick Clears 
F | m Factory & Industrial Stock 
Fir Plywood 
Try Our CEDAR 
SPRUCE WESTERN 
HEMLOCK PINE 

















SULLIVAN F 


LUMBER CO. 
Portland, Oregon 











a satisfactory volume of inquiries from rural 
and urban territory. 


Milwaukee, Wis. 


July 8.—Business slowed down considerably 
during the first week in July due chiefly to 
the holiday. There is also a considerable 
decrease in retail buying although the retail 
yards report that business is as good as it 
was last year at this time. Building permit 
figures from different points in this State 
show steady increases, but gains are in dol- 
lars only, because of the very large buildings 
included, so that lumber dealers will not profit 
greatly. 

Improved demand is reported from the fur- 
niture factories. Automotive body manufac- 
turers are curtailing. Millwork manufacturers 
report that business has picked up _ con- 
siderably. Many industrial plants, for exam- 
ple, in the metal trades, are from three to 
nine months behind on orders. Business from 
these has filled the gaps resulting from a 
falling off in trade from furniture and other 
woodworking plants. 


Albuquerque, N. M. 


July 8.—S. F. Karnes was visiting friends 
here last week en route from Gallup, where 
he has been manager for the O’Malley Lumber 
Co. the last year, to Denver, which will be his 
headquarters while traveling for the McPhee 
& McGinnity Co. R. E. Stevens, who has been 
with the O’Malley Lumber Co. at Phoenix, 
succeeds Mr. Karnes as manager at Gallup. 

Cc. Arthur Bruce, vice president E. L. Bruce 
Co., Memphis, and Ray Smith, of A. O. Smith 
Co. (Inc.), Milwaukee, close friends from boy- 
hood, outfitted last week at Denver for a trip 
through Estes and Yellowstone parks, and 
will continue their trip into Canada. 


Warren, Ark. 


July 8.—The improvement in business with 
the Arkansas soft pine mills this past week 
has continued up to the present time. More 
orders have been booked the past two weeks 
than for any like period since the latter part 
of May. The demand is well scattered over 
the trade territory, with a very satisfactory 
volume coming from the Central Freight As- 
sociation territory and the Southwest. New 
England business is a little slack, as is trade 
from some of the industrial centers, though 
activity is still relatively high for this time 
of year and some industries are making pur- 
chases at near normal level. 

July inventories show mill stocks still under 
normal, with poor assortments of No. 2 dimen- 
sion, long length No. 1 and No. 2 dimension, 
finish in 10-, 12-, 18- and 20-inch widths, 18- 
and 20-inch Bé&betiter flat flooring, and drop 
siding in No. 1 and B&better grades. Four- 
inch Bé&better flat flooring stocks are very 
limited at practically all the mills, as is No. 1. 
Three-inch B&better flat flooring is fairly 
plentiful, while 38-inch B&better edge grain is 
in limited supply. Four-inch edge grain, in 
B&better and “C,” is in good supply, while 
No. 2 edge grain is rather limited. 

Ceiling stocks in all grades have been ma- 
terially reduced since the first of the year, 
and practically no surplus is in sight. Finish 
stocks are reasonably well assorted except on 
certain lengths. Most mills are now oversold 
on 5/4x12, B&better. The only real surplus 
appears to be in inch No. 2 in 12- to 16-foot 
lengths, with the 8-inch width most plentiful. 
Inch No. 2 in 4- and 6-inch widths is avail- 
able in fair quantities but the mills are far 
from having a surplus in sight at this time. 
Twelve-inch No. 2 is in surplus in 14- and 
i6-foot lengths only. All items of No. 3 fenc- 
ing and boards are reasonably well covered by 
orders. The mills have some stock on hand, 
but have enough orders booked to take the 
dry stock available for the next two weeks. 
No. 1 boards continue scarce except in 1x8. 
Sales of No. 2 lath are confined largely to 
mixed car loading. Stocks of No. 1 lath are 
less than 50 percent of the usual average for 
July 1, with only two or three mills showing 
even a small surplus. There is an increasing 
tendency in certain parts of the trade terri- 
tory for dealers to buy pool cars of upper- 
grade stock. Common items have been re- 
placed by other woods but dealers still prefer 
Arkansas finish, trim and vertical grain floor- 
ing, necessitating two or three buyers making 
up a single carload. 





A beneficial rain fell over most of the State 
this week. Corn had been damaged by dry 
weather in most localities but cotton was mak- 
ing fair progress but had begun to show the 
need of rain. Most mill people feel that the 
situation is encouraging, and that while a few 
weeks of light business may be felt demand 
will be very satisfactory soon after August 1. 
The small mill operators are running close to 
full time where they are able to move their 
stock. Present low prices of common items 
have hit the small operators hard, and they 
are endeavoring to hold for better prices, 
thovgh naturally they have to accept some 
forced selling at unsatisfactory prices for the 
time being. The softening in price of common 
items is due altogether to small operators who 
have been able greatly to increase their out- 
put during the past sixty days. 


Birmingham, Ala. 


July 8.—Mill orders last week ran 25 to 40 
percent below production. Prices get a bit 
more wobbly each day. Some mills continue 
to quote higher prices, but are being forced to 
meet the market or have an empty order file. 
Roofer mills have their backs to the wall, $16 
being offered for 1x6-inch air dried, with $17 
high. Most flooring sales have been of rift and 
upper grades. Low grade stock slipped an- 
other $1, No. 3 being quoted $12 by mills that 
asked $14 to $13.50 last month. The 1x3-inch 
flooring is weak. Few mills have any great 
surplus of upper grade drop siding, and the 
stock ithat ordinarily goes to lower grades, 
which are weak, has been diverted to sheath- 
ing and S4S and S2S&CM finish, which con- 
tinue in fair demand at reasonable figures. 
Calls for ceiling have been limited, shiplap 
working rather than tongued and grooved be- 
ing wanted, and partition is dull. The liveliest 
item of board is export saps, rough or dressed, 
longleaf and short leaf. 

Fencing, 4-inch Nos. 2 and 3, dropped off 
again, and is slow; No. 3 strips went to $13@ 
14.50, and No. 2 to $15.50. Few mills have a 
satisfactory stock of kiln dried 1x8-inch and 
wider Nos. 2 and 3 boards, but stocks of air 
dried are heavy. Most mills are turning to 
dimension, which can be sold, although price 
is set by competition from small mills. The 
call for grade- and trade-marked stock seems 
to have passed in this section. No. 3 is the 
only grade that is oversold, for use in form 
work, and mills can not fill orders promptly 
for even small amounts. No. 4 boards of the 
“better” kind are out of the market also. Sash, 
door and trim plants continue full time opera- 
tion, and do not seem to be bothered with poor 
sales, but some complain about recent price 
reductions, though these were offset by the 
lower price paid for raw materials. Lath sales 
are slow; stock on yards has been drying out. 
Car material business is limited to a few re- 
Placement and fill-in orders. Price variations 
cause a lot of cancellations and claims for off 
grade. Bank failures in this section have 
caused a tightening of credits, with some 
scattering cancellations cf business placed. 


Shreveport, La. 


July 8.—The close of the first week in July 
marks some involuntary curtailment in pro- 
duction of yellow pine, due to the annual 
Fourth of July holiday, and in this section 
the celebration has been assisted by very 
heavy rains throughout the whole mill section, 
so that shipments and sawing of lumber have 
been more or less interfered with for a few 
days. There has not been enough curtailment, 
however to benefit the industry, and the very 
evident fact of over-production is causing 
some concern throughout the entire yellow 
pine producing area. The smaller units have 
been finding it hard to move common stock, 
which is the item they produce in largest 
quantity. No. 1 and No. 2 common 2x4s are 
both a drug on the market. Those mills 
which have turned from 2x4s to inch lumber 
have simply served to widen the list of sur- 
plus items. It is curious to note that not only 
2x6-18 ft. No. 1 common, but also 20 ft. 2x6, 
is actually in greater demand than 2x4s, and 
mills are getting better prices for these items 
of 2x6 than in 2x4, which formerly brought a 
premium. Demand for ‘boards, shiplap, and 
centermatch in No. 2 common. grade is 
slow and prices have not improved any since 
last month. The feeling seems to be pre- 
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prices more or less soft, and unable to show 
improvement. Some of the mills report very 
light order files, and are not expecting to re- 
coup them in quantity until fall stocking up 
demand begins. It may be that semi-annual 
inventory, usually taken by the line yards, 
is contributing to the slowness in demand. In 
any event the yellow pine market is still feel- 
ing a touch of June “hangover.” 

The hardwood market is in fair shape. So 
far as.this section is concerned there is no 
over-production, and stocks are light. The 
general opinion is that demand will continue 
steady, and likely show somewhat heavier, 
and if expectations materialize will be in full 
swing in about thirty days with some im- 
provement in prices resulting. At present, 
however, no change is noted. 


Brookhaven, Miss. 


July 8.—Orders for pine slumped decidely 
last week, partly because of the holiday but 
have fallen off over the last few months. 
Most mills in this section, beginning July 1, 
are going on a five-day basis, reducing pro- 
duction 17 to 25 percent. The general outlook 
is not very favorable for reports from larger 
consuming centers would not arouse expecta- 
tions of much new business for a number of 
weeks, as bankers had*to foreclose many 
home mortgages. The sending away of so 
much local money to Wall Street is affecting 
business in all lines. The export market ap- 
pears to be improving. There is a very heavy 


UTOMOBILES convert city work- 
ers into country commuters. You 
can sell country cottages, cabins and 


Read the 


homes to week-end tourists. 
front page and get busy. 


demand for sawn timber, especially in thirty 
cube and up, but the mills in this section 
are still very badly oversold on longleaf tim- 
bers to interior buyers. It would not be sur- 
prising to see the price for sawn timber show 
a material advance very shortly, as stocks 
in boom at Gulf ports are very much lower 
than at this same time last year. The mills 
are continuing to prepare heavy quantites of 
lumber for South American orders they hold. 
Shortleaf mills are producing larger quanti- 
ties of dimension and reducing production of 
boards. The export demand for boards is 
very welcome at this time. 

Demand for 3-inch flooring has been holding 
up fairly well, and production of this item is 
low. There has been a nice sale of prac- 
tically all items of 4-inch flooring and a num- 
ber of grades of flat grain flooring, especially 
in longleaf have kept oversold. The B&better 
flat grain 4-inch flooring has been the slow- 
est seller, and as production is heavy the 
stocks are large. Production of drop siding 
has been fairly low, and orders have promptly 
absorbed so much of it that stocks are not 
heavy and consist of a wide range of pat- 
terns and grades. There has been a fairly 
nice movement of ceiling, especially %4x4-inch, 
in practically all grades mostly in shortleaf, 
however. The %x4-inch has sold fairly well, 
but stocks are rather large, only the No. 3 
being sold ahead. Partition is still quite slug- 
gish but production continues low, and stocks 
are light. Bevel and square edge siding have 
shown only a fair movement, but stocks are 
not very heavy. 

Mills are not very heavily loaded with or- 
ders for molding. Finish has not shown very 
much activity and there was a slight in- 
crease in stocks, they are fairly badly broken. 

No. 2 4-inch fencing is still rather slow, 


and stocks continue to increase, No. 2 6-inch 
fencing and flooring, longleaf and shortleaf, 
have sold in large volume but sales are less 
than production during this season of quick 
drying. The export market has been taking 
quite heavily of 8- and 10-inch No. 2, long- 
leaf and shortleaf. Sale of 12-inch No. 2 
has been rather limited in both longleaf and 
shortleaf. Stocks of No. 2 5/ and 6/4 are 
quite badly broken, and the export market is 
inquiring quite freely. No. 3 4-inch fencing 
is much oversold for crating, and there con- 
tinues an excellent sale of 6-inch No. 3 fenc- 
ing and flooring, so that there is practically 
no stock of either longleaf or shortleaf. Prac- 
tically all items of No. 3 have been selling in 
heavy volume. No. 3 shortleaf 8-, 10- and 
12-inch are still heavily oversold, and stocks 
of these sizes in longleaf are extremely low, 
while orders are very satisfactory. Prices of 
No. 3 lumber are extremely firm. Box ma- 
terial demand eases off at this season and 
manufacturers will have to turn to vegetable 
containers. , 

Longleaf No. 1 dimension sells well and 
stocks are still badly broken, with green stocks 
rather light. Shortleaf No. 1 dimension has 
sold fairly well and stocks are badly broken. 
Stocks of No, 2 dimension, both longleaf and 
shortleaf, are extremely low. 

No. 1 kiln dried lath are sluggish. No. 2 
continue to sell well. No. 2 are firm at $3.10 
to $3.25, f. o. b. mill, while No. 1 are a littie 
wobbly at $3.75, with some manufacturers 
willing to sell at $3.50. The mills are over- 







sold on No. 2, but need orders for No. 1. Pine 


shingles are practically all sold out. 


Norfolk, Va. 


July 8.—While the regular and Fourth of 
July holidays have had an effect on the North 
Carolina pine market during the last week, 
this appears to have lasted but shortly, for 
buying along certain lines showed improve- 
ment right after the Fourth and many manu- 
facturers and wholesalers are filled with 
optimism and hope that July will be much 
better than June insofar as new business 
booked is concerned. Buyers believe that 
prices are as low as they will be for some 
time and buying is going to pick up just as 
soon as stock 1s needed. The credit situation 
is slowly improving. 

Domestic demand for 4/4 edge No. 2 and 
better bandsawn has been light but from 
authentic reports the export demand is good 
for both kiln dried and air dried. Some for- 
eign buyers are taking a “shot” at first class 
air dried good lumber and this market is ex- 
pected to develop further. Good circular sawn 
edge and stock widths, mixed kiln dried is 
moving better and some mills having a sur- 
plus two weeks ago are now sold up. Four- 
quarter No. 2 and better stock widths, both 
band and circular sawn, in mixed and straight 
cars have been moving very slowly; 4/4 edge 
No. 3 continues very quiet; 5/4 and thicker 
No. 2 and better have also been very quiet 
as have 4/4 barkstrips No. 2 and better. More 
4/4 miscuts could be sold if available but 
these are apparently very scarce. 

There has been an improvement in the sale 
of 4/4 edge No. 1 box kiln dried and air dried 
rough during the week. Good air dried stock 
is hard to get because weather conditions have 
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Northern Veneers 
and Plywood 


Members 
Maple Flooring 
Manufacturing 
Association 
FURNITURE manufacturers and factory 

buyers who insist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 

We also manufacture Northern Pine, S . Spee 
Hemlock, Cedar Posts and Poles, La oan 
Shingles, which ~. fe in, Straight cars and 
cargos or mixed with our “ Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices. 


The Northwestern Cooperage 
Gladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1831 Monadnock Block 
Minneapolis Office: G W. Critten. 516 Lumber Exchange 
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Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
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CI PACIFIC COAST CI 
I’ NO. 1 HEMLOCK! 


BOARDS AND SHIPLAP 


Retail Lumber Dealers Every- 
where like our better West- 
ern Hemlock and extra 
Snappy Service. We 
believe you will 
like them too. 


PACIFIC STATES 


LUMBER CO. 
TACOMA, WASH. 
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Manufacturers of 


Douglas Fir, West Coast Hemlock, 
and Red Cedar Products 


REPRESENTATIVES: 


8. B. Marvin, 518 Peoples Gas Bldg., 
Chicago, Ill. 

K. J. Clarkson, 833 McKnight Bldg., 

Minneapolis, Minn. 

Jas. A. Harrison, P. D. Box 745, Sioux Falls, 
> 

Frank Probst, . Box 1187, Fargo, N. D. 

A. J. Brown, a %. Box 171, Denver, Colo, 

H. E. Wade, 1330 J St., Lincoln, Neb. 

Associated Lbr. Service, 815 Lemcke Bldg., 
Indianapolis, Ind, 
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all the time placing orders for 
mixed cars of short upper 
grades or standard lengths of 
lumber, dimension, timbers, etc., 
with the mills which can quickly 

handle the orders. 

Many of these orders for 
mixed cars are made up at our 
Sumner, Wash., plant where 
immense stocks are constantly 
carried on hand. 


Write us now about 
your lumber needs. 


PACIFIC LUMBER AGENCY 
ABERDEEN, WASH. 
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not been ideal for the mills to hold on to air 
dried stock and keep it from staining. There 
is likely to be a better demand for dressed 
and resawn stock before very long. Four- 
quarter edge No. 2 box dressed, also dressed 
and resawn, has been moving somewhat better 
during the week and the mills have been able 
to get fair prices; 4/4 No. 1 stock box kiln 
dried rough has been moving a little better as 
has air dried. Demand for stock widths 
dressed and resawn has been better, even 
though the price is slightly lower than that 
obtained a month or so ago; 4/4 No. 2 stock 
box continues to move well but millmen would 
welcome a further improvement so that all un- 
sold surplus could be cleaned up; 5/4 edge 
box continues quiet but 6/4 edge box rough 
is moving a little better; 4/4 box bark strips 
continue rather dull. 

Sales of mixed cars of flooring etc. last week 
were very light and this has been true of 
straight cars of flooring or partition even 
though ithe mills are making attractive prices. 
Inquiries have not been so numerous but busi- 
ness is expected to improve next week when 
the yardmen get back on the job after their 
short vacation. Kiln dried roofers have not 
been so active but there is a good demand 
for cypress roofers and also No. 1 common 
cypress dressed. Air dried roofers continue 
to move rather slowly even though the price 
is low. As stated before, many mills have 
closed down indefinitely but those operating 
are quoting $17 for 6-inch air dried roofers 
f. o. b. cars Georgia main line rate and $1 
more for other widths; 4-inch is quoted at 
$14 and 65-inch at $15.50 to $16. Dressed 
framing continues very quiet. 


Bogalusa, La. 


July 8.—The William Henry Sullivan memo- 
rial fund has now passed the $15,000 mark, 
with more than $9,000 still to be realized. The 
logging department of the Great Southern 
Lumber Co. has made an excellent record in 
this campaign, and it is believed the amount 
sought, $25,000, will be secured. 

Andrew J. Johnson, father of J. K. Johnson, 
who is the chief forester of the Great South- 
ern Lumber Co., died on June 28 at his son’s 
home in Bogalusa. He was a pioneer citizen 
of Washington Parish and one of the best 
known citizens of this section. 

On account of his new duties as general 
manager of the Great Southern Lumber Co., 
D. T. Cushing will not be able to spend his 
vacation with his wife and children, who have 
gone to Vermont for ‘the summer months. 


Beaumont, Tex. 


July 8.—Locally the yellow ptne market is 
not up to the average reported by the South- 
ern Pine Association, but even with this con- 
dition the big mills in particular are firm in 
their prices and decline to make concessions 
to secure business which they could not 
always take care of in face of the depleted 
condition of stocks. 

Since the mid-season inventory a better feel- 
ing has developed and it is expected that the 
seasonable dullness will be of short duration. 
The market is highly competitive, so it is 
easier for the yards to secure what they 
want, though many mills are short on certain 
items. Railroad buying and the export de- 
mand is taking care of the longleaf mills; 
there would be more bookings if they could 
take care of them. 


Macon, Ga. 


July 8.—Roofers continue at $17.50 and 
$18.50, with buyers tending to offer lower 
prices. Few new orders are being booked. 
Several mills have good contracts running 
over a long period at better prices than those 
quoted. The Southeast continues to take a 
considerable amount of roofer stock. There 
is a steady movement to the northern markets, 
but it is far from being heavy. Production 
is much below normal, and probably will con- 
tinue so for a long time, it is believed, unless 
there is an improvement in prices. 

The car supply for the movement of long- 
leaf was much better this week, and there 
was a good movement, manufacturers being 
able to catch up with delayed shipments. The 
demand has been fairly good all year and 
there is every indication that it will continue 
through the summer and fall months. Much 
of the business comes from the railroads. 


Laurel, Miss. 


July 8.—Taking advantage of the good 
weather, local mills are dressing and shipping 
all the air dried lumber possible. These mills 
do not have surplus stocks, shipments just 
about equalling production. The export mar- 
ket seems to be improving. While sawn tim- 
ber is not so strong, kiln dried saps are in 
much better demand and some price advances 
have been made. The South American demand 
seems also to be increasing, and several large 


scantling orders at good prices were placed 
last week. 


The hardwood market is much stronger than 
it was last week. Demand is good, and prices 
are holding firm. 


Boston, Mass. 


July 9.—Since the first of July the lumber 
trade has been settling down into the usual 
midsummer quiet. Eastern spruce sellers are 
generally maintaining quotations both for di- 
mension and random. Lath have weakened, 
and $6.75 is now the top price for 1%-inch. 
The market here for Pacific coast fir and hem- 
lock is weak throughout. Sales were made 
last week of 8-inch air dried southern roofers 
at as little as $28.50, and $1 more was asked 
successfully by some people. The market 
here for Pondosa pine is quiet and conces- 
sions from the regularly quoted prices are 
not unusual. Prices of Idaho show quite a 
range. 

Four schooners arrived last week with car- 
goes of spruce and hemlock from Nova Scotia. 
One steamer docked here with 3,500,000 feet 
of fir and hemlock, hemlock lath and fir ties 
for local wholesalers. Distributers report a 
growing demand in the Northeast for fir ties. 

The A. C. Dutton Lumber Corporation, op- 
erating terminals and several sales offices 
throughout the Northeast, is making a suc- 
cessful drive on western red cedar bevel and 
bungalow siding. Some retail yards report 
considerable success this season in interest- 
ing householders in the possibilities of con- 
verting ordinary closets into cedar closets and 
small, unused rooms or portions of attics into 
moth-proof storage rooms. 

F. Howard Hinckley, of John Hinckley & 
Son Co., a director of the Massachusetts Re- 
tail Lumber Dealers’ Association, was re- 
cently tendered a reception and banquet at 
Hyannis, Mass., by masters and wardens of 
all Masonic Lodges in the Cape Cod district. 

Paul F. Kavanagh, of Bangor, Me., as presi- 
dent and treasurer, and O. R. Parlin, of Mil- 
ton, Mass., as clerk, have organized the Wal- 
tham Sash & Door Co. and begun business in 
Waltham. The company is capitalized at 
$50,000. 


New York, N. Y. 


July 8.—Midsummer finds many retailers 
unusually busy, and purchasing increased 
amounts from the wholesalers. There was a 
fairly good movement of fir during June, 
many retailers who had been holding off com- 
ing into the market with fairly satisfactory 
orders. Stocks of fir in many yards had 
dwindled, but generally the yards keep fairly 
well up on fir. Wholesalers have to keep 
large stocks to supply yards on short notice, 
and there probably is more fir in storage here 
than there was a year ago, without any sug- 
gestion that the market is overstocked. North 
Carolina pine distributers seem to have a 
great deal of confidence in the outlook. Prices 
on (North Carolina pine, while changing but 
little from week to week, or from month to 
month, are on a firm foundation. The mar- 
ket in western pines has improved in the 
last month, with demand fairly active and 
mills still hard put to fill up gaps in whole- 
sale stocks. There is an actual shortage of 
some of the more popular items in Idaho and 
Pondosa, but the situation is not nearly so 
bad as it was at the opening of summer. 

The Nylta Club has completed arrange- 
ments for its annual outing, to be held July 
25 at Long Beach, Long Island, with head- 
quarters at the Nassau Hotel. There will be 


a field day in the afternoon, and a dinner, 
followed by a vaudeville show, in the evening. 

The Whiteman-Huson Lumber Co. has just 
started business with offices in the Chanin 
Building, 122 East Forty-second Street. The 
organizers are Daniel L. Whiteman, formerly 
with Robert R. Sizer & Co., and Wayne E. 
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Huson, formerly of the Deer Park Lumber 
Co., Spokane, Wash. ‘The company will spe- 
cialize in Pondosa pine products, and will 
be the exclusive representative in the New 
York territory for the Kinzua Pine Mills Co., 
Kinzua, Ore. 

The Associated Lumber & Allied Material 
Salesmen of New Jersey will hold their an- 
nual outing on July 24, leaving Bayhead, N. J., 
by boat at 9 a. m. 

The annual edition of the Long Island 
Dealer, the official publication of the Long 
Island Dealers’ Association, has just been dis- 
tributed among members. 

R. F. Hamilton has been appointed eastern 
sales representative of the Pacific Lumber 
Co., with (New York headquarters in the 
Chanin Building. W. E. Ferrier and Jasper N. 
Fossett have been retained at the local office. 
Mr. Hamilton and other officers of the com- 
pany were recently in New York to arrange 
for the changes. 

Robert E. Selley, Pacific coast representa-, 
tive of several prominent eastern wholesale 
concerns, has been visiting New York and 
other points on the Atlantic seaboard. 

The Boyd-Sinclaire Lumber Co., of this city, 
has engaged Charles J. Vickland, of 517 Uni- 
versity Avenue, Rochester, to represent it in 
western New York and will cover the territory 
west of Albany and Binghamton. Mr. Vick- 
land will sell hardwood lumber, rough and 
dressed, air dried and kiln dried, together with 
oak flooring and Craftrim in all woods. He 
also will supply the Jamestown trade with 
glued-up cores and other items of dimension. 


Toronto, Ont. 


July 8.—A meeting of the Eastern Ontario 
Retail Lumber Dealers’ Association will be 
held at Brockville, on Thursday, July 18. 

The Ontario Retail Lumber Dealers’ Asso- 
ciation recently added to its list of services 
by the distribution of a “Miniature Millwork 
Design Book.” 

Brig.-Gen. J. B. White, vice president of the 
Canadian International Paper Co. and former 
president of the Canadian Lumbermen’s As- 
sociation, Montreal, accompanied by Mrs. 
White and two sons, left recently on an ex- 
tended trip to England and the Continent. 

Hon. W. Gerard Power, of the Power Lum- 
ber Co. and chairman of the Quebec City Har- 
bour Commissioners, Quebec City, and Mrs. 
Power recently celebrated the twenty-fifth 
anniversary of their wedding, at their sum- 
mer home at St. Pacome, Que. 


Seattle, Wash. 


July 8.—A. J. Krauss, heavy water shipper 
to Atlantic ports, declared the recent break 
in freight rates produced some _ business. 
Otherwise sales are steady. Mr. Krauss be- 
lieves sales for the rest of the year will be 
below the volume of last year, due to shrink- 
age in building construction both in the east- 
ern territory and all over the United States. 

Specialists in export trade here report a 
lessening demand for lumber in Honolulu for 
August and September shipment, due to large 
inventories and some financial stringency. The 
volume of Cuban exports shows a marked in- 
crease over those of this time last year. 

A group of Japanese lumber importers will 
arrive here July 9 to survey the log and 
lumber industry, and make a special study 
of cargo handling facilities and ways. The 
party is headed by K. Yamamoto, American 
manager of Yamacho & Co., large Japanese 
importing firm, who is returning to Seattle 
after a three months’ stay in Japan. In the 
group are T. Sugihara, K. Konishi, R. Katch, 
W. Fijiwara, T. Takeichi, J. Nomaki and H. 
Yamasaki. 

The ‘Gould Lumber Co., here, has been ab- 
sorbed by the newly organized Aircraft Ply- 
wood Corporation, which will enlarge facili- 
ties of the plant. It will add a mill 300 by 
100 feet, and a warehouse 200 by 75 feet, at 
a cost of about $300,000. The Gould lumber 
mill now has a daily capacity of 115,000 feet, 
which will be increased, and the plywood mill 
will manufacture 200,000 feet of plywood 
daily. Officials of the new corporation are A. 
H. Gould, chairman of the board; J. L. Peters, 
president; E. C. Metzger, vice president, and 
J. C. Sams, secretary-treasurer. 

The new firm address of the Mill Engineer- 
ing & Supply Co. is 3301 First Avenue South. 

George E. Lammers, of the Lammers Lum- 


ber Co., will leave Seattle for Honolulu on an 
extended trip Aug. 2. Mr. Lammers repre- 
sents, at Seattle, Lewers & Cooke (Ltd.), of 
Honolulu, and the Bahamas-Cuban Co. (Ltd.), 
of Camaguay, Cuba. 

R. D. MicMaster, manufacturer and retailer, 
of Kemptville, Ont., is visiting his brother, 
John McMaster, of the John McMaster Shingle 
Co. It is his first visit West in thirty years. 
He reports eastern Canadian business good. 


Hymeneal 


HURLBPY-DEMAREST. The wedding of 
Charles B. Hurley, jr., and Miss Helen Dema- 
rest, of Tacoma, Wash., which was held at 
Christ Church, Tacoma, June 29, was one of 
the principal social events of the year. The 
bride is the daughter of E. W. Demarest, 
president of the Pacific National Lumber Co., 
a former president of the Tacoma Lumber- 
men’s Club, and one of the principal lumber 
manufacturers of the Pacific Northwest. The 
bridegroom is the son of Charles B. Hurley, 
one of Tacoma’s leading contractors. 

The ceremony was read by Bishop Lemuel 
H. Wells, and was attended by relatives and 
friends from all parts of the Northwest. The 
church gathering was followed by a reception 
at the Demarest home at Interlaaken. Miss 
Martha Mowers was maid of honor and the 
bridesmaids were Misses Janet Wilson, Jean 
Kelly, Retha Hicks and Dorothy Dolge. Fred- 
erick Collins was fbest man and the ushers 
were Charles Burnett, Hollister Sprague, 
George Kachlein and Grant. Hellar. 

The young couple left on a wedding trip 
to British Columbia, after which they will 
make their home at ‘National, Wash., where 
Mr. Hurley is connected with the Pacific 
National Co.’s plant. 


WILHELM-LAMB. Clara Lamb, daughter 
of Mr. and Mirs. Frank Haines Lamb, of 
Hoquiam, Wash., was married at Westland, 
the Lamb’s beautiful hillside home in Hoquiam 
on June 26, to George Lawrence Wilhelm, of 
Eugene, Ore. The nuptial vows were pro- 
nounced before more than one hundred rela- 
tives and friends. A reception was held im- 
mediately after the ceremony, the collation 
being served in the conservatory. Miss Lamb 
is a granddaughter of the late George Emer- 
son, pioneer sawmill operator of Grays Har- 
bor. Both bride and bridegroom are graduates 
of the University of Oregon, the bride being 
a member of Alpha Chi Omega and Mr. Wil- 
helm of Sigma Phi Epsilon. After a wedding 
journey to British Columbia, they will be at 
home in Eugene, where Mr. Wilhelm is asso- 
ciated with his brother in the Cascade Mort- 
gage & Investment Co. 


HOBI-TAYLOR. Esther Lee Taylor, dangh- 
ter of Mr. and Mrs. Smith L. Taylor, of Eu- 
gene, Ore., became the bride of Herman H. 
Hobi, of Aberdeen, Wash., June 23, at a very 
quiet wedding in Eugene. After the ceremony 
the young couple left for a two weeks’ motor 
trip to California. Mrs. Hobi was graduated 
from ‘the University of Oregon the week be- 
fore her marriage. She is a member of Alpha 
Delta Pi. Mr. Hobi is president of the Hobi 
Airways Co. and vice president of the North 
River Logging Co. They plan to make their 
home in Eugene. 





WALCZAK-GUZIE. Stephen Walczak, pres- 
ident of the Milwaukee Lumber Co., was 
married in this city July 1, to Mrs. Stella 
Guzie, of Racine. After a wedding trip of 
several weeks, the couple will reside in Mil- 
waukee. 


LUCAS-AHRENS. Announcement has been 
made of the marriage of Mrs. Marguerite D. 
Ahrens to William Lucas, secretary-manager 
of the Eastern Millwork Bureau. Mr. and Mrs. 
Lucas have taken an apartment at 140 East 
46th Street, New York City. 





SPOKANE, WASH., July 6.—A contract is 
reported signed this week, whereby Peters Bros. 
& Lamson, Spokane logging contractors, have 
purchased 280 acres of timber on the St. Joe 
River, for $30,000. The timber includes about 
0 gang feet of pine, also a good quantity of 
cedar. 


HAZLEHURST, MISS., July 8. — Recently 
three timber transactions were completed in 
Copish County, in which about 20,000,000 feet 
of timber changed hands. The Natalbany 
Lumber Co. bought the Perks Martin tract for 
$23,000; the Wyant Lumber Co. bought the 
Wyant tract for $15,000, and the Lomax Lum- 
ber Co. bought the E. B. Brown tract for $55,- 
000. Most of the timber included in these 
sales is pine, but the Wyant and Martin tracts 
contain a good deal of hardwood. 
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WENDLING - NATHAN CO. 
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We are pre- 
pared to fur- 
nish mixed 
cars of boards, 
dimension 
moulding and 
clears to the 
yard trade. 


BOX, 
SHOP 


and 


CLEARS 


Clover Valley 
Lumber Co.."ear™ 





a i 
CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish rae Stock a 
Ceiling uares im 
Mouldings Flitches 


Union Lumber Co. 


FORT. BRAGG, CALIFORNIA 








Crocker Building, - ~- San Francisco 
Lane Mortgage Bidg., ; - Les Angeles 
Grand Central Terminal, - New York 
London Guarantee Building, - Chicago 

~ 306 North Michigan Avenue 

W. O. W. Building, ° ° 4 





RANDY BOOKS ror LUMBERMEN 
REQUEST. ADDRESS 


‘A COPY FREE ON . 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 








74 


AMERICAN LUMBERMAN 


July 13, 1929 








CHICAGO 











Dimension Stock 


Kiln Dried, glued and machined to sizes, 
saves money to any manufacturer. Our 
booklet, “The Story of Dimension” is full 
of profit making ideas. It is free to any 
manufacturer of woodwork. 








Specials West Coast Woods 


Kiln Dried, Run to Special Patterns, 
Mixed cars of Sills, Jambs, Drip-Cap, 
Hanging Stile, Brick-Mould, etc. 


From Our Own Mill at Portland, Oregon. 


Gram- Willis Lumber Co. 


866-74 Larrabee St., CHICAGO, ILL. 
Telephone: Diversey 6306 


Builders’ Commercial Agency 


ESTABLISHED 1890 


1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A wating auido to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 




















Collections 


If you can’t collect it let the 


people handle it for you. They are the 
people for intelligent collection service. 
Rates low for results obtained. 


No charge if no collection, unless spe- 
cial services rendered. 


Ask Department 3 to send Pamphlet 
49-C giving rates. 


Use Clancy’s Red Book Service for ac- 
curate credit ratings. 


LUMBERMEN’S CREDIT 
ASSOCIATION 
606 So. Dearborn &t., CHICAGO 
Esstern Headquarters: 35 S. William -St., NEW YORK CITY 











SISALKRAFT 


“more than a building paper” 


can be used for a dozen different protective 
purposes on any type of building job, besides 
giving the finest of waterproof and wind- 
proof protection anywhere that building paper 
is required. 

Sisalkraft’s wide range of use and its econom- 
ical protection cause it to be specified by archi- 
tects and used by contractors everywhere. 
Volume sales at quick profits are available 
for dealers who handle Sisalkraft. 
Investigate today. 


The Sisalkraft Co. 


20 W. Wacker Drive (Canal Station) 
Chicago, Ill. AL 7-13 Gray 




















WARREN AXE & TOOL CO. 


WARREN, PA. 


‘ors Panama Poche GRAND PRIZE 
"hatrial = nen ee ee 


a! Expositio 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS (72 08°" FORMS 


y 








M. Shook, of the Belmont Lumber Co., 
Tillatoba, Miss., called at Chicago lumber of- 
fices Monday. 


D. P. Stone of the H. C. Stone Lumber Co., 
of Peoria, Ill., was a business visitor in Brook- 
haven, Miss., the past week. 


E. T. Vanlandingham, of the Vanlanding- 
ham Lumber Co., Chicago, returned Monday 
from a vacation trip to Estes Park and Den- 
ver, Colo. 


T. A. Kemp, of Kansas City, Mo., manager 
of factory sales for the Long-Bell Lumber Co., 
was in Chicago on Friday and Saturday of 
last week, on business. 


Julian Hughes, of Des Moines, Iowa, pro- 
prietor of the National Lumber & Shingle Co., 
drove to Chicago to spend the Fourth of July 
and several succeeding days in this vicinity. 


P. M. Dormeyer, formerly sales manager for 
the Atlantic Tank & Barrel Corporation, Louis- 
ville, recently resigned and returned to his old 
home in Chicago, as the Louisville division is 
quitting business. 


C. C. Vanlandingham, of the Vanlandingham 
Lumber Co., was in Albuquerque, N. M., on 
July 3, having stopped off there on one of his 
periodical visits to the mills of the Southwest 
and the West Coast. 


Elmer F. Xanten, manager of the Chicago 
office of the C. D. Johnson Lumber Co., has 
gone to the West Coast on business. While 
in Toledo, Ore., he plans to visit the mill of 
the Pacific Spruce Corporation. 


Kurt Stoehr, of Chicago, treasurer of the 
Oconto Co., left last Saturday, with his wife 
and son, to take the Burlington Tour to Yel- 
lowstone National Park. He expects to be 
away from the office about two weeks. 


Gain Robinson, sales manager of the Owen- 
Oregon Lumber Co. at Medford, Ore., passed 
through Chicago early this week en route home 
from a trip which took him throughout the 
eastern territory, calling on customers. 


Frank R. Linroth, manager of the Chicago 
office of the Exchange Sawmill Sales Co., has 
left for Detroit and other lumber consuming 
centers in that territory, to make a survey of 
business conditions and call on the trade. 


A T. Brink, vice president and general man- 
ager of the Tri-State Lumber & Shingle Co., 
with headquarters in Kansas City, Mo., is en- 
joying a vacation in northern Minnesota. Ac- 
companied by his family, he has gone to Is- 
land View Lodge near Brainerd, to try his 
luck at fishing. 


Stewart E. Earle, vice president of the Wis- 
consin Land & Lumber Co., Hermansville, 
Mich., has returned home after spending a 
week in Chicago, where he was under observa- 
tion at St. Luke’s Hospital. His many friends 
will be glad to know that he returned home 
feeling greatly encouraged and improved. 


William A. Holt, president of the Holt Lum- 
ber Co. of Oconto, Wisconsin, has accepted an 
appointment as member of the Lake States 
forest research advisory council. D. C. Everest, 
lumberman of Wausau, Wis., has been ap- 
pointed to a similar post. The appointments 
were made by Arthur M. Hyde, secretary of 
agriculture. 


E. T. Bond, manager of the Chicago office 
of the Hugh McLean Lumber Co., left last 
Saturday for Lake Geneva, Wis., where he and 
his family will spend two weeks in their cot- 
tage. 


Charles Green, president of Eastman, Gar- 
diner & Co., plans to leave his home in Laurel, 
Miss., soon for a visit to Chicago and Cleve- 
land. He will be accompanied by his family, 


and after a short stay in the Ohio city they 
will go to Lake Placid, N. Y., where they 


make their summer home every year at the 
Lake Placid Club. 


Frank Burnaby, formerly connected with the 
Burnaby Brothers Lumber Co. in Chicago but 
now operating the Sun Lumber Co., a retail 
lumber concern at Beverly Hills, Calif., was 
in Chicago Wednesday and called on several 
of his friends in the lumber trade in this city. 
He said his company is keeping quite busy in 
Beverly Hills, and is enjoying a good business, 

Ben C. Varner, of Dallas, Tex., one of the 
best known and most popular commission lum- 
bermen of the Lone Star State, accompanied 
by Mrs. Varner, is making a visit to Pacific 
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Coast points, expecting to go as far north as 
Vancouver before beginning the homeward 
journey. He stopped off at Albuquerque, N. 
M., last week on the way west, to visit some 
of the operations there. 


C. B. Cunningham, manager of the hard- 
wood division of the Vanlandingham Lumber 
Co., Chicago, returned Monday from a short 
fishing trip to Round Lake, near Hayward, 
Wis. He reported that he had had a good 
time and plenty of the finny tribe were cap- 
tured. On the train, on his return trip, he 
encountered many lumbermen who had been 
enjoying the vacation facilities of that region. 
“The woods were full of them,” Mr. Cunning- 
ham said. 


The George C. Brown Co., of Memphis, 
manufacturer of Tennessee aromatic red cedar 
lumber for closet lining and other purposes, 
recently has joined the National trade exten- 
sion campaign for lumber. In making. this 
announcement, the National Lumber Manufac- 
turers’ Association says: “This company is 
representative of the cedar closet lining inter- 
ests, manufacturing more than 60 percent of 
the Juniper virginiana lumber used for this 
purpose, and thus one more type of forest 
products industry is added to the National 
drive to promote the demand for wood.” 


In the party of Australian boys representing 
the Young Australia League, that recently 
made a tour of the United States, including a 
visit to Chicago, was Athol Thomas, son ot 
W. C. Thomas of Perth, Western Australia, 
the latter having been for a long time news 
correspondent in that section for the AMERICAN 
LUMBERMAN. In a letter-received by this paper 
from Mr. Thomas, he said: “Our son writes 
us reams of joyous experiences in your great 
land and has used up pots of ink about its hos- 
pitalities. We parents are very grateful to 
you all for your welcome and your kindness 
to our boys.” 


Fred W. Larkin, of the Morgan Lumber & 
Manufacturing Co., Charleston, W. Va., has 
been a welcome caller at Chicago lumber offices 
during the last week. Accompanied by his 
wife, Mr. Larkin is enjoying a vacation trip 
and at the same time is taking advantage of 
the opportunity to visit old friends and ac- 
quaintances in Chicago, where he was located 
for a considerable time. Mr. Larkin formerly 
was connected with the American Wholesale 
Lumber Association, in charge of the arbitra- 
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tion department, his work in that connection 
having been one of the outstanding accomplish- 
ments of that organization before its amalga- 
mation with the National Wholesale Lum- 
ber Dealers’ Association. Mr. Larkin reports a 
very satisfactory business in Charleston and 
vicinity, where considerable building has been 
going on for some time. In addition to being 
a good lumberman, Mr. Larkin on this trip has 
qualified as a good automobile driver and as a 
fit candidate for an endurance record, inasmuch 
as he drove from Charleston, W. Va., to Chi- 
cago, 490 miles, in one day. 


Returns to Chicago Office 


P. H. Jordan, who has been traveling for 
the Long-Bell Lumber Co., with Chicago as 
his headquarters, for the last year and a half, 
has returned to the Chicago office. He will 
represent the company in sales of oak flooring, 
hardwoods, and hardwood dimension, in the 
north half of Chicago and in the North Shore 
district of Illinois and Wisconsin. He is well 
known to lumbermen in the Chicago and Mil- 
waukee territory. 


Represent Inland Empire Concern 


The accompanying photographs are of two 
representatives of a well known Inland Em- 
pire concern, who, in New York and Chicago, 
will look after the needs of buyers of the 
quality product they sell. At the left is the 
likeness of R. F. Taylor, vice president of 
Biles-Coleman Lumber Co. (Inc.), Omak, 
Wash., who represents his company in the 
eastern section of the United States. His 
friends out in Omak—-where .this company’s 
frame factory makes the famous “Omak 
Kwality Soft Pine Frames”’—think his New 
York address is about the longest they ever 
read, inasmuch as full instructions to the post- 
man placed on a letter directed to Mr. Tay- 
lor must read “8409 Talbot Place, Kew Gar- 
dens, Long Island, New York,” which is 
quite a long address to acquire after living 
in a city where the full address was “Omak, 
Wash.” However, Mr. Taylor’s present tele- 
phone number is an easy one, being Virginia 
2037; and as he is an energetic gentleman, 
both in promoting the sales of fine frames 














R. F. TAYLOR, 


H. M. TRIPP, 
Chicago; 
Representative in 
Chicago Territory 


Kew Gardens (L. I.), 
N. Y.; Representative 
in Eastern Territory 


and in making friends, sooner or later dealers 
will probably add this telephone number to 
their ready reference list. 

The gentleman pictured at the right is H. M. 
Tripp, who is factory representative of the 
Biles-Coleman Lumber Co. (Inc.), in the Chi- 
cago territory. His address is 1519 Granville 
Avenue, Chicago, II. 

Mr. Tripp has only lately come into the 
Chicago territory. He brought with him a 


real knowledge of his company’s famous O. K. 
soft pine frames, and a pleasing personality 
that wins friends readily. His company has 
lately completed a model frame factory, which 
Mr. Tripp is glad to tell about and to show 
samples of its precision machine work as ex- 
emplified in an “Omak Kwality” soft pine 
frame. 


("Sea e: 


Rejoims Former Associates 


Announcement has been made of the liquida- 
tion of the Donald F. Kaehler Lumber Co., 
of Chicago. 

For twelve yuaee Mr. Kaehler was associ- 
ated with the Chicago 
Lumber Sales Co. and 
its affiliated interests, 
but in September, 1928, 
he organized the Don- 
ald F. Kaehler Lumber 





DONALD F. 
KABHLER, 
Chicago; 
Rejoins Chicago Lum- 
ber Sales Co. 





Co., which is now being 
dissolved. 

The decision of the 
Chicago Lumber Sales 
Co. to extend its oper- 
ations over a_ greater 
field of activity prompt- 
ed Mr. Kaehler’s re- 
turn to his old connec- 
tion, of which he is now 
He says that he will be pleased 





vice president. 
to meet and hhear from his friends and cus- 
tomers at the office of the Chicago Lumber 


Sales Co., which is located in room 1204 at 
20 East Jackson Boulevard. 


Wholesalers Have First Tourney 


The first golf tournament conducted under 
the auspices of the recently organized Chicago 
Wholesale Lumber Association was held Tues- 
day at the Pickwick Country Club. Several 
foursomes were out to enjoy the wonderful 
golf weather, and reported a fine afternoon’s 
entertainment. The low medal score of the 
day was made by Charles Brand, of the North 
Branch Flooring Co., who came through with 
an 86, and his brother, Harry Brand, was next 
with an 88. 

The only prize offered was a “blind bogey,” 
which was won by V. J. Euler, president of 
the association. His prize didn’t last long, 
however, he said, for later he “donated” it to 
the bridge players who held sway after the bat- 
tle of the links. aan eae 


Hopes to Stage a Come-Back 


J. L. Lane, of Glencoe, Ill., who has been vis- 
iting a sister in Burlington, Iowa, his old 
home town, for the last six weeks, has re- 
turned to his home with his health very much 
improved. While still in Burlington, “Jim” 
wrote to his old friend, Tom A. Moore, of the 
Pacific Lumber Agency, Chicago, and told of 
his visit. Most of his ‘boyhood friends, he 
wrote, have passed away. He continued: 

“Am feeling much better, and getting along 
nicely. I’m still putting, only, and trying to 
find someone to beat me.” 

The old-timer hopes to get back into the 
lumber game one of these days. Comments 
of some of his many friends, when Mr. Moore 
read the letter, indicate that he will be heartily 
welcomed at his old haunts in the Conway 
Building and elsewhere. 


Says Redwood Interest Grows 


S. M. Eaton, field representative of the 
Union Lumber Co., whose big redwood opera- 
tion is located at Fort Bragg, Calif., returned 
to Chicago headquarters for a few days this 
week, after an extended visit to the mills, fol- 
lowed by a tour of the Southwest, during which 
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INLAND EMPIRE LUMBER CO. 


Would You Go to a Butcher to — a Watch? 


E ARE pty on tt A. 
™ NLAND EMPIRE PRODUCTS 


Idaho Mar Pine | Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 
Telephone Central 5691 


Room 1606, 8 S. Michigan Ave. CHICAGO 





Wineyar-Gorman 
Lumber Co. 


Three double band mills sawing northern 
hardwoods: 


Lake Linden, Michigan 
Mareinsco, Michigan 
Winegar, Wisconsin 


Sales Office:— 
39 So. LaSalle St. CHICAGO, ILL. 





WHITE STAR LUMBER COMPANY 
811 Roanoke Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales ‘Agents for Redwood Manufacturers’ Co., 
and “Soo Brand” Maple and Birch Flooring. 





and Air Driea ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce aad Western Pine. 


We represent Nicola Pine Mills,Ltd., Merritt, B. C. 


PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 





PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 
Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone: Randolph 2444 


Griffith-BHubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, IL 








E. H. CRAIN 


COMMISSION 
4859 No. Talman Ave., 
Phone, Ravenswood 7337 
Northern and Southern Hardwoods 
and Dimension 


CHICAGO 

















Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
a er 
is the everyday experi- 
ences of the es me Ml told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 
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Railroad 





Ayer & Lord Tie Co. 


Incorporated 1893 


Cross Ties CHICAGO Bridge Timbers 
Lumber Mine Timbers 
Poles Car Stocks 


TREATING PLANTS 


Carbondale, Ill. Grenada, Miss. North Little Rock, Ark. Louisville, Ky. 
Montgomery, Ala. 


“Creosote Oil Prevents Decay” 


Piling and Posts 











Merry- 


Go- 
Round 





WHO will deny 
that the lumber 
which goes into 
the Merry -Go- 
Round at our sum- 
mer resorts does not 
contribute as directly 
to public pleasure as 
the movie or the radio? 


It is great work—constructive work, this 
changing of lumber into things for the pro- 


duction of pleasure. 


And the saw filer’s part in this work is 
made easier by the use of Nicholson and 


Black Diamond Saw Files. 


At Hardware and Mill Supply Dealers 


NICHOLSON FILE CO. 


PROVIDENCE, R.1., U.S.A. 












PRODUCTS OF 
THE FOREST 


Providence Factory 
NICHOLSON 
FILE COMPANY 


=> 


Philadelphia Factory 
G. & H. BARNETT 
COMPANY 








he made a number of important sales connec- 
tions and was successful in interesting a num- 


ber of retail yards‘ in stocking redwood. Mr. 


Eaton reports that’ he finds a growing interest, 
among the distributers and users of wood, in 
the more general use of redwood, and his com- 
pany has been gratified with the increased num- 
ber of dealers who are now distributing this 
product. Mr. Eaton spent a day in Milwaukee 
this week and will continue his missionary 
work in behalf of redwood in territory con- 
tiguous to Chicago for the next few weeks. 


Named Yard Manager 


EVANSVILLE, IND., July 8—W. G. Volkman, 
who has been with the Allen A. Wilkerson 
Lumber Co. at Oakland City, Ind., for the past 
seven years, has been made manager of the 
company’s yard and business at Francisco, 


Ind. Harley Tisdal has been made manager 
at Oakland City. Both he and Mr. Volkman 
are well known to the trade in southern In- 
diana. 


Attended Forestry Meeting 


PHILADELPHIA, Pa., July 8—Among a num- 
ber of Philadelphians who attended the recent 
summer meeting of the Pennsylvania Forestry 
Association at Bethlehem was the well known 
lumberman, Robert G. Kay. This meeting, 
which occupied two days, discussed a number 
of subjects of special interest to lumbermen, 
foresters, timber owners and State officials. 
Dr. Henry S. Drinker, Marion, Pa., former 


president of Lehigh University and president 
emeritus of the forestry association, presided. 
An interesting feature of the first day’s session 
was the presentation of two motion picture 


films, “Forests and Health” and “Forests and 
Waters,” prepared by the United States Forest 
Service. These stressed the value of forests 
to public health and recreation. 


Trouble and Litigation 


BRADFORD, OHIO, July 8.—John T. Arnold 
& Son, who have a planing mill and retail 
lumber yard here, are engaged in the manu- 
facture of cigar boxes and have a tobacco 
warehouse, have had their affairs placed in 
the hands of a trustee in bankruptcy—Hugh 
Wall, of 523 Grafton Avenue, being appointed, 
while Charles Ozias and W. S. Rotehamel were 
appointed attorneys for the trustee. 


BALTIMORB, MD., July 8.—The Union 
Lumber Manufacturing Co., a subsidiary of 
the American Car & Foundry Co.; the Pen 
Mar Co. (Inc.), and William T. Larkin on 
June 29 filed a petition in the United States 
district court at Baltimore, asking that the 
Nelvale Equipment & Supply Co. (Inc.), which 
has been carrying on a lumber and builders’ 
material, business with yard at Westport, 
a southeastern suburb, be adjudicated a bank- 
rupt. Marcus A. Tregor was designated a 
receiver under a bond of $3,000, and the com- 
pany was given until July 12 to show cause 
why it should not be declared a bankrupt. 

The Blackwood Lumber Co. on July 1 in- 
stituted suit in the Baltimore superior court 
against the R. BE. Wood Lumber Co. on open 
account for $3,470.75. The R. E. Wood Co. 
was for many years engaged in wholesaling 
and manufacturing hardwood. 


OBITUARY 


(Continued from page 67) 


Lakes, died of pneumonia at his home in 
Tonawanda, N. Y., on June 29, aged 77. He 
was a lifelong resident there. Surviving are 


his wife, three sons and two daughters. 














MRS. H. T. WHALEY, Toronto, wife of 
H. T. Whaley, eastern representative for Can- 
field-Wilmot (Ltd.), Woodstock, Ont., died re- 
cently in the Guelph General Hospital as a 
result of injuries received in an automobile 
accident at Guelph. 


THEODORE B. VON GERICHTEN, vice 
president and general manager of the Von 
Gerichten Glass Co., of Columbus, died at his 
home on Champion Avenue, July 9. He served 
in France for 18 months and remained in 
Paris to study at the Beaux Arts. 


NANCY JANE HART, widow of James Pot- 
ter Hart, of the Hart Lumber Co., died July 
9 at the Presbyterian Home in Evanston, 
Ill., aged 93. She was a grand-daughter 
of a Revolutionary soldier, and a member of 
the Daughters of the American Revolution. 
Funeral services were held July 12 in the 
chapel of Graceland Cemetery, Chicago. 


Quotations on Timber Issues 


Quotations on lumber company short term issues 
are on a yield basis. 


Bid Asked 
Pet. Pct. 
—Due 1931— 
Algcma Lumber Company Ist 6s.... 6.756 6.00 
Bear Creek Logging Co. Ist 6s...... 6.76 6.00 


Rladon Springs Lumber Co. Ist 6s.. 6.75 6.00 
Bloedel Donovan Lumber Mills 6s.. 6.75 6.00 
W. P. Brown & Sons Lbr. ist 5%s.. 6.75 6.00 
Connor Lumber & Land Co. ist 6s.. 6.75 6.00 


F. P. Cover & Sons ist 6%s......... 6.75 6.00 
Dorchester Lumber Co. Ist 6s...... 6.75 6.00 
Flanner Company Ist 68...........+ 6.75 6.00 
Glade Creek Coal & L. Co. ist 6%s. 6.00 Agere 
Glendale Lumber Co. Ist 6s......... 6.75 6.00 
W. F. Ingham ist 68....ccccccecces 6.75 6.00 
Keystone Wood C. & L. Co. ist 6s. 6.90 6.00 
Lamar Lumber Co. Ist 68........... 6.75 6.00 
Clayton & Anson Mark ist 6s...... 6.75 6.00 
McGowin-Foshee Lbr. Co. Ist 6s..... 6.75 6.00 
Oregon-Kalama Lumber Co. Ist 6s.. 6.75 eee 
Owen Oregon Lumber Co. ist chon - 6.75 6.00 
D. V. Richardson Ist 6s.......,..--- 6.756 6.00 
Saluda Land & Lbr. Co. ist és. Ptedes 6.75 6.00 
Spring Creek Lumber Co. Ist 6s8..... 6.75 6.00 
Stack Lumber Co. Ist 78.......-...- 6.75 6.00 
Tennessee Stave & Lbr. Co. ist 7s... 6.90 6.00 
Umpqua Mills & Lbr. Co. Ist 6s.... 6.90 6.00 
Virginia Hardwood Lbr. Co. Ist 6s.. 6.75 6.00 
Western Timber Co. Ist 6s.......... 6.75 6.00 

Long Term— Bid Asked 
Brown Company 5%4S......+ee+eee0. 96.00 99.00 


Campbell River Tbr. Co., Ltd., Ist 6s 96.00 99.00 
Continental Tbr. Land Co. Ist 6%s.. 99.00 101.50 
Dierks Lumber & Coal Co. ist 6s.. 98.00 100.00 


Glendale Lumber Co. Ist 6s........ yes 99.00 
Munising Paper Co. Ist 5%48......... 95.00 
Port Orford Cedar Products Co. ist 6s Ha 00 98.50 
Rogue River Timber Co. list 6s...... 93.0 96.00 
Stout Lumber Co. Ist 68........+++. 36:00 98.50 
Trask Timber Co. Ist 68......-..+-- 93.00 99.00 


(Quoted by Baker, Fentress & Co., June 29, 1929.) 
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July 13, 1929 AMERICAN LUMBERMAN 77. 
Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended July 6: i 
Plooring | Finish, All 10-20’ Pencing, $18, 10-20 No. 1 Dimension Shortleaf Dimension Longleaf Timbers 
1x3” E.G.— | B&better Surfaced: , =a $1S1E 8181E 

B&btr, 10-20’... 63.53| 1x6” 248 | oe ” ak i & 

No. 3. rt or 50.25 1x8” ROLE + 52.65 eae eeovveces oi Short- Long- . 2 ‘ S48, 20 and 

en Fi gall 1x eeteas* Beam _ are he 39. Soa teal x 4”, 19 cn A 26.15 under: 

B&btr, 10-20’... 41.28 ll Oe .05 | No. 2— 2x 4°, 10’.37.08 .... eet ahe 26.90 BP vette eeee 30.05 

No, 1, 10-20’.... 33.25 5/4x4, 6&8"... 65.00 —_— 20.73 12’.28.17 27.88 18&20’.. °° |" 29.31 12” wee eeeeee 42.82 

No. 2, 6-20’..... 22.25 5/4x5, 10812”. 78.75  Gueaenns 22.28 16’.29.26 30.80 | oy g» 497..._.. 23.0 

1x4” E.G.— 6/4 & 8/4x4, " 18&20’.31.60 30.25 | ~~ °° yort 11 *"° 33:57 Plaster Lath 

Bé&btr, 10-20’... 66.00 CHS” wees one | @s. 2 ae Het 

re nig 6/4 & 8/4x5, MP cease 17.00 | 2x 6”, 107.25.50 25.25 + a 22.25 | No. 1, %”, 4’... 3.74 

~ 0&12” 81.00 Se” c.cavaus 17.33 12’.25.58 25.75 18&20’...... 22.95 | No. 2, %”, 4’... 3.29 

B&btr, 10-20’... 40.64 2 : 2x 8”, 

No. 1, 10-20’.... 35.60 | C Surfaced: 16°.26.83 36.84 | ©* “dase 

No. 2; 10-20’. :: 24.43 | 1x12” ....... 59.00 | Boards, $18 or S28 18&20’.28.16 © 82.98 | | on ag payed systt inh 

° »9 20 cecvecs ‘. 
No. 1 (all 10-20’): x 8". 1%. C5  seeiely 27.50 | 4 and 6’....... 13.75 

5% x4” bree ee ee ~ ee 34.81 12’.28.00 25.75 eee 27:50 | 8 and 10’....... 13.75 

ee 39.31 | Bé&better: errr 39.19 16.27.84 29.41 18&20’...... 27.50 

see eeeees ; 4 and 6”..... 59.51 1x12” ....... 51.98 18&20’.28.88 .... | 2x12”, 10’...... 27.50 Car Material 
Partition j= | 8” esecesees. 60.06 ry: ” , ee 26.23 * 

1x4”— 5 and 10”.... 65.57 No. 2 (all 10 to 20’): 2x10”, 10°. e+e. 29.00 eae. 5 27.73 (All 1x4 & 6”): 

a NS ERR 25.02 12’.27.70 30.75 18&20’ 27.50 | B&btr, 9 and 
Poseeeeeees 41.35 Shiplap o> epee 24.66 ws ae . ier, 9 @ pee: 
Drop Siding we. 2 0-50): ST Gareene 29.68 18&20’.30.72 35.68 No. 3 Dimension 10 and 20’... 50.00 

1x6”, 10-20’— prt Gaae 5.00 | No. 3 (all 6-20’): 2x12”, 10.35.00 .... 81851E ay et 

SN coiebscad 41.00 1x10” ....... 24.51 I sins 19.50 12’.34.00 35.25 OI aS 20.25 2 
i ackcennans 36.91 No. #3 (all 6-20’): BY ccxnsee 18.50 16’.35.25 .... 2x6” ......-. 18.97 | 0 -+-----se0- 30.00 
ee kcethcieas 34.91 | 128” ...cccce 8 SE” écnases 19.15 18&20’.35.81 44.00 Sa” ‘sucenéns 20.25 | No. 2 random.. 22.26 


main thie Stick bate, Bake Sele, PUES 
e boards, » 
siding and ceiling: a ae 


Inch— 4” oa 8” 10” 12” 
Th 6-16’. $51.00 $56.00 $56.00 $72.00 $87.00 


ber, 6-16". 49.00 54.00 54.00 67.00 82.00 
» 6-16’. 50.00 64.00 58.00 

= . He 42.50 41.50 41.50 41.50 49.00 
No. 3, 8-20’. 34.00 36.50 37.50 37.50 38.50 
No. 4, 4-20’. 32.50 34.50 35.50 35. 50 35.50 
5”&6/4— 4”&war. 4,6&8” 12” 
D&btr., 6-16’..... $67. 00 $69. 00 $72. 00 $82.00 
No. 1Sbtr., 6-16’. 64.00 66.00 69.00 79.00 
No. 1, 6-16’..... =a 62.00 65.00 75.00 

For 5/&6/4 in No. 

$6; 6-inch, $9: 10- na ada’s 
widths, add $6; No. 4, $4. 


§Furnished when available. : 
*Contains 40 to 50 percent D&better. 


Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; soe, omer 
lengths, including 18- and 20- foot, $2. 
2,add for 18- and 20-foot, $2; other alin Rt 
Bevel siding, %-inch, odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 

10-foot: 
Dé&btr., 4-inch..$28.00 EE, 4-inch.......$18.00 
6-inch.. 31.00 6-inch....... 21.00 


Spruce and pine lath, 4-foot; No. 1, $7.75; No. 
2, $6.45. 


8- Pad 12-inch, add 
in No. 4, all 





RED CEDAR SHINGLES 


Seattle, Wash., July 6. Eastern prices, 
four or five bunches, f. o. b. mill, are: 


Pirst Grades, Standard Stock 





Mixed with 

oy lumber or 

shingles 

Extra stars, 6/2. 8 2500 2.75 $ 2.60@ xT 

Extra clears, 5/2. 2.75 2.90 2.80@ ny 25 

 csheeseecens 3.75@ 4.00 3.90@ 4.10 
PO ree - 8.80 3.90 4.00 
Perfections ..... ee. 4.76 5.10 5.00 

MONG AhSccccceocnd 10.25@11.00 11.00@11.25 

Dimension, 5” 5/2.. 3.835@ 3.55 


Pirst Grades, Rite-Grade Inspected Stock 


Extra clears, 6/2.. 2.65 
Extra clears ..... - 8.40@ 3.66 
DEE. “00600000060 4.00@ 4.10 
DE streveaseee . ae 
Pertections ..ccccce 5.00@ 6.05 


Second Grades, Standard Stock 


Common stars, 6/2.. 1.05@ 1.25 1. 20@ 1.25 

Common stars, 5/2.. - 1.65 1.75 1.65 

Common clears .... 2.05@ 2.10 2.10@ 2.25 
British Columbia Stock, Seattle Market 

5, eee a | 

EE. cnwels ao oes ’ os 

Perfections . 

Royals (No, I's)... 13.38 





Portland, Ore., July 6.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices f. o. b. 
Spokane, as shown by orders reported by 
members during week ended Wednesday, 
July 3. Reports of prices shown on S828 in- 
clude sales of stock worked other than S2S on 
wh‘ch the prices have been reduced to an 
S2S basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 
tion lumber price list of July 15, 1926. Prices 
of selects and random length larch and fir 
include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
list. Averages include both direct and whole- 
sale sales. Where prices shown are net to 
wholesaler they have been increased by 5% 
of the estimated mill price. RL means ran- 
dom length. AL means all lengths, regard- 
less of whether random or specified lengths 
are called for. Quotations follow: 


Pondosa Pine 


Average 

Price 

1x8” No. 1 common 82S AL.....«....-+- $37.69 
1x8” No. 2 common S28 AL..........-- 26.36 
1x8” No. 3 common S28 AL............ 21.38 
4/4 No. 4 common S2S RW RL........ 15.45 
1x6” D select BIB Rls... ccccsccccccess 43.25 
5 & 6/4x4” & wdr D sel S2S AL......... 46.75 
UeS" FS Oekeek GO Tks 0.0 occ c cee evcsces 60.40 
5 & 6/4x4” & wdr C sel S2S RL....... 63.06 
0 6 EE Bc cccckdteedae ee ee gees 32.95 

& 6/4 No. 3 & btr shop S2S— 

a.  SeeCen Saas Cae e eRe eee ee 5 38.41 
I RE er ee a ee eee eee rr 28.38 
Be Ue boc weds bee ode oa oe ewes 22.15 

Idaho White Pine 
1x8” No. 1 common 82S RL............ $45.00 
1x8” No. 2 common S2S RL............ 34.94 
1x8” No. 3 common 82S AL............ 25.03 
4/4 No. 4 common S2S RW RL........ 18.90 
1n6” D wnleet BE Tike. «cibic dale ciccwsscss 49.89 
5 & 6/4x4” & wdr D sel S2S RL........ 76.00 
Se” Cl OE Te eh ks sees esos 79.56 
5 & 6/4x4” & wdr C sel S2S RL....... 94.00 
6” C bevel - MIGGMS «075450 ceo eo demnnqadige 43.00 

Larch and Fir 
ox6° 20’ Bo. 1 GIMORMIOR. << ccc cevessss $19.99 
SutO? 10° Woe. 12 GEMOREROR..0c ccnccsevecs 20.47 
1x8” No. 8 common 828 RL...........- 19.50 
4° Cabtr vert. or. Vim. Bla... cccccccccis 47.64 
6” C&btr D/S or rustic RL..........-. 32.07 





SOUTHERN PINE TIES 


New York, July 8. — Following are quota- 
tions on southern pine railroad ties f. o. b. 
New York: 


All 8’ 6”— Sap Heart 
WET: "cs ditcswaeeowses vob ate a went $1.35 $1.70 
PE. cs ncana Pace nce aaa we bee 1.25 1.60 
CS ucawidddedbens de Seed ee cates 1.05 1.30 





[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., July 9.—F. o. b. mill prices 
on actual sales of fir; July 5. 6 and 8, direct 
only, reported by West Coast mills to the 
Davis Statistical Bureau, were as follows: 


Vertical Grain Flooring 


B Bé&btr € D 
BEE Cie. dK wsdle we $42.50 $42.50 $29.50 sa 
en aoe bas 41.75 rene 
DE: ah Z tdinoe ee 46.25 
Flat Grain Flooring 
a Peay ei 25.25 20.50 
ee ees 34.75 31.75 
Mixed Grain weeueiel 
NS aca-n os ee ete a cuss See 
‘Ceiling 
Ec wiadnadoah os ani 24.75 20.50 
Se? shxawae saute Soha 24.75 21.00 
— wae 1x6” 
NN ia sill ho ote woh tel 34.50 29.25 Stead 
ae Scr icles =< 30.00 ei ci 
. eee ee : 19.25 
Pinish, Kiln Driea and Surfaced 
1x6” 1x8” 1x12” 
| eee eee $46.75 $49.00 $58.75 
Common Boards and Shiplap 
x6” 1x8” 1x10” 1x12” 
a ere $18.00 $18.50 $19.25 $23.25 
SI See ee 13.00 13.75 15.25 16.00 
er A ae 10.50 9.75 9.75 oe s% 
Dimension 
= ae’ 16 18’ 20’ 22&24’ 26-32’ 
No. 


ae 
4” .$18. 00 $19. oO "$21: 75 $22.00 $21.25 
6”. 18.00 18.25 20.00 20.25 20.25 $23. 50 $24. 75 
8”. 18.75 19.25 20.75 20.75 20.75 23.50 24.25 
10”, 20.00 19.25 20.50 20.25 20.25 23.25 26.25 
12” 19.75 19.75 21.25 21.00 21.50 24.25 26.75 
2x4”, 8’, $19.50; 10’, $19.25; 2x6”, 10’, $17.25 


~ neg. all 2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2.,. sé? 75 ar $12.00 ape 50 _ 75 
No, 3... 7.50 75 


No. 1 Ph ernest Timbers 


3x3 to 4x12” to 20’, surfaced.........+. $21.50 
Sx6 to, Y3x13° to 90’, TOUR. ac3ic.0 2c ecadpe 19.00 
SuS te BREIS” Uh C0, WURTMOOE. oo sos es 00 20.50 
Pir Lath 
PKR "ae ee Mn dap clk See enees os en none $3.25 
B&better, Flat Grain Car Siding, 9 or 198 
ORE” hs: inks cheb ss woud oo ¥ 504 ee eebekoboas $34.00 
SEE . cn. danksdve 000 shia SbRS-650564%R CES aO 42.00 





' POPLAR BEVEL SIDING 


Louisville, Ky., July 9.—The poplar siding 
prices remain steady, but demand is nothing 
to brag about, and manufacturers’ stocks have 
increased. Local quotations: 





No.1. No.2 

FAS Select com. com. 

COREE 6 aia cdo 0 0000 Gee $50 $40 $30 $24 
Ge ao2 0.040 0.00'0 io. 38 28 22 
oS er orrerrre 36 24 18 
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WEST COAST SPRUCE 


{Special Telegram to AMERICAN LuMBerman] 


Portland, Ore., July 8.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— 
BEES” coccccee $65.00 4/4 ...$34.00@35.00 
1x4—10” ..... 55.00 Hy one oe H+ $+ ro 

B . iding— ° 
“hx ” . soc SO 8/4 o Oe eo ss. 00 

x6", Flat gr. 27.00 4.00 


Lath ... 
Vert. gr. 31.00 Green box 18.00@19.00 





WEST COAST LOGS 


[Special Telegram to Amertcan LumpBerman] 


Portland, Ore., July 8.—Log market quo- 
tations: 


Fir, pote No. $22@23; No. 2, $16.50@ 
17.50; No. 3, $12@1 obo. peelers, $32. 

Fir, red: pagrades, $1 §@16. 

Cedar: $15@18 

Hemlock: Ungraded $10@12 
rd Spruce: No. 1, $26@32; No. 2, $20@24; No. 


Everett, Wash., July 6.—Log quotations: 

Fir: No. 1, $26; No. 2, $19; No. 3, $13. 

Cedar: Rafts of shingle logs only, $21; lum- 
ber logs, $35. 

Hemlock: No. 2, $12@14; No. 3, $12@13. 

Spruce, No. 1, $24; No. 2, $18; No. 3, $12. 


Vancouver, B. C., July 6.—lLatest log mar- 
ket quotations are as follows: 

Fir: No. 1, $22; No. 2, $16; No. 3, $11. 

Cedar, shingle booms, $26; $20 and $11; 
lumber logs, $28 and $21. 

Hemlock: $12. 








NORTHERN PINE 


Duluth, Minn., uly 10.— Following are 
prices on northern a te pine f. o. b. Duluth: 
Common Bough Boards and Fencing— 


10&12ft. 14 ft. 16 ft. 
oe Se eee $49.00 $49.00 $53.00 
Ix 5 or 6”... 51.00 51.00 53.00 
a ¢eakena 55.00 55.00 53.00 
li AE Ao 61.00 58.00 57.00 
See: awne ewe 83.00 81.00 81.00 
a Ap: 2 errr | 38.00 43.00 
1x 5 or 6”... 39.00 39.00 42.00 

> i mare 41.00 40.00 39.00, 
PPS 43.00 41.00 39.00 
ot) em | 49.00 48.00 
ee: 2 waar 28.00 29.00 
1x 5 or 6”... 30.50 30.50 32.00 
S| freee 33.00 33.00 
3 aT rtrr. 34.00 33.00 33.00 
Be. 2 eé.ewran 36.00 35.00 35.00 


For all white pine (Pinus Strobus) Nos. 1 
and 2, add $1; for S1S or S2S add $1. For 
resawing add $1. S4S, add $1.50. Flooring, 
4- and 6-inch, add $1.50 to price of fencing. 
ne 5% - and %-inch, same price as floor- 
ing rop siding. add 50 cents; partition, add 
$1; well tubing D&M and beveled, add $2, to 

price of flooring. 


No. 4, mixed, 6-foot and longer, 4-inch, $26; 
6-inch, $28; 8- inch, $29; 10-inch, $29; 12- inch, 
$30; 1x4-inch and wider. $28.00 
No, 1 Piece Stuff, 8181E— 

10’ 12’ 14’ 16’ 18&20’ 
2x 4” ...$35.50 $33.50 $32.50 $33.50 $35.50 
au 6” 4... 3850 33.50 32.50 32.50 34.50 
2x 8” ... 35.50 35.50 33.50 33.50 35.50 
2x10” ... 37.50 38.50 38.50 38.50 39.50 
2x12” ... 38.50 39.50 39.50 39.50 40.50 


No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. ver D&M, add $1.50. 
Siding 4- and 6-inch, 4- to 20-foot— 


Re 

Bé&btr. Cc 
oe ‘pasted “i 00 $35.00 sant 00 $15 00 rst 06 
ae scadee 5.00 40.00 380.00 18.00 34.00 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, s1s— 
8’ 10,12&14’ 16° 


DS” wseveccecoessmen $28.00 $29.00 $30.00 
: we dhdrdecededan 31.50 32.50 34.00 
side béeeceses« tun 32.50 33.50 35.00 
DE 866 0ebeusescesves 35.00 36.00 37.50 
DUE” sentseresvensdee 36.00 37.00 38.50 


For apershent $18 deduct $2 from price 
of-No. 1; for No. 2, deduct $4. — 

For mie © or flooring, add 50 cents to 
prices on boards. 

Cratin Low $1 or i 6” and wider, 6’ and 
longer, > Be $28; No. 3, $23. 


No. 1 a 2 Dimegptce, OF 8151E— 


16° 

2x 4” > $8. 00 $32.00 $32, 00 $31.00 $33.00 
an «« 30.00 31.00 31 00 31.00 32.50 
2x 8” ... 31.00 32.00 32.00 31.00 32.50 
2x10” ... 31.00 , 34.00 35.00 35.00 34.00 
2x12” ... 31.00 35.00 35.00 35.00 35.00 

For No. 2 dimension, deduct $3 from price 
of No. 1. 





WESTERN RED CEDAR 


Seattle, Wash., July 6.—Prices for red 
cedar siding in mixed cars, new bundling, 8- 
to 18-foot f. o. b. mill: 


Bevel ee %-inch 


Clear “A ” “BRB” 

4einch 2.225 sreoe $30.00 $27. 00 $20.00 
DG ovéccevcess 31.00 26.00 23.00 
PO seeecetewes 35.00 32.00 23.00 


%-inch %-inch 


PCa oe $47.00 $39.00 
I So ON a ae ee 56.00 43.00 
SER pi acne ss leone ta ee 65.00 cam 


Eo iaS a teiae icin eee -$ 75.00 $ 71.00 
ihe aa ee aii “aria ces ster a 80.00 76.00 
ny Se Ee ss aideewe ewan 90.00 86.00 
NS Se ic Waéwiaa seme 105.00 101.00 
Clear Ceiling or Seeeeee. One Side V or B 
1x3 and 4-inch, 10 to 16’......ccccccces $45.00 
Discount on Moldings 
Made from 1x3” and under........-+eee8. 50% 
Made from other sizeS......seccsccccees 40% 


For 50,000 feet or more, additional dis- 
count ..... pivbensdaorekese éqeeeaueseoe 


Clear Lattice, 84S, 4- to 16’ 


100 lin. ft 
1%" eeeressccecereresssceetresreeee 40 
LY: ncansaminkiabaeantevsetanse OPO 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended July 6: 


Flooring 

Pet py ae 
Edge grain—Bé&better......... $62.25 $61.75 
Flat grain—Bé&better......... 39.50 40.75 
De EGewieswevess acea 34.50 
Se a 25.00 
Partition and Siding a 
Boston partition, B&better, 1x4”........ $39.75 
Drop siding, B&better, 1x6”............- 39.25 

Pinish and Moldings 
Finish, 1x5&10” B&better............4+. $60.50 
Finish, 5/4x5&10” Bé&better..........-. 71.25 
Cues et DOGO, BME ccccccccevcscuses 68.00 
Discount on moldings, 1%” and under... 45% 


” 


1%” and over... 31% 
Boards and Shiplap 


Boards and shiplap, 1x 8”, No. 1........ $33.25 
Tae. BOK Becevsnva 27.50 
Ghiplap, 1%8%, NO. 2... .cccccccccvccescee 23.25 
MensGe. 356%, TG. Becccccecuccceseecces 17.25 
Dimension 

Mo. 1, Ba 67, Uh- GRE BF cn ccciccccwcesss $24.50 
2x 4”, 14- and 16’.........-++eee. 26.25 
SE Bee eeene eS 31.25 
No. 2, 3x 4%, 14- amd 16’. ....ccccccecee 22.50 
) fe err 24.00 

Lath 
ie 5. Ce. . 2 eaweanns ke sense eens $4.10 





NORTH CAROLINA PINE 


Norfolk, Va., July 8.—Following are typi- 
cal average f. o. b. Norfolk prices made dur- 
ing the period June 16 to 30, as reported by 
the North Carolina Pine Association: 


Rough 
Edge, 4/4— 


PE wc cc edie ed mee ae eee a eek Oe eRe mee $45.35 
eta ite) thee ae wa EA AO OA SES 31.25 
Dt. Gnas tc wraehnsrkars sewer kee nena wae 23.70 
ee Ot Oy ea ee cca eeeee Ra eReweehene de eae 20.75 
No.1 No.2 
B&better No. lt box box 
SG cumees eae $42.15 na er er 
Ue | x watcn areata 45.90 ced arate ictaad 
OY ere 47.00 $35.30 $27.00 $23.20 
ee” bern sxwee ea 48.90 ie coats a dileus 
DIET. dune on wa ee 49.50 38.30 DE 23.50 
DT i cna eee 51.45 40.85 27.50 24.25 
a 67.30 45.90 30.40 24.50 
Edge B&better— 
O° Oe ree eer re rr $49.40 
oe a eid bike a RR Ae eee 64.70 
oo ee FC et Peer eer eee 70.00 
RS Fpl Aa gt Oo ae ES ek ee eon a> Fe 53.85 
Mask Strips— 
EE er ee See eee eee $33.00 
eee FO Re er rarer 17.40 
Dee © ORD DRGs cc coerce teecesseeveeesves 5.90 
Dressed 2%” 3” & 
Flooring— Width Wider 
0  Sereee $41.80 $39.85 
No. 1 common, }}”........ 37.50 36.75 
pS PPR eee 42.60 39.50 
Box bark strips, dressed or resawn......$21.00 
B&better bark strip partition........... 34.50 
No. 2 *Air 
Roofers dressed dried 
Dt. tsinphycaeeaweradacaee $28.90 $19.10 
8 rere ee 28.65 19.90 
BE ca cnt Siig Gi detec em Oh a eae 29.25 19.75 
Dn  betitinn damakwerevad we 31.30 20.75 


*F. o. b. Macon, Ga. 





OAK FLOORING 


Following are carlot quotations, Chicago 
basis, on oak flooring: 
8x2%” 38x14” %x2” 4x1%” 
Ist qtd. wht..$124.00 $124.00 $96.00 $73.00 
lst qtd. red.. 91.00 86.00 75.00 70.00 
2nd qtd. wht.. 84.00 74.00 65.00 63.00 
2nd qtd. red.. 78.00 72.00 65.00 63.00 
lst pln. wht.. 88.00 72.00 69.00 55.00 
lst pln. red.. 82.00 71.00 61.00 68.00 
2nd pln. wht.. 80.00 66.00 51.00 49.00 
2nd pln. red.. 77.00 68.00 61.00 62.00 


SUG. Whihreccces 67.00 60.00 38.00 42.00 
i MG os éons 57.00 60.00 88.00 41.00 
POUFER 3 cccccee 81.06 29.00 18.00 18.00 

1x2” %x1h%” 
en Mos ws or ic © arora $103.50 $103.50 
aS eee oes 103.50 103.50 
ME 3.55 o ag ba sewewns 81.50 83.50 
SB eeeeereeracres ae 81.50 81.50 
_ f | eee 79.50 81.50 
7 eee 73.50 75.50 
 § See ea 71.50 69.50 
I aa ah iar hla iis 67.50 69.50 
ST, Sei ib iurbra a gl lean bea aioon 52.50 49.50 
ERE eine she 52.50 49.50 
Gad eo anises daaieamneen - 23.50 23.50 


New York delivered prices may be obtained 
by adding to the above: For nck stock, 
$3; for %-inch, $1.50; for %-inch, 


MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple flooring, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows, f. o. b. cars flooring mill 
basis, during the week ended July 6: 


; First Second Third 
a ide ea ae ered $90.11 $70.10 $49.85 


APPALACHIAN HARDWOODS 


Cincinnati, Ohio, July 8.—Average whole- 
sale prices, carloads, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 








A... 5/4&6/4 8/4 
Cues hesigeres 
WRB ceo B40 145 es tte td ty: 
Selects ...... 105@110 10@11 15@120 
No. 1 com... 80@ 85 330 90 1300 95 
No. 2 com... 46§@ 50 54@ 59 55@ 60 


Sound wormy 45@ 47 54@ 59 
QUARTERED RED OAK— 
a viwenawnd ok | >) ee 
a 2 ec. Ct Pe @ese «00. wee n 
No. 2 com. Gear BP «ce ses 
PLAIN WHITE AND RED OA 


| ane $ a4 be. “¥100@ 120 $120@135 
Selects ...... 80 100@105 
No. 1 com... He 68 68@ #3 85 92 
No. 2 com... 40@ 45 48@ 65 55 58 
No. 38 com... 26@ 28 27@ 29 33 33 
Sound wormy 49@ 51 59@ 62 62 67 
Basswoop— 
Re 78@ 80 $ 78@ 80 $ 88@ 93 
No. 1 com.. 57@ 60 62@ 67 70@ 75 
No. 2 com.. 382@ 35 37@ 42 42@ 47 
CHESTNUT— 
Ps. Keneen es $ 80@ 85 $ 95@100 $105@113 
No. 1 com... 48@ 54 54 59 60@ 65 
No. 3 com... 22@ 23 23@ 24 23@ 24 
Sd. wormy and 
No. 2 com. 32@ 34 36@ 38 38@ 40 
No. 1 common 
& Better, 
sound wormy 35@ 38 38@ 40 40@ 42 
BircH— . ‘ 
i shanenaes $100@110 $105@115 $110@120 
No. 1 common 
and sel. 60@ 65 65@ 70 70@ 75 
No. 2 com... 35@ 37 40@ 42 42@ 44 
BEECH— 
aa $ 60@ 65 $ 65@ 70 § 70@ 75 
No. 1 com... 40@ 43 45@ 48 45 50 
No. 2 com 25@ 28 28@ 30 30 33 
PoPLAR— 
Panel & No. 1, 
win & wider ' $140 $150 $160 
Perr er a+ 105 120 130 
aps. & Sel. 80 95 110 
beeen 60 65 70 
No. 2 , $ 38@ 41 45@ 47 49 61 
Bk DB vvceve 33@ 35 36@ 38 38 40 
MAPLE— 
7 $ 80@ 85 $ 85@ 90 $ 95@100 


and sel. ... 51@ 56 65@ 70 78@ 82 
No. 2 com... 34@ 39 40@ 45 47 61 





BLACK WALNUT 


Cincinnati, Ohio, July 10.—Prices on Amer- 

e er walnut, f. o. b. Cincinnati: 
6- oe wide: 4/4, $245; 5/4, $250; 6/4, 

$256; Sy/k, $26 

g286; Ag, 10" enc rom wider: 4/4, $275; 5/4, $280; 6/4, 
7 ect: Ai "$i 5/4, $170; 6/4, $175; 8/4, $180. 
No. 3: oe - 5/4, $115; 6/4, $125; 8/4, $140. 
No, 2: 4/4, ste 50; 5/4, $45; 6/4, $50; 8/4, $55. 
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NORTHERN HARDWOODS 


Following are prices of northern hardwoods, f. o. b. Wausau, Wis.: 


AsH— 


Sort MaPLe— 


Harp MaPpLe— 








FAS Sel. No.1 No.2 No.3 4/4 ... 65.00 65.00 45.00 26.00 20.00 FAS Sel. No.1 No.2 No.3 
4/4 ....$ 70.00 $ 60.00 $ 55.00 $ 41.00 $ 22.00 - 5/4 ... 70.00 60.00 60.00 33.00 21.00 4/4 ...$ 70.00 $ 60.00 $ 50.00 $ 38.00 $ 17.00 
5/4 .... 80.00 70.00 65.00 41.00 21.00 6/4 ... 84.00 74.00 62.00 35.00 21.00 5/4... 87.00 67.00 52.00 40.00 20.00 
6/4 .. 95.00 80.00 65.00 41.00 21.00 8/4 ... 96.00 86.00 71.00 39.00 21.00 6/4 ... 92.00 72.00 57.00 36.06 20.00 
8/4 .... 105.00 90.00 75.00 45.00 22.00 po pi eye 772 105.00 =685.00 § 70.00 = 39.00 = 31.00 
BircH— 4/4 . 80.00 bh aed 55.00 27.00 19.00 12/4 Ao 126;00 106,00 50,00 55:00 ~— 
4/4 90.00 70.00 45.00 80.00 21.00 5/4 85.00 -... 60:00 30:00 2000 16/4 ... 170.00 145.00 130.00 .... °.:: 
6/4 3:1 96.00 76.00 60.00 40.00 22:00 §/4 500 1. B00 seo cakon wink’ £95. Siinch and wider, $12; 10-inch and 
8/4 100.00 80.00 72.00 47.00 = 23.00 0/4 77) 105.00 2... «85.00 62.00... Regular stock contains 60 ‘percent © 
yy +++ 110.00 100.00 30.00 = 60.00 sere 12/4 12. 115.00 12. 95.00 57.00 80.00 14 and 16 foot, and the following percentages 
3/4 1. 79.00 64.00 38.00 24.00 .... *Bridge plank. of 12-inch and wider, 4/4, 10 percent; 6/, 6/ 
5/8... 76.00 61.00 34.00 24.00 °..: praswoon— and 8/4, 20 percent; 10/ to 16/4, 30 percent. 
For 10-inch & wdr., add $30; 8-inch & war. ; Harp MAPLE RouGH FLoorine Stock— 
add $15; for 5-inch & wdr., 8-foot & lIgr., add 4/4... 75.00 63.00 652.00 32.00 24.00 No.1 No.2 No.3A& 
$2. 5/4 ... 77.00 65.00 54.00 34.00 26.00 —_. on 
6/4 ... 82.00 72.00 64.00 36.00 26.00 4/4 ‘ —, Som 
Price of No. 2 and better, 4- and 6-foot 8/4 ... 87.00 77.00 62.00 36.00 26.00 sececceceseceseeee + 948.00 $88.00 $28.00 
lengths, $32. For select red, add $15. 10/4 cate 0.00 80.00 65.00 45.00 wey oe SEE Stine clare wad wine eae 50.00 40.00 28.00 
Rough birch, 6- to 16-foot, 14-inch, two tace 12/4 3:: 100.00 90.00 75.00 65.00 .... BEECH— ge 
clear, ; one an wo tace clear ; 1xX0- K tock, 4/4 $75 or 0 ad FAS, 86; 0o.2an 
inch, two face clear, $90; one and two face ay eee, FL este nm grades, ; better 
clear, $70; run of pi e, $68. i’ shor’ 5/4, $80, or on grades, FAS, 90; Hy COP Cee eee ee eeeeeeeesesesssessese . Sth >| 
* +e . oe COC Oe ee ete eer eseeeesesesesese 
Sort ELm— One and two face clear, 6- to 16-foot, 1x4- FAS Sel. No.1 No.2 No. 
‘ FAS Sel. No.1 No. 2 No.3 inch, $65; 1x5-inch, $75. 6/4 ......$70.00 $60.00 $50.00 $35.00 $22.00 
pee . 8.00 48.00 26.00 0 Enp D Mariz— 
5/4... 72.00 62.00 50.00 28.00 24.00 RED Oak— a FAs a 
6/4 2... 83.00 73.00 60.00 30.00 23.00 4/4 ... 100.00 80.00 65.00 40.00 17.00 4/4 ............... 7” $ 95.00 $ 75.00 
8/4 ... 88.00 78.00 65.00 36.00 23.00 5/4 ... 105.00 85.00 70.00 42.00 20.00 5/4 1.1. iit i i tittttttt 102.00 77.00 
10/4 ... 95.00 85.00 70.00 40.00 .... 6/4 ... 110.00 90.00 75.00 45.00 20.00 6/4 .1:::2°°°°°: Nhs 127.00 82.00 
12/4 ... 100.00 90.00 75.00 45.00 .... 8/4 ... 115.00 95.00 80.00 60.00 21.00 8/4 [2.222 2i2ii2c ii {ttt pEg0%00 95.00 
Following were sales prices of southern hardwoods during the week ended July 2: 
4/4 5/4 6/4 8/4 4/4 
PN RAS. 119.50 “Tr an wi Wi 
>In. AS.. \ eee Tc ee ee p Wormer. CATR he kcene viene 
Reed PAS 96.75@105.50 96.75@105.50 105.75 ar iene ae ee 
Qtd. FAS. .100.25 1 ‘ .75@105.50 105.7 n, FAS.. 89.75@101.00 99.7 ’ f 
No. 1&sel 55.00@ 65.00 55.50@ 59.00 58.75@ 62.50 63.50@ 70.25 Saps .... 83.000 71.75 ina CROCS RSS 20008 
Pin. FAS... 97.75@ 99.25 102.50 @ 109.50 Cae aCeRGnES ‘suabcaaueuel Saps & sel 65.75 ie ee em eee 
No. 1&sel 48. ’ Ee MD ccasracuasse eecbaneuyees ‘No. 1.... 49.00@ 54.25 .25@ 57.75 59.00 6100 °° °° °° 
ee nn ne’ ee Bl leiaee gabuhanien No. 2-A.. 36.500 40.00 — reeigie _— 
Sap GuM— No. 2-B.. 26.75@ 30.50 26.75 “«"** OT ei 
Qtd. FAS.. 64.00@ 68.75 65.25@ 71.00 66.00@ 68.00 69.00@ 77.25 AsH— —_ 26.75 
No. 1é&sel 48.25@ 49.50 50.75 49.00@ 52.50 51.50@ 63.50 | weer 83.00@ 85.00 90.50 95.50 97.75 
Pin. FAS. 60.00@ 62.00 60.75 seven eeeeeee sue eeereeees No. 1ésel 53.00@ 57.00 ......... 69 50 
No. 1&se .25@ 52. Dee, 86” | enh accnainveemeae oO. 2.... 30.00@ 37.0 : Be et cae 295 
No. 2.... 26.15 @ 28.00 27.75 26.26@ 29.60 ...........- Sorr MaPLE— ° FPO FETE jeer ecrenvees 89.50 
Sexes Oe Mt cctiarsicas Ganteukeneur shieseakseee , eres 66.25 91.75 - 
BLack GuM— No. l1&sel 47.25 ee aaiialan psig ines 
Qtd. FAS.. 50.75@ DO et acca hast Semmaiaatnetibie iglehacwig a ake ee ae ee 
Pin. No. 1 ae 3. | AN ee et kL pees ceeess 80.50@ 85.50 90.00@100.50 85.75@ 91.50 95.00@120.50 
TUPELO— Pa senna 4.25 75.25 
, ii Me ee eeeeeesisien No. 1&sel 47.25 oe 8° Be Seeesre ss Seater 
we: ther Stee See Se. «Hwa Rese eeecs. vavoncevnves ees 7 UU ee a a ee ere 
O. 2...- 28.00@ 32.25 28.00@ 30.00 28.75 = = = cscecceceees Fr oe ee ee 62.00 
—_— , ae 8=€=€©=©=— £enperecaees SGatesetMnen wenetneoweas ee Ne i ang ee = 
WHITE OAKk— WU. 6 wanes 2 ons Dees bie 64.50 7 
Qtd. FAS..125.25@130.25 ............ rrr No. 1&sel 41.50 48.50@ 49.50 ...2.27577°? 53.50@ 58.50 
Pln. FAS.. 87.00@ 96.50 101.50@106.25 110.00 128.75 No. -. 26.50@ 30.50 27.50@ 29.50 (...°°°° a 39 50@ 33:50 
No. 1&sel 56.00@ 63.50 61.00@ 65.25 70.75@ 77.50 74.50@ 85.50 Corronwoop— Pees HReh eer s . 
No. 2 ee, ee: eenee * Seeageuenees No: 1&sel 39.50 50.50 ae 
So. Sf ae, Bee eee SE) - HbeetenSee wegiewusehees ee awe ES 
ee i ema dewnibem “seaneaaniaee eee ee) ee 78.25 
Rep OaAak— No. 1&sel 53.25 54.50 WEE. = eeande ubeael 
ae oe ee” hl ll. ieee aamambaad a ke ON  — <tencsiniica. kecewebebaee™ Coe 
No. 1&sel 64.50 | SS res ee ees ree Cee OU eee ae a Oe 
Pin. FAS.. 70.50@ 80.00 80.25@ 92.50 89.25@121.25 127.50 Mista | - CN secatekek — aacbdoulecs 
No. 1&sel 52.50@ 63.50 59.00@ 66.75 58.00@ 67.75 70.50@ 82.75 No. 3.... 25.00 Singdihenukin- \iepehiaatite ide) dic cReee 
a ee LE ar era rr ere Bs WR ee eee Cae 


ed heh nn oe oe Po te oe ee 





PHILADELPHIA PRICES 


Philadelphia, Pa., July 8.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 


Southern Pine, Merchantable—1905 


(Dock Delivery, Philadelphia) 
. Mississippi 
Southern Northern and 

Florida Florida Louisiana 

BO sce Kew uce $42.00 $43.50 $53.00 
SES salar Daeg 41.00 41.50 51,00 
SE -coceackes 42.00 43.50 51.00 
BGEEE” ocsecces 52.00 51.50 56.00 
BSOMEE” coceses 50.00 48.50 54.00 
( |) ay 62.00 63.00 64.00 
LS ger 58.00 60.00 62.00 
Oo! =» 68.00 66.50 74.00 
DEEEO” siscnns 64.00 63.50 69.00 
8 eer 80.00 cove 88.00 
GREOEES” ccceces 73.00 ‘ 83.00 


Lengths 22 to 24 feet, add $2. 
Each 2 feet additional, add $1 to 32-foot 
price. 
Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x2%,-inch Face 
(Rail Delivery) 


Bé&btr. ht. rift.$94.00 No. 1 sap flat. .$44.00 


B&btr. sap rift 78.00 No. 2 sap flat.. 28.00 
Babtr. flat..... 49.00 No. 3 sap flat.. 21.00 
Air Dried No. 2 Common Roofers 

D2S&M— D4S— 


1x6” (%x5%”).$26.00 
1x8” (%x7%"”). 27.00 


1x10” (%x9%”) .$28.00 
1x12” (%x11%"”) 29.00 


Shortleaf Dimension, S48, %-inch Scant, 
10- to 16-foot 


rr |. rere $31.00 
Se” a caw wse See) «SEER ecivncres 32.00 
BP vtcwswnnen 30.00 
North Carolina Pine Flooring 
No. 2&btr. No. 3 No. 4 
oo | gh. an $67.00 $62.00 — 
po. ae | Sear 43.50 38.00 28.00 


Kiln Dried North Carolina Roofers 


1x6”, %x5%....$30.00 1x10”, %x9%..$32.50 
1x8”, %x7%.... 32.00 1x12”, %x11%. 33.50 
}%-inch thick, add $1. 


Clear Red Cedar Bevel Siding 


weds kan kanes Kea baer e eee? oon $39.00 
I ks wate cos eee 2 eee REE eases 55.00 
BM tebinwhorketk thease seen atenpat 64.00 
Maple Flooring, f.o.b. Philadelphia 
MFMA— g8x2%” 11g0x2%” 
OT eee $98.25 $99.25 
re ee 78.25 81.25 
-,.. gf eee 58.25 57.25 
Pondosa Pine Dressed 

Cc D No.2 No.3 
SE cp oka tanta $69.50 $59.50 $46.25 $37.75 
De . aeesect ree. 79.50 64.50 44.25 38.25 
Se -kseven ee 74.50 64.50 44.25 39.25 
Pe” Gectaien cee 84.50 74.50 44.25 39.25 
SE ccwtig he bas 99.50 89.50 48.25 40.25 
Se O06 Wi cices 104:50 94,50 654,25 44.25 

Lath, 4-foot Mo. 1 

Ge a. nick tian ees $6.50 c.i.f.—$6.75 delivered 
Hemlock .......... 4.90 c,if.— 5.50 delivered 


WEST VIRGINIA WOODS 


Philadelphia, Pa., July 8. Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5&6/4, $115@120; 
8/4, $125; 10&12/4, $135@140. Common, 4/4, 
$60; 5&6/4, $70; 8/4, $80. 


Chestnut: FAS 4/4,$85@88; 5&6/4, $100@ 
105. Common, 4/4, $56@58; 5&6/4, $62@65. 
Sound wormy, 4/4, $36@38. No. 2, 4/4, $27@29. 


Poplar: FAS 4/4, $110@115; 5&6/4, $125. 
Clear saps, 4-inch and up, 4/4, $82@85; 5&6/4, 
$90@95; 8/4, $95. Common, 4/4, $62@65; 
5&6/4, $70@73; 8/4, $78. No. 2-A common, 
4/4, $45; 5&6/4, $49; 8/4, $52@54. No. 2-B 
common, 4/4, $30; 5&6/4, $32@33; 8/4, $34@36. 

Red Oak: FAS 4/4, $95@100; 5&6/4, $110@ 
115; 8/4, $120@125. Common and select, 4/4, 
$60@63; 5&6/4, $72@75; 8/4, $75@77. No. 2 
common, 4/4, $45@47.50; 5&6/4, $47@50; 8/4, 
$50@55. 

White Oak: FAS 4/4, $110@115; 5&6/4, 
$125@130; 8/4, $180@1385. Common and select, 
4/4, $65@70; 5&6/4, $75@80; 8/4, $80@85. No. 
2 common, 4/4, $50@53; 5&6/4, $55@58; 8/4, 
$60 @63. 
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A Give Your 





Customers 


Better Values and 
Better Construction 





WESTERN 


HEMLOCK 


Dimension 





Dried in the rough. 
Fresh Surfaced. 
No Crooks or Warps. 


Always bright and 
clean in appearance. 


C. A. Mauk Lumber Co. 


SEATTLE, WASHINGTON 





The structural strength, lightness and 
durability of Western Hemlock are well 
known to lumber buyers. Millions of feet 
of it are bought, sold and used every year. 


But, Mr. Lumber Buyer, don’t forget 
there’s only one “ HOMESTEAD” Brand 
Western Hemlock. When you want 
some really good values be sure to order 
“HOMESTEAD” Brand dimension, joists 
and lumber. This stock always reaches 
you clean, bright and dry because of our 
special method of manufacture. 


Write now for a free copy of the official 
Hemlock lumber booklet which gives full 


information on this wood and its uses. 


Large stocks insure you lumber 
when you want it—as you want it. 





Saw Mill at Morton, Wash. 


‘ 


CALIFORNIA PINES 


; San Francisco, Calif., July 8—The follow- 
ing average wholesale prices f. 0. b. mills, 


those on commons covering 1-inch stock only, 
were reported by the California White & Sugar 


Pine Manufacturers’ Association for the pe- 
riod ended July 2: 
California White Pine 
No. 1&2 clr. C. sel. D sel. No.3 clr. 
rye widths— 
iexeas $66.70 $65.40 $52.65 $41.00 
5/4 erre ry 70.00 64.40 50.75 55.60 . 
5 EPR 72.30 57.10 46.00 53.65 
_ Se Se 76.70 66.45 55.70 64.65 
California Sugar Pine 

| Bee ee $94.05 $83.05 $64.90 $50.55 
Se en 86.80 73.90 57.20 61.10 
PE) diam area 88.30 66.85 50.10 60.90 
CS oe ee 96.90 $1.25 64.00 79.10 

White Pine Shop Mixed Pines 
Inch common ..$31.40 Common— 
No. 1, 5/4 xa.w. 41.20 No.2 No.3 
No. 2, 6/4 xa.w. 28.95 6” oases $23.05 
Panel, B&better, a. ween $28.20 21.70 

a” SE. ..-- SES ee 28.50 23.70 

a... wane 33.10 22.70 

Sugar Pine Shop Siding, %*%x6”— 
es Se $41.95 B&better 35.25 
No. ‘. 5/4 xa.w. 44.45 . eee aA 32.90 
No. 2, 6/4 xa.w. 32.20 Lath— 

i Se 4.45 
White Fir SS ee 3.35 

C&btr, all sizes.$46.55 No.1 dim 
No. 3&btr, — igze” ...... 20.60 

6/4&th ‘xa.w.. 33.00 1x6" ...... 19.85 
No. 2&btr dimen. Douglas Fir 

1-9/16 xa.w... 18.05 C&better ...... $44.10 











“QUALITY” 
Oak Flooring 


builds trade on merit. 
Order it in mixed 
cars with “De Soto” 
Closet Lining. 





Sledge Ave. and Southern Ry. 


Makes Homes More Salable 





—not alone new ones, but also old houses—by encour- 


aging owners to line all closets with 


“DE SOTO” Closet Lining 


Supply this steck manufactured from Tenn. Aromatic 


Red Cedar and you'll notice an increase in sales. 
L. C. L. or carlots mixed with “Quality” Oak Flooring. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


Order 


MEMPHIS, TENN. 














Do You Need to Replace Any of Your Planer and Jointer Knives? 


The Knives and Cutters made by this company are the result 
of an experience spanning more than 60 years. 
{ High Speed Steel Knives and Moulding Cutters for the Woodworking Industry. } 


! TAYLOR, STILES & COMPANY, :: RIEGELSVILLE, N. J. 
WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis, Missouri 





CHICAGO BUILDING PERMITS 


Following are building permit statistics for 
June, 1929, and comparative figures for May, 
1929, and June, 1928: 

June, May, June, 
1928 1929 1929 


PE OP eT ee Pere 120 126 144 
oO a ee 5 4 5 
a i eh a bon bare ksi 6 dba 412 316 223 
Halls and churches.......... 6 6 
I eh i Pde ads alin gre wie ae may 0 
pO EP eer reer 242 145 
Stores and OMICOS....cccccvce 2 1 
I SE cae aw oe waee § 3 6 8 
Stores and apartments........ 23 si a 
Stores and residences......... 17 33 17 
eT er 14 5 

DE. cc snchektedneenmnn 919 735 550 
ANALYsIS— Brick Frame Frontage Cost 


June, 1928 904 15 30,428 $25,705,550 
May, 1929 709 26 25,505 34,073,900 
June, 1929 534 16 20,009 13,826,100 

Cumulative figures for the first six months 
of 1929 and 1928 are as follows: 


1928 1929 
Number of buildings. 5,375 3,695 
Frontage feet ....... 182,505 130,440 
Rt” sacineescece~ee en $180,900,050 $115,423,700 





For Editorial Review of Current Market 
Conditions See Page 37 


NORTHERN PINE 


CHICAGO, July 10.—There is practically 
no demand from the local yards for northern 
pine, but industrial trade is keeping the mar- 
ket lively, and prices are firm. 


BUFFALO, N. Y., July 9.—The northern 
pine market is firm and the buying has been 
in fair volume of late, though much of it is 
in small lots. Yards in this section are now 
carrying somewhat more complete stocks, as 
the result of a good deal of lumber coming in 
by water as well as rail, and are looking for 
a fairly active summer business. 


HARDWOODS 


CHICAGO; July 10.—There is some move- 
ment of hardwoods of all varieties. Furni- 
ture companies are buying more than for- 
merly, and prospects in this line look more 
favorable. Large crowds at the furniture 
show at the Chicago Furniture Mart denote 
a greater interest, and the trade is taking 
heart. Body factories are. buying No. 1 and 
better, principally birch and maple. 


CINCINNATI, OHIO, July 8.—Southern 
hardwoods had a weaker tone this week al- 
though quotations show no change. Buying 
is very slack, with few inquiries out, and 
those received indicate a disposition on the 
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part of the trade to demand concessions. 
Mills are weakening. Stocks-are plentiful. 
Auto lumber buying is restricteds Furniture 
factories are taking small lots of gum, oak 
and poplar. 


BUFFALO, N. Y., July 9.—The hardwood 
trade has slowed up to quite an extent. Buyers 
seem to have decided to hold down their stocks 
to small proportions. The fact that many 
concerns are taking midyear inventories is 
also causing some decline in the buying, and 
some orders on the books are not to be shipped 
until after inventories have been completed. 





ST. LOUIS, MO., July 8.—While buying of 
southern hardwoods is light, manufacturers 
are said to have light stocks and they gen- 
erally are holding their lumber firmly. About 
the only weakness is in elm and maple, which 
is due to a falling off in demand by automo- 
bile body manufacturers. Yards here are 
showing very little interest in buying. 


FIR, SPRUCE, CEDAR 


CHICAGO, July 10.—No price change has 
been seen in the fir market during the last 
week. Retail yards are buying for fill-in pur- 
poses only. Railroads are placing a few or- 
ders. Practically all the orders, from whom- 
soever they are received, are for mixed cars. 
Industrial plants and box factories provide 
a good demand for spruce. 


KANSAS CITY, MO., July 8.—Fir demand 
here is fair and prices are holding firm. There 
was a somewhat smaller volume of business 
last week, but orders should be back to normal 
again this week. Demand is covering the list 
well, with a large proportion of mixed car 
orders, 


BALTIMORE, MD., July 8.—Volume of fir 
sales is holding its own, while the range of 
prices seems to be in a measure stabilized. 
There is a disposition on the part of dis- 
tributers to enter into commitments some- 
what more freely. The ocean freight rate 
situation remains uncertain, and exerts an 
unfavorable effect upon the trade. 


NEW YORK, July 8.—There is a seasonal 
demand for fir, with a fairly good movement 
into the suburban yards. There has been no 
reaction as yet due to changes in the water 
freight rates. Distributers have large stocks 
and retailers are having their orders filled 
promptly. The general impression seems to 
be that fir is on a better footing than at this 
time last month. 


HEMLOCK 


CHICAGO, July 10.—Country yards are tak- 
ing large quantities of hemlock, and some 
mills are oversold. One operator said “could 
sell twice as much if we had the facilities to 
handle it.” Prices remain firm at $3 off the 
Broughton list. 


NBW YORK, July 8.—Prices of hemlock 
continue very strong, and the relative demand 
for western and eastern species holds about 
the same, with Pacific coast stocks more 
plentiful and selling in better volume. De- 
mand for timbers shows some improvement 
over a month ago. 


BOSTON, MASS., July 9.—Offerings of na- 
tive hemlock are quite moderate and, although 
there is little demand, prices keep steady. 
Eastern clipped boards are $33@34; northern 
clipped, $32@33, and random, $30@s1. Re- 
tail yards have enough western hemlock for 
current needs, and are not buying unless 
offered inducements. Sellers are conciliating, 
particularly in offering transits, which are 
coming here too freely. 


WESTERN PINES 


CHICAGO, July 10.—Prices on Idaho white 
Pine are strong, and retail yards are doing 
some buying, though not much, with the city 
trade especially dull. Pondosa pine is moving 
to both yards and industrials in small vol- 
ume. Mills are seizing the opportunity to 
replenish broken stocks of sugar pine while 
the demand is not so rushing. Prices are 
firm. 


KANSAS CITY, MO., July 8.—Western pines 
demand is holding up well on the industrial 
end and there is a very satisfactory volume 
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and white lumber. 


down. 


G. 8. PATTERSON, P. 0. Box 96, Oconomowoc, Wis. 
W. J. SCHILLER, 4347 Benton Blvd., Kansas City, Mo. 





CRAIG MOUNTAIN QUALITY 


The Lumber Favored by 
Hundreds of Dealers 


Many lumber dealers favor Craig Mountain Pondosa 
Pine because they have found from actual experience 
that carpenters and contractors like this light, soft 


And, of course, the lumber that carpenters and 
contractors like is the kind that builds business. 


Our mixed cars will keep your stock investment 


Try a car of Craig Mountain Pine 
and NOTICE THE DIFFERENCE. 


Craig Mountain Lumber Co. 
WINCHESTER, IDAHO 


SALES REPRESENTATIVES: 


ALEX W. STEWART, 931 Lumber Exchange Bldg., Minneapolis, Mion. 
W. H. LEWIS, 406 Chamber of Commerce Bldg., Denver, Colo. 
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of yard demand. Shop continues a little 
scarce, and prices are stiff. Other items are 
about in normal supply. 





BUFFALO, N. Y¥., July 9.—The supplies of 
western pines at the mills are now somewhat 
larger than they were, ‘but there is apparently 
little or no pressure to sell. Low grades are 
firm, because the western fruit crop will need 
packing cases in great numbers. The local 
demand is not as good as wholesalers have 
sometimes experienced at this season, both 
industrial concerns and retailers keeping 
down their stocks. 


NEW YORK, July 8.—Wholesalers are in a 
slightly better position to fulfill retailers’ 
orders, but stocks of some of the leading 
grades are still badly broken. The demand 
for No, 3 Idaho is perhaps greater than that 
for any other item, but Pondosa No. 3 is en- 
joying a fair call. The price on Idaho white 
pine 1x4-inch No. 1 is $59.50; No. 





2, $51.50; No. 


ondosa, 1x4-inch, 8- to 16-foot, No. 2, 
3, $38.50. 


CYPRESS 


CINCINNATI, OHIO, July 8.—Cypress puy- 
ing is dull, with the industrial trade asking 
concessions of $1 to $2 on both finish and 
common grades. 





ST. LOUIS, MO., July 8.—Such items in yel- 
low cypress as 4/ and 5/4 common and shop 
are holding their own and are in better de- 
mand than selects and better, while the latter 
items are, more plentiful. Buying of red 
cypress has improved considerably within the 
last few weeks. 


EASTERN SPRUCE 


BOSTON, MASS., July 9.—Demand for east- 
ern spruce frames is not active but it is as 
good, perhaps, as it is reasonable to expect 
during the vacation month. The principal 
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producers maintain a $42 base price, but yard 
dimension is to be had for appreciably less. 
Random is quiet and quotations are barely 
steady. Some scantling, 8- to 16- or 17-foot, 
is offered at $32. Dry boards are more plen- 
tiful, demand is dull and prices are a little 
easier. Lath are very quiet, with quotations 


soft. 
SOUTHERN PINE 


CHICAGO, July 10.—City trade in southern 
pine is low, due in a great measure to the 
habit of lumbermen of taking vacations at 
this time of year. Distributers are told that 
there will be no more buying “till the boss 
comes back.” Railroads are offering some 
business, and yards are buying a little to fill 
in items of stocks. 


BOSTON, MASS., July 9.—Demand for 
southern pine flooring is slow, but prices 
keep fairly firm. Partition keeps about 
steady. Sales of 8-inch air dried roofers 
have been made down to $28.50, and up to 
$30 is quoted. Some bargain lumber is un- 
satisfactory to buyers. 


CINCINNATI, OHIO, July 8.—Demand this 
week was for flooring and finish for buildings 
in progress. Southern mills were sending tran- 
sit cars to Ohio River crossings, and these 
disturb values considerably, yards searching 
for bargains. Stocks are plentiful, and prices 
have a weaker undertone. 


KANSAS CITY, MO., July 8.—Southern pine 
demand was slow in the middle West last 
week, and the holiday interfered with the vol- 
ume of orders from other sections. With many 
of the mills running on light schedules, the 
demand is at present just about taking the pro- 
duction. Demand is good in the east and 
the south, but is mostly a mixed car business. 
Prices have shown no change. Sales managers 
say that under present conditions, lower prices 
would not stimulate demand. 


ST. LOUIS, MO., July 8.—Buying of south- 
ern pine last week was light. There have been 
no changes in prices, but lack of demand has 
caused some weakness. It is believed by some 
factors that lower prices would be accepted 
if any considerable volume of business were 
offered. The sale of transit cars has been slow, 
but lists generally are light. 


SHINGLES AND. LATH 


KANSAS CITY, MO., July 8.—Shingle de- 
mand is rather sluggish at present, but should 
begin to pick up by the end of this month. 
Shingle men say prices probably will stiffen 
before the end of the week. There is a fair 
demand for lath here, mostly for redwood and 
California pine. Siding demand is fair, with 
prices unchanged. 


NEW YORK, July 8.—Fair demand for 
shingles and lath finds supplies of both ade- 
quate, with stocks of shingles receiving con- 
stant replenishments, and lath arriving more 
or less spasmodically. Eastern spruce lath 
1%-inch slab, are quoted, by vessel, $6@6.25; 
by rail, $6.25@6.50. Red cedar shingles, water 
shipments ec. i. f. New York harbor, are: 
American, extra clear, $4.66; XXXXX, $5.26; 


eurekas, $6.25; perfections, $7.18; royals, 
$15.66. British Columbia, extra clears, $5.01; 
XXXXX, $6.11; eurekas, $7.12; perfections, 


$7.53; royals, $16.91. 


BOXBOARDS 


BOSTON, MASS., July 9.—Trade in box- 
boards shows the usual midsummer quiet, 
but the aggregate of shipments on old orders 
and new business is fairly substantial, and 
the large producers are disposed to hold quo- 
tations firm. Round edge white pine inch 
boxboards are $27@30. Some special lots of 
mixed boxboards can be picked up at attrac- 


tive prices. 
; CLAPBOARDS 


BOSTON, MASS., July 9.—Current trade in 
clapboards is rather light. Some dealers are 
disappointed this season, partly because clap- 
boarded houses are not so popular as they 
have been in past years. Eastern spruce and 
native white pine are scarce and firm. The 
market is well supplied with clapboards from 
the West Coast and some lots are offered at 
attractive prices. 
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Advertisements will be inserted in 
this department at the following rates: 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Cov must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 





























Special 


THE GREATEST MARKET PLACE 


For people in the lumber and woodworking 
industries to advertise in, is the Wanted and 
For Sale department of the AMBPERICA 
LUMBERMAN. Read the ads in the Classi- 
fied section—many opportunities are offered 
for buyer and seller. 








When you want employees or employment or 
when you want anything or have something 
to sell, advertise in the AMERICAN LUM- 
a Greatest Lumber Newspaper on 
arth. 


Our address is—431 8S. Dearborn St., 
Chicago, Illinois 


Wanted—Employees 


WANTED MANAGER 
To assume management of two branch yards do- 
ing good volume of business. Must be business 
getter and able to assume full charge except buy- 
ing. State age, whether married or single, and 
salary réquired in first letter. 
Address “E. 18,"" care American Lumberman. 


WANTED 


























Master mechanic, experienced ‘n logging railroad, 


work, repairing locomotives, logging equipment and 
power plant, to take charge of roundhouse and ma- 
chine shop in northern Wisconsin. State experience, 
references, age and salary expected in first letter. 
Address “E. 20,”" care American Lumberman. 


WANTED EXPERIENCED 


Stenographer, familiar with lumber business, for 

plant cffice at northern Wisconsin sawmill. State 

experience, age and salary expected in first letter. 
Address “E. 19,” care American Lumberman. 


WANTED MANAGER FOR RETAIL LUMBER 
Business. Location near Chicago. 
Address “E. 4,”" care American Lumberman. 


WANTED 


Hardwood lumber inspector. OVERMAN & RABER, 
Sturgis, Mich. 














WANTED 
Capable and dependable planing mill man. Matcher, 
moulders, band resaw, etc. Not required to handle 
labor. Permanent. No shut-downs. 
Address “E. 24,” care American Lumberman. 


WANTED ASSISTANT SALES AGENT 
By large Southern Pine manufacturer; must be 
young man; experienced yellow pine stenographer. 
Address “D. 1," care American Lumberman. 








WANTED EXPERIENCED BOOKKEEPER 


For Retail Lumber Yard. 
wages wanted. 


State references and 





Address “‘D. 12,” care American Lumberman. 








Wanted—Employees 


WANTED 


To correspond with a reliable and experienced 
young or middle age man familiar with the details 
in the wholesaling of Hardwood lumber in the 
North Central States. One with an established 
trade preferred, desiring to form a partnership 
with party with a full office equipment and a 
growing business centrally located in good city. 
None but responsible party need reply. 

Must be able to furnish a portion of the finance, 
and be willing to hustle. Time to be divided— 
part inside and part outside. This is a good 
chance for the right party. 

Address “C. 15,” care American Lumberman, 

















WANTED—A GOOD YARD AND TRUCK MAN 
No smokers, drinkers or clock watchers need ap- 
ply. Give full particulars with first letter. 

Address “‘G. 156,’”" care American Lumberman. 





WANTED 


Experienced sales manager capable handling sales, 
mill purchases and correspondence for Cleveland 
wholesaler handling West Coast products, Yellow 
Pine and Hardwoods. Attractive proposition for 
right man. 

Address “E. 14,’ care American Lumberman. 


Wanted—Salesmen 


K. D. FRAME & MOULDING MANUFACTURER 


Wants A-1 Sales representative with established 
trade in straight and mixed cars White Pine K. 
D. Window Frames, Mouldings, Siding, etc. North 
Eastern states and one or two other territories 
open. Excellent opportunity for the right man. 
In answering give full details. 

Address “C. 6,’’ care American Lumberman 


























WANTED 


Hardwood Salesman to sell for two Delta Band 
Mills in local territory and in St. Louis, Memphis 
and New Orleans. Thorough knowledge of Delta 
Hardwood essential. State age, experience and 
salary expected. 

Address “D. 4,”’ care American Lumberman. 


SALESMEN 
Calling on power users to sell belting as a side 
line; auto traveled territory preferred. 
TEUSCHER PULLEY & BELTING CoO., 
801 No. 2nd St., St. Louis, Mo. 


MILL SALES ORGANIZATION 


Fir, hemlock and cedar, desires high class com- 
mission connections, exclusive territory. 
Address “‘B. 159,”" care American Lumberman. 


| Wanted—Employment 


SALESMAN 


Prefer straight sales with lumber and millwork 
concern. Age thirty, single, six years sales ex- 
perience, ene year manager of special millwork 
shop. References from all previous employers. 
Available immediately. 

Address “D. 17,’’ care American Lumberman. 


RIGHT-HAND BAND SAWYER WANTS 


Position. 21 years’ experience on large fast mill, 
and all kinds of timber. Age 44, clean habits, 
best of reference. Address BOX 231, White Sul- 
phur Springs, W. Va. ‘ 
































DETAILER, BILLER, QUANTITY SURVEYOR 
Experienced in high class mill and cabinet work 
wants position. 

Address “D. 5,” care American Lumberman. 





YARD MANAGER 


Age thirty, single, competent salesman with plenty 
of experience. Can take over run down yard or 
yard in a highly competitive town. Go anywhere. 
Available now. 

Address “‘D. 16," care American Lumberman. 





EXPERIENCED YARD MANAGER 


18 years city retail and line yard management, 
lumber, building supplies, fuel, feed, paints, etc.; 
two years wholesale claim department manager 
handling credits and correspondence. Good refer- 
ences, thorough and capable. Now employed, de- 
sires change about August Ist. 

Address “E. 7,” care American Lumberman. 


WANTED POSITION WITH LUMBER DEALER 


On salary and commission basis. Have had 20 
years experience in lumber, hardware and building. 
Address “E. 5,’’ care American Lumberman. 


WANT TO SELL YOUR TIMBER OR 
Timber land? The best way to find a buyer is to 
advertise in the paper that reaches the buyers of 
timber and timber lands. THE AMBRICAN LUM- 
BERMAN is the best paper to advertise in when 
vou want to sell. Our readers are buyers. AMER- 
ICAN LUMBERMAN, 431 S. Dearborn St. Chicago, 
Il. 
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